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EDWARDS GIVES HIS VIEWS 


PROSPECT OF LIFE BUSINESS 





President of the National Association 
Sees a Great Future—Says Law 
Will Be Amended 





President C. J. Edwards of the Na- 
tional Association of Life Underwriters 
on his western trip let it be known 
that the agents of the country have 
only fired the first gun in the effort to 
secure an amendment to the expense 
limitation section of the Armstrong 
law of New York. The seed has just 
been sown and the experience gotten 
in the battle this year will be valuable. 

In the opinion of Mr, Edwards, the 
original bill introduced at the ‘behest 
of the agents, granting larger and 
longer renewals and eliminating the 
medical and inspection fees from the 
expense provision would have passed 
and been’ signed by Governor 
Hughes. The mistake, he asserts, was 
made in abandoning that bill and com- 
bining with the companies on the com- 
promise measure which failed to secure 
Governor Hughes’ approval. 


Views of Governor Hughes 


The advertisements attacking the new 
laws in some of their features seemed 
to rankle in the mind of the governor 
and he felt that it would be a mistake 
to open the way for still further break- 
ing down of the barriers that had been 
erected to safeguard policyholders. His 
thought seemed centered on the three 
big companies and what they might do 
with a more liberal expense allowance. 
For instance, he figured that the New 
York Life would have $272,000 more 
to spend, the Equitable $176,000 and 
the Mutual $125,000. He took the 
ground that there was nothing in the 
bill to prevent the companies from pay- 
ing this to favored agencies. Mr. Ed- 
wards, however, believes that Mr. 
Hughes did not consider the fact that 
the companies would not dare fly again 
in the face of an aroused public opin- 
ion. The lesson taught the companies 
was a severe one and they want no 
more unfavorable publicity. 

Mr. Edwards declares that if Gov- 
ernor Hughes was not in favor of the 
features of the compromise bill he 
should have let the agency leaders 
know. They were of the opinion that 
he would sign the bill and especially as 
he announced he would give a public 
hearing to find what opposition, if any, 
there was. He acted contrary to the 
wishes of the life men of the country. 


Guns Are Being Drawn Out 


“The legislature meets every year in 
New York,” said President Edwards, 
“and we are preparing our guns for the 
campaign. I believe with the knowl- 
edge we gained this year we will win 
next year, because we know about what 
kind of a bill will be approved. It 
takes time and perseverance to bring 
about these changes. 

“We tried to show Governor Hughes 
that the general agents had not suffi- 
cient margin on which to develop a 
plant. Especially i in the rural districts 
and smaller points it requires more 
money to finance agencies, as the cost 
of supervision is greater. There are 
large numbers of people going without 

(CONTINUED ON PAGE 21) 





The Western Branch Aitna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GALLAGHER, General Agent 
Louis O. Kontz, Assistant General Agent 
Jas. S. GapspEN, Gen. Agent, Marine Dept. 








As a Continental Agent you are 
selling the most secure Fire Insur- 
ance obtainable. Its net surplus 
($7,503,591.36) exclusively pro- 
tecting American policyholders 
is larger than that of any other 


company. 




















The Continental Fire Insurance Company 


Continental Building 
46 Cedar Street, New York 


Western Department 


280 La Salle St., Chicago, Ill. 














D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $3,421 ,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,965,453-74 





THE WESTERN DEPARTMEN7 
Northeast Corner Fourth and Elm Streets ‘e se CINCINNATI, OHIO 
LGVEJOY & SPEAR, Managers Agencies in all cities and towns 








MEETING OF IOWA AGENTS 


KELSEY GAVE STRONG ADDRESS 





State Association at Council Bluffs 
Discusses Side-Line Agents — 
Kauffman’s Recommendations 





OFFICERS OF oe ASSOCIATION. 


President—W. Grandy, Sioux City. 
Vice President— a, W. Binder, Council 
uffs. 


Secretary and Treasurer—Geo. H. Hen- 
derson, Waterloo. 

Executive A gw my PF. Grandy, 
Sioux City; H. W. Binder, Council Bluffs; 
Geo. H. Henderson, Waterloo; B. F. Kauft- 
man, Des Moines; W. A. Scherfe, Fort 
Madison; James BR. Grant, Boone; J. M. 
Trumbull, Ada. 

Legislative Committee—B. F. Kauffman, 
chairman, Des Moines; Frank Balluff, Dav- 
enport; E. 8S. Phelps, Burlington; Peter 
Kiene, Dubuque; John P. Montrose, Des 
Moines; RB. B. Wallace, Council Bluffs. 

Grievance Committee—W. ©. Ballard, 
yt Moines; Geo. W. Powell, Sioux City; 

. EB. Pitz, ea Prank L. Woodward, 
Sisto City; J. D. Young, Anita. 

Delegates to the National Convention— 
B. F. Kauffman, Des Moines; J. H. Lute, 
Mt. Pleasant; J. T. Christie, Des Moines; 
I. W. Beems, Harlan; H. W. Binder, Coun- 
cil Bluffs; O. F. Remmers, Red Oak; L. L. 
Sample, Dt J. M. Lynch, Sioux 
City; E. ay J Council Bluffs; RB. J. 
Andrews, , 





(From a Staff Correspondent) 


Council Bluffs, Iowa, June 11.—The 
second annual convention of the Iowa 
Association of Local Fire Insurance 
Agents, held in the Grand Hotel in this 
city today was not the success it should 
have been. The fault was not with 
the Council Bluffs agents, as they were 
fine hosts, nor with the faithful few 
from other parts of the state who at- 
tended, but with the overwhelming ma- 
jority of Iowa fire agents who take no 
interest. All told about seventy-five men 
were present and this number included 
many special agents. The addresses 
of President Kauffman and Manager 
H. N. Kelsey of the Sun were unusu- 
ally strong. It was very unfortunate 
so few were present to hear them. It 
is to be regretted, also, that with so 
much in the state that needs attention, 
there was almost no discussion. 

The Side-Line Nuisance 

The keynote of the convention was 
opposition to side-liners. They are the 
pest of the business in Iowa, even more 
so than in some other states because they 
are more numerous in proportion to the 
legitimate agents. They do not do enough 
business to amount to much in them- 
selves, but plenty to demoralize the sit- 
uation and injure the business of the 
real agents. What with their rate-cut- 
ting and rebating they have made Iowa 
probably the worst state in the middle 
west insurancewise. 

Mayor Thomas Maloney welcomed the 
agents very cordially and appointed John 
I. Lutz, one of the local agents, acting 
chief of police to insure the visitors get- 
ting what they wanted. President Kauff- 
man responded for the association. Mr. 
Lutz for the local agents of Council 
Bluffs extended welcome. 


President Kauffman’s Address 


President Kauffman took up the resolu- 
tions of the National Association of 
Credit Men, casting upon local agents a 
reflection which the president regards as 
just. He said the resolutions of the 
credit men, which he read, should impress 
upon agents the importance of learning 

(CONTINUED ON PAGE 10) 





2 











THE WESTERN 


UNDERWRITER. June 18, 1908. 








COMPANY IS ABOUT READY 


———- 


NATIONAL AMERICAN ON DECK 





Henry P. Magill of Chicago to Launch 
the Enterprise With $200,000 Capital 
and a Like Surplus 





The National American Fire of Chi- 
cago, which Henry P. Magill and his 
associates have been quietlv organizing, 
is nearly ready for business, with head- 
quarters at 184 La Salle street. 

The capital will be $200,000 and sur- 
plus $200,000. The president is James 
B. Hobbs, one of Chicago’s most sub- 
stantial capitalists, who during his ac- 
tive days was well known as president 
of the Chicago Board of Trade, bank 
president, etc., and who during recent 
years has had many real estate and 
other interests. The vice-president and 
counsel is ex-Judge Oliver H. Horton, 
who has recently resumed the practice 
of law after many years on the bench. 
The vice-president and manager is Hen- 
ry P. Magill. The full board of di- 
rectors, which will include other prom- 
inent Chicago and Milwaukee business 
men, will soon be announced. 

Magill in Charge of the Underwriting 

Mr. Magill, who will have charge of 
the underwriting, is well known in in- 
surance circles. Before coming to Chi- 
cago nine years ago he had built up, 
during some fifteen years’ residence at 
La Crosse, Wis., then the second city, 
one of the largest local agencies in the 
state, where he represented fourteen 
millionaire companies, including the 
American of Philadelphia, Connecticut 
Fire, Fire Association, Germania, Gi- 
rard, Manchester, Northern of London 
and Providence Washington. During 
the last nine years he has built up with 
signal success as secretary and man- 
ager the National Mutual Church In- 
surance Company of Chicago, which 
now has over $31,000,000 at risk, con- 
fined to such properties as are used 
directly in the service of the Methodist 
church, 


General Agent of the Louisville 


Mr. Magill has also established a 
general agency in which he represents 
the Louisville Insurance Company. He 
was selected as western manager for 
the two million dollar company that 
was projected two years ago by Louis 
S. Amonson and associates of Phila- 
delphia, since then replaced by the Peo- 
ples National. 

The National American will do a con- 
servative general business. The New 
England department has been placed 
with Edward E. Hall of New York and 
the eastern states with Whilden & Han- 
cock of New York. No Pacific coast 
department will be established at pres- 
ent. The connections so far made are 
in keeping with the high grade men 
who have the matter in hand. 

Continues the Old Name 

When Mr. Amonson abandoned the 
organization of the National American 
to substitute the Peoples National, Mr. 
Magill concluded to retain the name, 
organize under the Illinois law and 
launch the company on a somewhat 
smaller financial scale. Mr. Magill got 
in touch with prominent capitalists and 
interested them in the original promo- 
tion. He was able to swing them later 
on to his present company. He has 
substantial backing and the company 
will be well received. 





Nelson Again in the Harness 


John H. Nelson of Madison, Wis., 
formerly special agent of the Indianap- 
olis Fire in Wisconsin and Minnesota, 
has been appointed special agent for 
the James A. Jones agency of Detroit 
to handle the Granite State and Capital 
in his old field. Mr. Nelson thus con- 
tinues to be allied with union compa- 


WILL OPEN A DEPARTMENT 





Washington Fire of Seattle Establishes 
a Branch Office in Chicago—Man- 
ager Not Yet Selected 





The Washington Fire of Seattle is 
now opening a central department in 
the Y. M. C. A. building, Chicago, hav- 
ing secured offices on the eighth floor. 
All agents in the central western, east- 
ern and southern states will report to 
this office. In short, the department 
will handle all territory east of the 
Rocky Mountains. 

With its development in the region 
distant from the home office and its de- 
cision to enter other states, the Wash- 
ington found it necessary to handle its 
agents at closer range. 

A manager has not yet been selected. 
Vice-President C. G. Yates has been 
in Chicago for some days and will re- 
main in the city for six weeks or so to 
get the office started and a manager in- 
stalled. Mr. Yates is thoroughly ex- 
perienced in the affairs of this field. 
The Washington may secure a run- 
ning mate in its new department if it 
can find a satisfactory company. 

The Washington has been cordially 
received in this part of the country. It 
has been planted by Special Agent T. 
L. Maitland. 


PLAN AN INSURANCE BUILDING 








Local Agents at Cleveland Consider 
Getting Fire, Life and Casualty 
Offices Together 





Some prominent local fire agents at 
Cleveland have conceived the plan of 
erecting an office building to be used 
exclusively by the insurance interests. 
At prevailing rental rates, they figure 
that such a building ought. to pay well, 
especially as most of the tenants would 
take long leases, thus reducing the 
chance of vacancy and the cost of re- 
arranging suites for new tenants. 

If the plan is carried through, it is 
proposed to select a location in the 
center of the business district and erect 
a building just large enough to accom- 
modate those who take space in ad- 
vance. Inasmuch as many of the in- 
surance companies invest in buildings 
in different cities, it is belived some 
of them can be secured either as stock- 
holders or as bondholders. ~ 

The purpose is to concentrate in one 
building as many fire, life and casualty 
offices as can be secured, thus reaping 
the advantages that come from being 
able to broker business without going 
outside of one building. It is also be- 
lieved that such a building would have 
a good effect on the business generally, 
bringing the agents into closer rela- 
tions, especially if a social club were 
started with its headquarters in the 
building. 





Receiver for Nebraska Mutual 


A receiver has been appointed for 
the Nebraska Mutual Fire of Lincoln, 
which has been found badly involved. 
The state insurance department is crit- 
icised for allowing the concern to con- 
tinue as long as it has. 





Forty Years Married, Still Young 

On Wednesday of this week Assist- 
ant Manager A. F. Dean of the Spring- 
field’s western department, celebrated 
the fortieth anniversary of his wed- 
ding. Greeting him in his office were 
forty American Beauty roses. Mr. Dean 
is one of the conspicuous figures in his 
business, a man who has contributed to 
the scientific system of rating more 
than anyone else in the country, a 
service whose value is beyond measure 
in dollars and cents, Mr. Dean’s friends 
felicitate him on this anniversary pe- 
riod and wish him and his wife many 
years of continued comradeship. 








nies. He is a hard worker and deserves 


success. 


[S4e WESTERN RESERVE _—im—sY 


INSURANCE COMPANY 
of CLEVELAND, OHIO 


MARS EB. WAGAR, President R. B. GOOCH, Secretary 
STATEMENT JAN, 3, 1908 





CAPITAL $200,000.00 
UNPAID ES - $4,820.28 
REINSURANCE RESERVE - - = - $45,455.08 
NET SURPLUS - - - - = = 33,254.99 

ASSETS - - - - + $470,530.35 











The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 
Capital $200,000.00 Surplus to Policyholders $260,192.74 Gross Assets $761,012.56 


M. DonneELLY, Pres. F. D. Prentice, Sec’y and Treas. 
AGENTS WANTED IN ALL DESIRABLE LOCATIONS 





HASKELL, MILLER & CO. 


159 LaSalle Street, Chicago. Cook County Agents 

















Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid in 115 Years, $135,408,617-31 


Western Department, Erie, Pa. Establishedin 1864 
J. F. Down1ne, Gen’l Agt., W. N. Jounson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4,421,815.47 


3 ow Terk Omen. 4 William - ene » Nestwgsters Departmert: CAGO 

. . . eral e e 

Ohio, Indiana, Kentucky, ae ‘Arkansas, WILLIAM S. WARREN, Resident Secy. 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. Secys. 




















MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


ABOCRS .cc0cccces cccccccccccccss cee. «+» $2,146,618.12 
Liabilities, except Capital .......+..++++++++. 1,440,931.94 
Policyholders’ Surplus ......----..-++. 705,686. 18 

F. M. GUND, Manager Western Department 


FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











NCE COMPANY 

LEROY, OHIO 

Fire, Lightning and Tornado Indemnity 
STATEMENT JANUARY 1, 1908 


OHIO FARMERS INSURA 


a tikes 


Reserve for Reinsurance.............++-- $1,482,742 53 
Reserve for Losses........-+++-sssss eres 25,291 00 
Reserve for Contingencies.........-.--.  125,(00.00 
Net Cash Surplus... .ccccsccccscccccccece 600,476.83 

Total Assets...........000.055 $2,188,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IN 1848 





T. J. Keleher secures the Ohio German at 
San Francisco. 








Losses Paid More Than $13,000,000.00 
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FROM THE NEBRASKA FIELD 


LINCOLN AGENTS ORGANIZING 





Omaha in Fine Shape—Tornado Rates 
Are Cut—Comments on Local 
Companies 





{From a Staff Correspondent] 


Omaha, Neb., June 17—The Omaha 
local agents reorganized their associa- 
tion about a month ago. In spite of 
the various troubles in Nebraska, 
Omaha for many years has been in 
pretty good shape. The old associa- 
tion was thought, however, to have 
rather too strong a constitution for an 
anticompact state. so it was dissolved 
and a new one organized and incor- 
porated as the Omaha Fire Insurance 
Exchange. Its articles of incorpora- 
tion and by-laws were submitted to 
the attorney-general, who held that 
they are not in conflict with the law. 

The exchange is working admirably. 
It has a stamping secretary and every- 
body seems satisfied. although there 
are two agencies outside. Under the 
present practice, board agents refuse 
to exchange business with nonboard- 
ers and also refuse to write on any 
risk on which nonboarders have a line. 
If an office has the capacity to carry 
the whole line. it is permitted to cut 
the rate to get the business from the 
nonboarders, but it cannot do this if 
it has to place some of the line with 
other agencies. The result is that 
owners of large risks have to patronize 
board agencies or get the excess be- 
yond the capacity of the nonboarders 
taken care of in Chicago or elsewhere. 
Some of them have had so unfortunate 
an experience in dealing with surplus 
liners that they fight shy of that kind 
of insurance. It is said hat the Pax- 
ton Hotel is about $40,000 short of 
insurance and that it is likely to re- 
main in that condition unless it cancels 
its nonboard policies and goes to of- 
‘ices represented in the exchange. 

Lincoln Agents to Organize 

At Lincoln, where there has been 
trouble for months, and rumors of still 
more trouble have been heard, the 
agents met recently, with one excep- 
tion, and decided to organize. A com- 
mittee was appointed to take charge 
of the matter. It is expected that the 
Lincoln agents will adopt the same 
rules as are in force at Omaha, except 
that instead of refusing to write on a 
line with the nonboarders, they will 
refuse to write until he advances his 
rate to tariff. The belief exists here 
that the Lincoln situation will be well 
in hand soon. 


Columbia Fire Aggressive 

The Columbia Fire of this city is 
making a great record this year. Dur- 
ing the month of May its premiums 
amounted to a little over $100,000, an 
increase of $25,000 over the same month 
last year. The Columbia is in many 
ways a peculiar company. In the first 
place it may be called a “secretary’s 
company.” President D. E. Thomp- 
son is United States minister to Mex- 
ico. He gives the Columbia no at- 
tention and never has drawn any sal- 
ary. Secretary C. D. Mullen is the 
real head of the corporation. As he 
has other business interests, he looks 
after the Columbia’s investments 
chiefly, while the office details, under- 
writing and field are handled very 
largely by Assistant Secretary Tal- 
mage. In addition to his other duties 
Mr. Talmage examines all the daily 
reports except in the farm department. 
He expects to have an examiner as 
soon as he can get hold of the right 
man, however. 

The Columbia has about 2,500 agents 
and twenty-two special agents. Its 
specials are so well scattered that their 
railroad expenses are very small. They 
get into the field Monday morning 
and stay there until Saturday forenoon, 
and spend most of the time soliciting 
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WESTERN , DEPARTMENT 
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business with the agents. The com- 
missions on business secured this way 
are split, and some of the specials 
earn their full salary in the commis- 
sions they save the company. Their 
salaries are gauged from year to year 
largely by the business they write. 
Some of the agents know nothing 
about the insurance business and earn 
their commissions simply by driving 
the specials around and introducing 
them. 
Character of Its Business 

The Columbia’s business is about 
equally divided between commercial 
and farm business. Wherever possible 
it writes a combined policy covering 
fire, lightning and tornado, and the 
result is that it has about as much tor- 
nado liability as fire and lightning. 
Whenever a tornado goes through its 
field it immediately sends in enough 
special agents to settle the losses in 
about one day. It pays cash without 
discount, and then the specials turn in 
and, with the aid of the example of 
losses quickly paid, write a lot of new 
business. Out of about 6,000 losses 
only ten in its history have ever gone 
into the courts, and none of these went 
to the supreme court. 

The company writes considerable of 
its farm business on the note plan, but 
it is not the Iowa installment note 
plan. When the Columbia accepts a 
note it adds 20 percent to the five- 
year premium, makes the note payable 
in two installments, the last one due a 
year from the date of the application, 
and charges 6 percent interest. 

The Columbia seems to have little 
trouble about underinsurance of live 
stock. When a man wants a certain 
number of head of stock insured, he 
names the limit of value to be placed 
on one head and the company requires 
him to take as much insurance as that 
limit multiplied by the number of head 
equals, Otherwise it will not write the 
business. 

State Is Conservative 

The State, of Omaha, operates only 
in Nebraska, writes only about $100,- 
000 a year in premiums and is making 
its growth slowly. That is as Secre- 
tary Love would have it. It goes just 
as fast as he wants it to. He is follow- 
ing very conservative methods and 
building up a solid businss. The first 
five-year policies the State issued are 
now being renewed. It has several 
hundred agents, who are supervised by 
two field men. Secretary Love is also 
state agent of the National of Hart- 
ford, and he has two specials in the 
field for that company. The Brennan- 
Love agency also has one special for 
its casualty, bonding and miscellaneous 





business. With so many agents re- 
porting to the office, it is enabled to do 
a large casualty and surety business, 
considering the field, The firm has the 
general agency of the Travelers for 
liability business and does the largest 
volume shown for any company in the 
state. It also handles the state for 
the American Bonding, and its busi- 
ness is second in volume only to that 
of the United States Fidelity & Guar- 
anty, which has four general agencies 
in Nebraska. 

The first five-year policies of the 
State are just coming up for renewal 
now. 


Complaint of Tornado Rates 

Complaint is heard of the conduct of 
a few of the old companies whose gen- 
eral reputation for good field practices 
is the best. One man in a good posi- 
tion to know says that such companies 
are really doing more to disturb the 
situation than are many of the chronic 
disturbers. The trouble seems to be 
considerably over tornado rates. The 
regular five-year rate for farm tornado 
business is 1 percent, and it is claimed 
it is being written at 75 cents. The 
Columbia admits that it is writing at 
75 cents in combination with fire and 
lightning at $1.75, making a combined 
rate of $2.50, but, when it writes the 
tornado separately, it always charges 
1 per cent and $1.80 for the fire and 
lightning separately. It is claimed that 
some companies are not requiring 
combined insurance in order to get the 
75 cent rate. 

The Northwestern National is re- 
ported to be charging 20, 40 and 60 
cents for one, three and five years for 
town tornado insurance, a cut of 5, 10 
and 15 cents from the regular rates. It 
is also said to be paying 33% percent 
for this business. 





Rockey Becomes Secretary 

I. W. Rockey, formerly connected 
with the Traders at the home office, 
who went to Greensboro, N. C., to be- 
come assistant secretary of the Dixie 
Fire, has been elected secretary. J. F. 
Cobb, the retiring secretary, has gone 
to San Francisco to become coast man- 
ager for the Dixie and North State. 





Minnesota Department’s Account 

The total receipts of the Minnesota 
department for 1907 were $429,352. The 
total expenses were $21,675. 





‘Through prosecution instituted by Eugene Mc- 
Givney, the Louisiana insurance commissioner, 
. F, Hodges, has been fined $200 at Lake 
Charles for selling policies of the Toledo Fire & 
Marine of Sandusky, Ohio, and the Lumber of 
New York, which are not authorized to operate 
in Louisiana, 





AS VIEWED FROM CHICAGO 


SOVEREIGN FIRE’S PLANS 
The Sovereign Fire of Toronto, 
Can., which has made its $200,000 de- 


posit in Minnesota, expects to extend 
its operations gradually in this coun- 
try. It has been writing surplus lines 
through Starkweather & Shepley’s of- 
fices and it is expected that the firm 
will be an important part of its United 
States machinery. 

It is understood that the reason the 
Sovereign made its deposit in Minne- 
sota is due to the purchase of a con- 
siderable block of stock by James J. 
Hill, the railroad king. 


* * . 
AMONSON IN THE WEST 

Louis S. Amonson, president of the 
Peoples National Fire of Philadelphia, 
was in Chicago on Monday and went 
to Wisconsin for a couple of days fish- 
ing and rest. This is the first recrea- 
tion he has taken in years. Mr. Amon- 
son probably bears the palm for per- 
sistence among all modern fire insur- 
ance men. Shortly after the San Fran- 
cisco fire he undertook the organization 
of the National American Fire with a 
large capital and surplus, but it fell 
through after much hard work had been 
done on it. He had learned much about 
organization work, however, and 
promptly set about promoting the Peo- 
ples National on different lines. Last 
fall’s panic struck him before he was 
more than well started, but he went 
right ahead and at New Year’s had con- 
siderable more stock sold than at 
Thanksgiving. Recently the subscrip- 
tions to stock and surplus passed the 
million dollar mark. Much of it is 
being sold to be paid for in ten in- 
stallments, although a good number are 
paying cash and getting advantage of 
a small discount. The early subscrib- 
ers have now paid in considerable, and 
the company has something like $400,- 
000 in hand in cash or high-grade 
bonds. 

The question of starting before the 
company has its full million dollars of 
capital and the same amount of net 
surplus paid in has been taken up, but 
Mr. Amonson is determined to hold 
off till the original plans can be car- 
ried out. At present subscriptions are 
being taken at the rate of about $50,000 
a week and the cash is coming in rap- 
idly, so he estimates it will be but a 
few months until he can start right. 

At present the company has 1,500 
stockholders, all business or financial 
men of good standing, located in most 
of the states of the union. The fire in- 
surance premiums they pay are esti- 
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mated at not less than $300,000 a year, 
which in itself would amount to a good 
business to start the new company off 
with. 

President Amonson has already made 
a few agency appointments to be effec- 
tive when the company commences 
writing, and before that time the agen- 
cies probably will be placed at a num- 
ber of important points. 

Former Governor Stokes of New 
Jersey, chairman of the board of di- 
rectors of the Peoples National Fire, is 
in Chicago this week. 


* * * 
BROOKS NOT YET ARRIVED 

Secretary Brooks of the California 
Fire, who always finds himself in de- 
mand when he comes east, has had 
dozens of letters and telegrams for him 
pouring into Rogers & Rollo’s office in 
the National Life building, Chicago, 
where he will make his headquarters 
when he reaches this section. Word 
came to Chicago some days ago that 
he would reach the city last week, but 
he is still in ’Frisco and is now billed 
to appear in Chicago next week. 

The applicants for field positions and 
general agency appointments are 
warm on his trail and their friends are 
taking a hand in their behalf. Mr. 
Brooks’ coming to Chicago never fails 
to stir up great activity. 

The California Fire appointed Rogers 


& Rollo as Chicago agents some 
months ago, but the company is not 
yet licensed in Illinois. The papers 


were filed but there had to be some 
changes. It is expected that Secretary 
Brooks will bring the properly executed 
documents with him. 
. © * 
WILL SOON GO TO NEW YORK 

Vice-President Joseph of the Com- 
monwealth of New York has returned 
to Chicago after a few days’ visit at 
the home office. He is attending to 
some western matters before locating 
permanently in New York about June 
25. The Commonwealth has been well 
received in the west. 


4 * * 
GET THE ASSURANCE COMPANY 
Klee, Rogers & Co. of Chicago have 
been appointed western representatives 
of the Assurance Company of America 
for surplus lines. The company is ad- 
mitted to some of the western states, 
however, but is not doing an agency 
business. Klee, Rogers & Co. have a 
well equipped surplus line and broker- 
age department. 
* * * 
CHANGE IN FARM RISKS 
Economic and industrial changes of 
the past few years have brought forth 
some interesting problems in farm in- 
surance. The prosperity which pre- 
vailed for so long has attracted a great 
many people from the country to the 
cities, where wages were high and 
work plentiful. This made it difficult 
for farmers to get their work done 
and forced them to adopt machinery 
wherever possible. During the same 
period there was a vast development 
of interurban electric lines. The farm- 
ers took advantage of this and intro- 
duced electricity as power for doing 
much of their work. Those who were 
not convenient to trolley lines, in many 
cases, installed gasoline engines. The 
result is that hundreds of farm risks 
now present electrical and gasoline 
hazards, which were unknown in the 
country a few years ago. 
* + * 


SOME LOCAL EVENTS 


The partnership of deRoode, Faulkner & Et- 
telson has been dissolved. Holger deRoode con- 
tinues the agencies of all the companies under 
the firm name of H. deRoode & Co. WwW. 
Faulkner and D, L. Ettelson will also continue 
their business under the firm style of Faulkner 
& Ettelson. There will be no change in office 
location. 

In the announcement last week of the appoint- 
ment of J. Lawrence Hewitt as Cook county spe- 
cial of the L. & L. & G., the fact that he will 
cover the county jointly with E. W. Case was 
omitted. Mr, Case has been one of the com- 
pany’s Cook county specials for a year or more. 

Ww. Witherbee, the Chicago local agent, 
leaves this week on a European trip, 


QHIO AND WEST VIRGINIA 


OHIO ASSOCIATION TO MEET 








Local Agents Anticipating an Inter- 
esting Gathering at Fremont Next 
Week—Putnam to Talk 





The annual meeting of the Ohio 
Local Agents’ Association, at Fremont, 
June 24, promises to be a very inter- 
esting occasion. Secretary Putnam of 
the National association is slated for a 
talk, as is Secretary Eldridge of the 
Michigan association. The Fremont 
agents have arranged for the enter- 
tainment features and have given much 
time to working up interest in the con- 
vention. There are many subjects of 
interest at the present time before local 
agents. The Ohio meetings should 
take on some of the old time enthusi- 
asm. The agents of the state should 
see to it that the meeting next week is 
well attended. 





Goebel With the Hanover 

J. W. Goebel, the local agent at 
Quincy, Ohio, has been appointed spe- 
cial agent of the Hanover in Ohio to 
assist State Agent Bort. He will make 
his headquarters at Bellefontaine with 
Agent C. A. Mowry. Mr. Goebel will 
continue his agency at Quincy. 





Ohio Agency Appointments 
Camden—G, L. Gooch, Gibsonburg; A. W. 
Beatty, St. Clairsville; 7. D. Hays, St. Clairs- 
ville; S. P. we Nye Cadiz. 


Commonwealth Y.—Billow, Barnett & Co., 
Springfield. 

Continental—G. L. Walt, Thurston; S. S. 
Puckett, Lynchburg. 

Connecticut—A. B, Hamble, Seaman. 

Dutchess—Edward Hubbell, Toledo; W. S. 


Richards, Zanesville. 

Eastern—S. B. LeSourd & Co., Xenia; The 
J. H. Leiding Ins. Agency, Cincinnati; H. 
Graffen, Piqua; Wm. Miller, Chillicothe; M. C. 
Clark, Portsmouth; Louis Blohm, Marietta. 

Federal—James W. Carroll, Columbus. 

Firemens Fund—Galbreath-Heacock Agency, 
Alliance. 

Fire Assn.—C. H. Watrous, Ashtabula, 

Georgia Home—E. Cary Norris, Newark. 

Ger. Amer., Pa.—T. A. Lloyd, Wellsville; D. 
F. White, East Liverpool; J. ba eee San- 
dusky; G. V. Homer, Youngs 

German, Pa.—T. A, Llo z Wellsville; D. F. 
White, East Liverpool; J. C' Hansen, Sandusky; 
G. V. Hamory, Youngstown. 

Germania—W. H. Anthony, Ft. Recovery. 


WANTS D 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBBENSTOCK @ CO. 


159 La Salle Street, Chicago 


PTG6 «SODSCTIDETS 


Add To Your Income 
by securing the agency of a 
LIVE STOCK BURGLARY 
AUTOMOBILE LIABILITYor 
PLATE GLASS BONDING 

COMPANY 


We will put you in communication with 
companies writing any of the above lines 
if you will write us. 


They are all good money makers 


AGENTS WANTING A FIRE COMPANY 


of any kind can get ia touch with a number of good 
ones by writing us. 

Large city agents that havea place in theiragency 
for ene mere company will do well te advise us 
what they are prepared te offer a company in Se 
way of business. e will put thenr on our wait 
list amd advise them of the first epportunity. we 
are usually in teuch with any new companies enter- 
ing a State and a great many times with companies 
wishing to change their agency in the larger cities. 


THE WESTERN UNDERWRITER COMPANY 

















CAPITAL $1 goes.eee. 


FIDELITY | joao 


FIRE 
INSURANCE CO. | ,,,,.97273763. 


46 CEDAR ST., N. Y. $1,801,701. 

















Marine and Transportation Insurance 


eee ( FUND —— co. COLUMBIA INSURANCE CO. 


San Francisco, of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Ltd. 
of Mannheim, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes. 
Ocean cargoes— Export and Import. 

Automobiles under transportation forms. 

Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merchandise. 


Currency and Securities by registered mail and express. 


Motor boat insurance. 


ORR & WALL, General Agents, 2 4 Sherman St., Chicago, Ill. 
Agents wanted in desirable localities 


FEDERAL INSURANCE CO. 


OF NEW JERSEY 
CHUBB é SON, Managers, 5 and 7 So. William Street, N.Y. City 


ISSUES THE BEST CONTRACTS COVERING 




















isis ness dist anianecaiensaains | 
TOURIST FLOATER..... $60 occ sces cvcs.cceccecs 
(Domestic and Foreign) ! 
SALESMEN’S SAMPLES.. occ seccscsccceve 
MERCHANDISE IN TRANSIT... 
HULL.. $0009? pccetetdcoce ebeccscovececeess 
YACHT.. ° cae Cesnaeenbebesteenenseemeeee 
MARINE (CARGO)... a eo Se re 
(Export and Import) wer" 





AGENTS WANTED 
CORRESPONDENCE SOLICITED WITH AGENTS EVERYWHERE. 


Cc. K. HOLLOWAY, Prest. 


ASSETS Walla 


$476,638. II 





O. P. CONAWAY, Sec'y. O. G. PARKER, Treas. 


SURPLUS 


FIRE ala, $343,484.54 


COMPANY 


WALLA WALLA, WASHINGTON 
CAPITAL, $200,000.00 
FIRE AND TORNADO INSURANCE—Agents Wanted 


CENTRAL DEPARTMENT 
Wisconsin, Illinois, Indiana, Michigan, Ohie, Missouri, Nebraska, 
H. W. COLSON, Manager 171 La Salle Street, Chicage, Ill. 


MICHIGAN OHIO KENTUCKY WISCONSIN MINNESOTA 


BIE RCE & SAGE 


General Agts., Detroit, Mich. 



























COMPANIES SPECIAL AGENTS 

Concordia efferson ¥. M. SAGE and F. A. MARSHALL 
Milwaukee Philadelphia Detroit 

North River Nassau J. T. KIREWOOD 
New York New York Garfield Building, Cleveland 

German Dixie GEO. B. SEDGWICK 
Pittsburg Greensbore 612 Pabst Building, Milwaukee 
Ben Franklin F. C. SAMMIS 






Allegheny N.Y. Life Bidg., Minneapolis 









145 LA SALLE STREET CHICAGO, ILL. 


We write a general class of bu:iness and desire representation in every, Town, Village and City io 
the above States. We have the lar,est Non-Union A in the United States, and any agent rep- 
one or more of our companies is entit.ed tie full capacity of our Ollen” 
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Over ONE MILLION 


DOLLARS 


of this amount has already 


Ghe PEOPLE’S NATIONAL 


FIRE INSURANCE COMPANY 


Has been incorporated by over 1500 of the leading Business Men and Bankers of the country, with an authorized Capital 
and Surplus, equally divided, of 


TWO MILLION 


DOLLARS 


been bought and paid for, 


CONFLAGRATION PROOF 


Large Fire Insurance Companies, properly organized and managed, are very valuable to an agency. 
representation, write at once for particulars. 





LOUIS S. AMONSON, 


DREXEL BUILDING - - 


in full cr in part. 


We are now placing the balance of our capital stock in small blocks, where it will assist local agents in securing 
business for themselves and the Company. 


NOT A BOND SELLING SCHEME. 
TION COMPANY CONTROLS YOUR MONEY 


The Company, direct, offers its Stock for sale, and not a single share of bonus stock has been given away for influence, 
promotion or any other consideration exceptcash. The Company is owned by its shareholders, and the shareholders are partners 
on equal terms in controlling and dividing the earnings of the Company. 


NO PROMO. 


If you wish to secure 





President 


PHILADELPHIA 









German All.—W. R. Burkley, Columbus. 

er. Amer., N. Y.—W. Burkley, Columbus; 
H. H. Tredway, Metamora; R. Henkle, 
Larne. 
Home—Hall & Harter Ins. Agency, Akron. 

Ins. Co. State of Pa—L. J. Burt, Youngs- 
town. 

efferson—Festus McCuskey, Cuyahoga Falls. 

ndon & Lan.—Brouse & Shreffler, Akron. 

Mich. Com’l—Raymond H, Castle, Ashtabula. 

Monongahela—T. A. a d, Wellsville; D. F. 
White, East Liverpool; C Hansen, Sandusky; 
G V. Hamory, niet: H. W. Herman, 
Bellaire; Daggett & Taylor, Hamilton; H. G. 
Taylor, Hamilton; J. H. Smith, Salem; W. A. 
Mizer, Coshocton; Emma C. Becker, Cleveland; 
C. E, Ditmer, Greeneville; W. J. Welsh, Mt. 
Vernon; W. N. Glenn, Newark; J. J. Clark, 
London; E, M. Roberts, Ravenna; A. D. Cul- 
vert, Warren. 

Mech. & soning & Frame, Youngs- 


own, 

Norwich Union—J. Warrett, Perrysville. 

Nat’l, Pa.—J. T. DeFed, Minerva; H, M. 
White, Vermilion; Oldahm & Co., Reynolds- 
burg; I. P. Steinberger, West Liberty; H. L. 
Bates, Magnolia; C. B. Blythe, Mineral City; 
A. S&S. mys Middleport; Stiggers & Wistner, 
bs ry ussell & Dearth, Vincent. 

Nat’l—Corbin & O’Kane, Delaware; J. 

iva. " Wesifalt Carrollton; F. M. Anderson, Crest- 


vanew Hampshire—Mrs. Louise Shields, Marys- 


vila Colony—Corbin & O’Kane, Delaware; 
Raymond H. Castle, Ashtabula. 

Prov., Wash. —Hall & Oddington, Bradford. 
Phenix—C. W. Jayred, Sherodsville; S. 
McCormick, Salineville; WwW. B. Law, Bowers- 

town. 

Queen—J. E. Patterson, Beaver Dam; J. C. 
Baugh, Clarksville; R. V, Shirly, Liberty Center; 
J. Hill, PES W. M. McGinnis, Middleport. 

Royal Shaffmaster, Waterville. 

Sun, —I. E. Wagner, Celina; J. L. 
Linard, Be aire; G. G. Jennings, Woodsfield; 
H. E. Brennan, Caldwell; R. B. MacMahon, New 
Lexington. i 3 

: oe Garden—Willis Stutson, Washington 


St. Louis—A. M. Comets, Ironton; Filmore 
Mussex, Portsmouth; C. H. Towson, Lancaster. 
Shawnee—E. K. Terwilliger, Antwerp; R. S. 
Johnson, Kent. 
c Soguctty, Ct.—Willis Stutson, Washington 


Union, Pa.—T. A. Lord. Wellsville; D. F. 
oo East Liverpool; J. C. Hansen, Sandusky; 
Hamory, Youngs town. 
“Walle Walla—B. Ww. Grover, Fremont; Lap- 
ham & Herbsh, Tiffin. 





College Written at Cut 
It is claimed that the line on Oberlin 
College at Oberlin, Ohio, was taken 
by a union agency at a heavy cut rate. 


| 





Outside of this everything seems to 
be in a satisfactory shape in the town. 
Collections have been fair. Companies, 
heretofore not represented, have been 
endeavoring to get a foothold in Ober- 
lin, but most of the agents hesitate 
to add to their list. 


REPORTS FROM TOWNS IN OHIO 





Ironton’s Losses Have Been Light— 
How the Business Is Being Con- 
ducted in Other Towns 





At Ironton, Ohio, the fire losses for 
the year so far have been very light. 
The department has done such good 
work that few fires have resulted in 
more than light damages. The small- 
er companies seem to be pushing hard 
for business in Ironton, but the larger 
ones are generally holding what they 
have against the new competition. 
There is very little rebating or rate 
cutting. The principal agencies ignore 
any attempt to start trouble of this 
kind, and so far there has been little 
trouble. While the premiums of the 
leading agencies will show an increase 
for the year, collections have not been 
what they should be, but some little 
improvement has been noted of late. 

Agents at Mount Vernon are said to 
be dissatisfied with conditions there, as 
business has been rather slow. Two 
agencies are said to have cut rates and 
caused considerable trouble in other 
ways. Collections are slow and there 
is but little new business to be had. 

Mutuals have proved quite a factor 
in Galion and it is said that considera- 
ble of the rate trouble there is due to 
the fact that they are willing to take 
business below the tariff rates. The 
Brewers’ Exchange of Kansas City se- 
cured a line on one of the breweries 
in Galion some time ago, taking it 
away from the local agents because 
of the rate offered. Local agents also 





lost the Cleveland, Southwestern and 
Columbus business on properties in 
that section, the officers claiming that 
they had secured better rates. What 
little new building busines there is has 
been taken by the mutuals, it is stated. 
Collections have been very good, not- 
withstanding the complaints that have 
been made at other points. 


Upper Sandusky agents are having 
trouble with dwelling house business 
on account of the proclivity of some 
to cut rates. Several new agencies have 
been established there within the past 
year and that perhaps accounts for the 
anxiety to get business. Collections 
are slow and there is not a great deal 
of new business to be had. 


Agents at Greenville state that busi- 
ness conditions are about normal. Mer- 
chants are carrying the usual amount 
of insurance. There is some building, 
but perhaps not as much as a year 
ago. Farmers are delivering their to- 
bacco crops and this is putting money 
into circulation. Collections, as a re- 
sult, are in better shape than at any 
time for the past six months. So far 
as rates are concerned, there is a great 
deal of complaint. Some of the newer 
agencies are accused of trying to get 
business at any price, and, in order to 
meet competition and protect them- 
selves, the older offices are compelled 
to shave their figures. 





Alleged Firebug Arrested Again 

George Gamble, under indictment for 
burning his mill at Zanesville, Ohio, 
has been arrested in San Francisco, and 
the governor of California has honored 
a requisition for his return to Ohio. 
Gamble, a veteran of the Civil war, is 
nearly 70 years of age and dresses like 
a Quaker. He went to Zanesville two 
years ago and purchased a mill. Three 
days after he got his insurance policies 
the property was destroyed by fire. The 
companies refused to pay and, after an 





investigation by the fire marshal’s de- 
partment, he was arrested. Released on 
bond, he left the state. Sheriff Humph- 
reys of Bellefontaine has gone to San 
Francisco after him. 





West Virginia Agency Appointments 

Hartford—J. J. Kirk, Gormania. 

Home—T. P. Bowman, Philippi. 

Jefferson—C. W. Morton, Charleston; E. L. 
Baker, Hamlin; B. L. Holland, Logan; J. W. 
gps Williamson; Lynn Kirtland, Sisters- 
ville. 

L. & L. & G.—W. A. Edwards, Weston. 

Lon, & Lan.—J. M. Barrack, Mannington, 

National, Ct.—J. F. Thompson, Martinsburg. 

New Brunswick—E, R. Juhling, Williamson. 

New Hampshire—J. A. Shrewsbury, Parkers- 
toms Pp. G, Morgan & Son, Wheelin 

& M., N. Y.—F. D. and G. ¥ Caldwell, 
sedan 


North River—J. F. Thompson, Martinsburg; 
G. E. Houghton, Weston. 

North State—T, H. Hooper, Oak Hill. 

Ohio German—P. eager, J. M. Echols, 
Sewell; J. M, Barrack, Mannington. 

Phoenix, Eng.—C. Price, Harrisville. 

Phenix—E. P. Stroman, Beckley; W. E. 
Deegans, Glen Jean. 

Prov, Wash.—F. J. Trammell, Martinsburg. 

Prussian Nat’l—J. M. Barrack, Mannington. 

Reliance—C. E. Miller, Morgantown; C. J 
King, Elkins. 

Royal—T. G. Berry, Sutton. 

St. Paul—M. L, yerown Parkersburg. 

Scot. U. & N.— Friedrich, Parkersburg. 

Southern, La. = “ “Mathison, Wheeling; 
W. Morton, Charleston. 

Southern Stock—J. F. Thompson, Martins- 


burg. 
Southern Und. = . Thompson, Martinsburg. 
Spring Garden F. Thompson, Martinsburg. 
Va. State—J. F. Thompson, Martinsburg. 
Walla Wallej. F. Thompson, Martinsburg. 
Western, Pa.—J. M, Barrack, Mannington; 
Wm. L. Rice and J. H. and C. W. Cammack, 
Huntington; David Frame, Gassaway. 





Many Fires at Canton 


A series of fires at Canton, Ohio, is 
being investigated by representatives 
from the state fire marshal’s office. It 
is believed they have been caused by a 
pyromaniac. A few days ago fire was 
discovered in the abandoned plant of 
the Canton Spring Company and a few 
days ,.evious the coke shed of the 
Arctic Ice Machine Company was 
burned. Thursday night the barn used 
by the Sun Vapor Street Lighting 
Company was burned, and, while the 
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department was working on it, a blaze 
in a broom plant on the other side of 
the city was discovered. At the latter 
place it was found that a board had 
been torn from the building and a bun- 
dle of oil-soaked hand bills inserted 
and fired. A bulletin board close to 
the plant of the Canton Electric Com- 
pany was soaked in oil and fired and 
the same night a pile of rubbish near 
the Smith grain elevator was set on 
fire. It has been found that all the 
blazes were started in places difficult 
of access by the fire department. In- 
surance men are cooperating with the 
authorities in hunting down the guilty 
parties. 


Rates Off at Mt. Gilead 

Any rate to get the business is the 
rule at Mt, Gilead, Ohio, according to 
a well known agent of that place. It is 
further said that conditions in this 
respect have been unsatisfactory for 
two years. Frame, slate roof risks are 
written at 40 cents for three years and 
mercantile risks are being taken at 








about half the tariff, it is said. Other 
risks are accepted at proportionate 
figures. 

OHIO NOTES 


The German Union Fire of Baltimore has 

been admitted to Ohio. 
. A. Magoon has genous the Davis & 

Wagenet agency at Sandusky, Ohio, 

The Agricultural and Allemannia have entered 
the Rower & Stevenson agency at Leipsic. 

The German Alliance and Orient have gone 
with Breese, McMillen & Smily at Mt. Gilead. 


Naegele & Warnke is the name of the latest 
agency in Huron, Ohio, and it is already produc- 
ing results in life and fire insurance. 

G. A. Fike has purchased the agency of A. G. 
White at Leipsic and will conduct a real estate 
agency in connection with the insurance business. 

Hubert M. White at Vermillion, Ohio, has 
just taken the Queen and the Pacific Mutual 
Accident into his agenc He has five other 
good companies. Mr, V fhite is a young man 
who has just started into the business. 


Smith & Mitchell, of Salem, Ohio, have been 
dissolved, Orin Mitchell retiring. Attorney John 
Scott has purchased an interest in the business 
and the style of the firm will hereafter be the 
J. H. Smith Company. A real estate and insur- 
ance business both will be conducted. 


The superintendent of the Dayton (Ohio) 
workhouse reports that the building is in de- 
plorable condition as regards fire protection. 
Most companies refuse to write on the risk be- 
cause of moral hazard. It is located in the center 
of the city and the public is so opposed to its 
remaining on its present site that its burning 
would be the subject of congratulations. 


ee 


W._E. Maddy, who has been connected with 
the West Virginia Agency <a A and Rob- 
son & Prichard of Charleston, W. , has sev- 
ered his connection with the agency. 








See that you are ticketed 
via the 


WISCONSIN 
CENTRAL 
RAILWAY 


Between Chicago and St. 
Paul, when you go to the 
Convention of the National 
Association of Local Fire 
Insurance Agents, to be 
held at St. Paul, August 
llth to 13th, 1908. It 
means the best of every- 
thing connected with mod- 
ern railroad service. 


For rates and full informa- 
tion, write to 
JAS. C. POND, 


General Passenger Agent. 


Harvester Bidg., Chicago, Ill. 














MICHIGAN AND INDIANA 


PROBE THE LOGANSPORT DEAL 











Nicholson & Co. Receive $5,000 of a 
Line, But Got No Commission 
on Rest of Motor Risk 





The field associations of Indiana in- 
vestigated the handling of the Western 
Motor Company line at Logansport, 
Ind., by Nicholson & Co. of Indianap- 
olis. It was found that just before the 
policies expired the motor concern re- 
quested the locals to renew at the old 
rate or not at all. The policies were 
then renewed and the matter of rate 
will be threshed out. Nicholson & Co. 
secured $5,000 of the line, which was 
brokered at Logansport. No commis- 
sion was paid Nicholson & Co. on the 
rest of the line. So far as is known 
this is the only business the firm has 
secured so far. 

The field men have been somewhat in 
the dark as to what Nicholson & Co. 
really intend to do. If the concern 
confines itself to reclaiming lost risks 
and securing improvements under the 
schedule, no great objection can be 
found. The local agents,. however, so 
far have not been friendly, as they re- 
sent outside interference. 

H. B. Heywood, manager of Nich- 
olson & Co., was in Chicago last week, 
explaining his plans to some of the 
managers. Mr. Heywood said that as 
his work would only be done in co- 
operation with resident local agents, 
there should be no opposition from 
that end. Reports so far that he has 
gathered indicate a larger number of 
lost risks than he anticipated. Mr. 
Heywood states he will only work with 
the regular schedules. As the success 
of his operations depends on the co- 
operation of companies and agents, he 
feels he can be relied on not to antag- 
onize these interests, 





Michigan Agency Appointments 

Camden—A. C. Fenn, Mancelona. 

Farmers & Merch.—C. W. Harrah, Detroit. 

_ Ger. Amer., N. Y.—Chris, Marshall, Nashville; 

M. Chamberlain, Newberry; Nelson R. Austin, 
mma 

Girard—F. L, Eldredge, Durand. 

pee te Be & Broad, Alpena. 

State of Ill—C. R. Bishop, Hastings. 

L. & L. & G.—Grace A. Carpenter, Blissfield; 
G. H. Curtis, Jackson; F. W. “Merrick, Pigeon. 

Milwaukee—Palmer Bros., Battle Creek. 

National, Pa.—J. B. Jones, Flint. 

New Brunswick—Albert Maday, Detroit; 
& Lilly, Petoskey. 

N. B. & ME, M. Chamberlain, Newberry; 
C. W. Hotchin, White Pigeon. 

Royal—R. B. Mark, Minden City. 

Shawnee Fire—Allen C. Frink, Kalamazoo, 

Svea—Hansen & Holmberg, Grand Rapids. 

Southern, La.—Orcutt & Broad, Alpena; J. A. 
Sullivan, Ironwood. 

Scottish U. & N.—Eli_F. Parker, Inlay City. 

Western Reserve—J. F. Allison, Negaunee. 


Call 





Indiana Agency Appointments 


American—H. C, Gaddy, Manilla. 
Allemannia—W. H. Charnley, Goshen; L. R. 
Cressner, Plymouth; Hoover & Corbett, Gary. 
Ben Franklin—C. H. Billings, Hammond. 
a Dixie—O, N. Garriott, Greenfield; Harry King, 
yary. 
Firemens—The Washington Realty Company, 
Washington; Sniderman & Lugar, Lafayette; ¢ 
M. Hammond, Boonville. 


Girard—H, King & Co. and S, A. Williams, 
Gary. 

German, W. Va.—H. A. Baugh & Co., Terre 
Haute. 


Glens Falls—S. D. Hill, 
berg & Felthouse, Elkhart. 
Jefferson—W. A. Rubey, Jeffersonville. 


Brownstown; Weils- 


Milw. Mechs.—G. E. Mager, Corunna; R. W. 
Cutler, Wawaka; H. H. Mosier, Bristol; Solomon 
Barney, St. Joe 

Nat'l Union—Clay Ladd, Terre Haute. 

Royal Exch.—G. E. Neff, South Bend. 

Springfield—G. H. Humphreys, Bloomfield. 

Walla Walla—S. W. Williams, Brazil; G. A. 


Farabaugh and Deahl & Weaver, South Bend. 
Western, Pa.—W. A. Ruley, Jeffersonville. 
W’msburg City—L. A. Graham, Decatur. 





Holds Policies Taxable 

County Attorney John C. Ruckels- 
haus has advised the county board of 
tax review at Indianapolis that fire in- 
surance policies under certain condi- 
tions are taxable. The Henry Coburn 
Storage & Warehouse Company’s prop- 
erty was burned in February, the loss 


not having been adjusted at the time 








AUTOMOBILE INSURANCE 
THE BROADEST FLOATER POLICY IS ISSUED BY 


INSURANCE COMPANY OF NORTH AMERICA 


Agents Wanted and Liberal 
Commissions Paid. Apply 


J. S. GROSBY & C0., managers 


Crand Rapids, Michigan 

















MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
soins. MICHIGAN 


‘Total Assets = = - $1,041,817.24 
Surplus to Policy Holders 410,392.88 





F. A. Hooxer, President B. L. Hewett, Asst. Secy. 
RoBEerT HENKEL, Vice Pres. RatPH RawLincs, Asst, Secy. 


A. D. Baxsr, Secretary D. W. Anprews, Supt. of Agencies. 


INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented, 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office, 


Newton-Claypool Bldg. INDIANAPOLIS, IND. 


JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 PORT STREET, WEST, DETROIT, MICH. 

















General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52. 


Michigan agents in need of a live Company write us. We can take care of your 
FARM BUSINESS. 








SURPLUS LINES 


Solicited on desirable Michigan business forthe GLOBE & RUTGERS, SOUTH 
EASTERN ASSOCIATES and other reliable Companies. 


Ohio 














Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. : Detroit, Michigan 


ee 
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of the visit of the assessors, the pol- 
icieS were held to be the same as ac- 
coufts and amenable to taxation. 


Hazard of Shingle Roofs 

Im the recent destruction by fire of 
the Turner Street school building, three 
residences and two barns on the West 
Side; Grand Rapids, the extraordinary 
hazard that the city faces through its 
widespread areas of shingle roofs was 
fully exemplified. Scores of buildings 
were set on fire and the vigorous ef- 
forts of citizens with buckets alone suf- 
ficed to prevent a most disastrous con- 
flagration. Marshal Lemoin has _ re- 
peatedly called the fire board’s atten- 
tion to the shingle roof hazard and this 
recommendation was renewed at a re- 
cent meeting of the board. 


IN ILLINOIS AND WISCONSIN 


MOVE FOR SINGLE AGENCIES 














Appleton (Wis.) Fire Agents’ Asso- 
ciation Resolve to Establish Sole 
Representation in Their City. 





The Appleton (Wis.) agents have 
come out for sole agencies by adopt- 
ing the following resolutions: 


We, the members of the Appleton Fire Agents 
Association, being convinced that the interests 
of both companies and agents will be best served 
if each company be represented in this city by 
one agency only, do hereby pledge ourselves as 
follows: That hereafter we will not accept the 
second or multiple agency of any fire insurance 
company, and any company now represented by 
us which shall hereafter establish a second or 
multiple agency in this city shall be immediately 
notified of this agreement and requested to dis- 
continue and take up supplies of said multiple 
agency within fifteen days; and in event of their 
failure to do so, we will at once resign the 
agency of said company, and we will not accept 
the agency of any company resigned by another 
agent for such cause. It is further declared the 
intention of those now representing companies 
having multiple agencies in Appleton to do what 
they can, without injury to their business, to 
have such companies return to the single agency 
system. This agreement to be binding upon each 
member of this association, and all future appli- 
cants for membership to this association. 

Adopted unanimously at a special meeting of 
this association held May 28, 1908. 

Appleton Fire INSURANCE AGENTS ASSOCIATION, 
Joun Stevens, Jr., President. 
F. F. WettenceL, Secretary. 





MICHIGAN NOTES 


The Patrons Mutual Fire of Lansing, Mich., 
is about to make its regular quinquennial rein- 
spection of all its risks. 

A new hook and ladder wagon, carrying four 
chemical fire extinguishers, will be added to the 
equipment of the city fire department of Hills- 
dale, Mich. 


The village of East Jordan, Mich., has voted 
to engage the services of a hydraulic engineer 
to make estimates on the cost of installing a 
waterworks system. 

... expenditure of $15,000 in enlargement and 
extension of the waterworks system at Big Rap- 
ids, Mich., has been recommended by Superin- 
tendent Vincent of the board of public works. 

Property valued at $165,700 and insured for 
only $14,580 was endangered by twelve fires dur- 
ing May at Lansing, according to the renort 
made by Fire Chief Delfs to the fire board. The 
estimated losses of $308 were adjusted at $188. 





Illinois State Board Meeting 

For the vice-presidency of the IIli- 
nois State Board G. A. Richards of the 
Commercial Union, F. H. Burke of the 
Fire Association and Joel W. Hubble 
of the L. & L. & G. are being men- 
tioned. The election to the vice-presi- 
dency by precedent means the ascen- 
sion to the presidency the year follow- 
ing. Vice-President F. Taylor Wise, 
the state agent of the Home, has the 
walkover for the presidency this year. 
Mr. Wise has enjoyed the luxury of a 
campaign manager during the year, 
who will continue in Mr. Wise’s employ 
until after the Kankakee local board 
banquet. 

The annual meeting of the state 

board will be held at Lake Delavan, 
Wis., next Tuesday and Wednesday. 
Mr. Wise will open headquarters on 
the first floor of the Highland, where 
he will hold open house. 
. B. Ryon of Streator, special at- 
torney for the Illinois ‘denartment; 
General Agent Gallagher and perhaps 
some other managers will be present. 





INDIANA NOTES 


A. C. Jennison, a Crawfordsville local agent, 
7 a few days ago. 


J. Rehm, the Indianapolis agent, died last 
om from appendicitis. 

The National of Allegheny has transferred its 
agency from N. B. Smith at Kokomo to Joseph 
E. Vaile. 

Six saloons in East Hammond, Ind., have been 
burned in six weeks. The property loss was 
$15,000. There are four other saloons and it is 
said threats have been made to free the town of 
all saloons. 


Many recent barn and shed fires at Indian- 
apolis have been set recently by firebugs. Their 
weapon was a turpentine ball, lighted and flung 
to the roofs or through the windows or doors 
of the building. 

The Hamburg-Bremen and Western Agsurance 
and Equitable F. & M. agencies are now with 
John Wocher & Bro. at Indianapolis. Frank F. 
McCrea, formerly representing the companies, 
has gone into commercial business. 


A spark fell into an open tub of gasoline at 
the plant of the Richmond Dry Cleaning Com- 
pany, Richmond, Ind., starting a blaze that 
threatened the business part of the city. Good 
work by firemen confined the loss to $2,000. 

Fire that caused .a $15,000 loss in the elevator 
of the Union Grain & Coal Company at Ander- } 
son, Ind., June 12, is believed to have been | 
caused by spontaneous combustion. There was 
$22,000 insurance. Three of the policies were 
renewed two days before the fire. 


E. M. Sellers, of the Indiana Rating Bureau, 
addressed the Commercial Club of Richmond last 
week and subjected himself to a bombardment of | 
questions by the merchants and manufacturers 
relative to conditions in that city on which the 








Big Risk Is Equipped 

The Pabst Brewing Company at Mil- 
waukee has about completed the equip- 
ment of its large bottling house with 
‘sprinklers and eventually the other 
new fire insurance rates are based. ; buildings which are not fireproof will 

Fort Branch, a small town near Princeton, | be equinped. An immense 100,000-gal- 
Ind., a ed suffered oF ay fast hed up its! lon tank, 158 feet in the air, will give 
main business section. ne fire is believed to! splendid pressure. A 1,500-gallon pump 
have started from a locomotive spark alighting | connects with the tank and a 12-inch 


in a bird’s nest in the eaves of the Melrose . “ ; : 
Milling Company’s grain elevator. ; main supplies the sprinklers. A cistern 

















FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Cash Assets - $7,230,738 17 
Liabilities - - 4,879,123 38 
Capital and Surplus - 2,351,614 79 


P. L. Hoadley, Pres’t. Jas. H. Worden, Seo’y. 
CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 
































Fire Insurance at Cost 


Dividends on all Renewals 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


A. B. IDESON, President 
ASSETS, $131,752.60 


LOUIS E. DIETZ, Secretary 
NET SURPLUS, $1,340.61 


Agents Wanted in Ohio. 


J. H.LLEIDING INSURANCE AGENCY COMPANY; General Insurance 
HOME OFFICE: 1309 First National Bank Bldg., CINCINNATI, OHIO. 








COOPER 


Fire Insurance Co. | 
of Dayton, O. 











DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 


|THE CINCINNATI 


t 


UNDERWRITERS 


COMPOSED OF 
The Eureka F. & M. Insurance Co, 


| 
| The Security Insurance Company. 
| 


OF CINCINNATI, OHIO 


STATEME:"r JAN, 1, 1908 


Cash Capital . ste ween ee eens e $200,000,00 
Reserve for Reinsurance. pucdeeneenseneabe 222,284. 

Dither ie cosccccccce seccee _ EE 

Wet Sarplas 2... cccces cocces cocces cocces ee . 212,074 59 

TOTAL ASSBETS.... 2.0.0. 000000 «+ +-$705,158.93 

| P. A. ROTHIER, Prest. ADAM BENUS, Sec’y. 





THE SPRINGFIELD UNDERWRITERS 


MUTUAL FirRE INSURANCE 


ComMPANY 
SPRINGFIELD, OHI0 


AGENTS WANTED AT ALL DESIRABLE 


ORGANIZED 1902 


N. H, FAIRBANKS, pacer. 
M, L. MILLIGAN, vacas. 
Ec. C. PRICE, avoivor « Vv. Paneer. 


JOHN G. WETZEL, sso'ry. 


POINTS IN OHIO 


CORRESPONDENCE SOLICITED 





ORGANIZED 1851 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 
G.W.POHLMAN - ~ ~ 


EDW.A. WINTER -— - 
G. W. POHLMAN, Jr. 


President 
Secretary 
~- Agency Manager 


GERMANIA 


FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, - - $1,000,090 00 
Assets, - - - $5,185,649 61 
Net Surplus, - = §$ 949,260 99 


HEAD OFFICE: 
Cor. William and Cedar Streets. 

















SURPLUS 


MODERATE LINES ON STRICTLY 
INSURANCE AT TARIFF RATES 








UNITED AMERICAN FIRE INSURANCE COMPANY 
MILWAUKEE 


C. W. GREENE, GEN’L AGENT, 
CHICAGO 


159 LA SALE ST. 





Teutonia 


Fire Insurance Company 
of Dayton, Ohio. 
INCORPORATED 1865 





Cash Assets - «= «© «© «+ $685,661.92 
Net Surplus over capital and all liabilities 487,128.90 





EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR. Sec’y. 


MERCHANTS AND 
MANUFACTURERS 


INSURANCE COMPANY 
CINCINNATI. 
CHARTERED 1838 PERPETUAL 
CAPITAL += = = $150,000.00 
ASSETS. = = = = 272,837.44 

SURPLUS TO POLICY 
HOLDERS = = = 200,575.48 


William H. Calvert, President 
Winfield S. Hukill, Jr., Secretary 


404 First National Bank Building 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 


CAPITAL - - - = 9300,000.00 
SURPLUS TO roucr HOLDERS 436,030.32 
ASSETSco- - - - 852,469.75 
LOSSES PAID TO DATE - - 4,186 250.00 


ORGANIZED 1867 


GERMAN FIRE 


Insurance Company 
of Wheeling West Va. 


Each Capital $200,000.00 Net Surplus $222,604.02 


WM. F. STIFEL, ra 
F, a gin Secreta 
S. W. RICE, Supt. of Agencies 
DANA E,. LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 
Special Agent for 


Ohio, Indiana and Michigan 
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of 600,000 gallons capacity offers a re- 
serve supply independent of the city 
mains and direct pipe line to the river 
for connection with the fire boats. 


Mutuals 





Levy Assessments 

Wisconsin mutual fire insurance 
companies are getting a touch of high 
life, as several fires have caught differ- 
ent groups of them for considerable 
amounts. The Hortonville one of the 
prominent companies, has just made an 
assessment of 50 percent on its mem- 
bers and the DeForest made a 60 per- 
cent assessment not long ago. 

Most of this class of companies ac- 
cept risks at half the stock company 
rates and pretend to be doing business 
on a stock basis, but a few more fires 
will make assessments so general that 
the manufacturers and merchants in the 
small towns will think twice before ac- 
cepting their policies. On Jan. 1 the 
Hortonville had admitted assets of $7,- 
146 and liabilities amounting to $1,775. 
The DeForest had $2,203 assets and 
$5,086 liabilities. 





Much Interest in Association 

A revival of interest in the Wiscon- 
sin Association of Local Agents is tak- 
ing place at many points in the state 
and it is expected that the annual meet- 
ing to be held in Milwaukee July 24 
will be largely attended. 

At its meeting last week the Mil- 
waukee local board voted to pay the 
dues of those of its members who de- 
sired to become members of the state 
and national local agents’ association. 
Practically all members of the Janes- 
ville, Waukesha, Wausau and Stevens 
Point local boards are members of the 
agents association and if a few other 
boards will follow suit Wisconsin will 
be in the front rank in association mem- 
bership. 





Green Bay Board Reorganized 

The fire agents at Green Bay have 
reorganized their association and all 
agents have joined as charter members. 
Any new members admitted will have 


to pay $25 initiation fee. E. B. Warren 
is president. 





Galesburg Board’s Election 

The annual meeting of the Galesburg 
(Ill.) Board of Fire Underwriters was 
held last week. The annual banquet 
will be held on June 24. The follow- 
ing officers were elected for the com- 
ing year: 

President—Lake W. Sanborn. 

Vice-President—F. H. Holmes. 

Secretary and Treasurer — Frank 
Bartlett. 

H. A. Smith, who has acted as sec- 
retary of the board for a number of 
years, was not able to accept the posi- 
tion again, owing to other business in- 
terests. 





Wisconsin Agency Appointments 
Aetna—J. E. aes. Waupun. 
American—A, ¢ Codie: ce Ease, 

La Valle; O. W. Haka, Sauk City; 
Billings, Cobb; Rohn & 7? Dodge; % 
Condit, Rock Elm; W. H. Cindel, South 


Wayne. 
Brit. Amer.—H. R. Porter, South Milwaukee. 

Calumet—E. K. Cunningham, Berlin; F, 
Sanford, Ripon. 


Commerce—W. L. Tilton, Chippewa Falls; R. 
H. Stokes, Eau Claire. 
Y.—C. W. Hitchcock, 


Commonwealth, N. 

Rerlin. 

Continental—G. S. Evarts, North Suateaes Pa 
R. Winkler, Hustler; Wettengel-Wetten 

eer E. A, Walthers, Appleton; Miss c.. 
arnard, Brillion. 

Franklin—Paul A. Rix, Hartford. 

. Germania—J. R. Reid, Ladysmith; R. J. Hag- 
gerty, Park Falls. 

German Amer., N. Y.—Guy Black, Cambridge. 

Guardian—Casimer Nowacki, Kenosha. 

Hamburg Bremen—Paul Filzen, Osceola; E. 
A. Rockman, Barron. 

Hartford—Nicholas Lehrbach, Arcadia. 

Milw, Mech.—Robert E. Lippert, Milwaukee. 

Newark—J. S. Ellis, Ashland; Wildner & 
Cooke, Superior. 

Northern, Eng.—Katherine Reuschlein, Burling- 
ton; A, N. Anderson, Ladysmith; E. L. Burg- 
hardt, Sains Vener. 

North River—A Owen, Phillips. 
Northwestern F. & M.—Frank F. Chesak, 


Athens. 
Ohio German—J, F. Lefebvre, Va Bay. 
" Manson, Wausa 


Orient—John 
Pennsylvania—J. U . O'Meara, West Bend; H. 





2 Mann, Platteville; M. Holbrook, Lima Center; 
B. Edwards, Eagle; Christie Carlin, Palmyra; 
7 G. Roethe, "Highland; J. S. Guidice, Schleis- 


ingerville. 

Pittsburgh—H. Gollusch & Ernst, Milwaukee. 

Prus. Nat’l—J. R. Reid, Ladysmith. 

= essner A. atgo, Deerfield. 

—C. aylor, Barron. 

St. Ly F. & ME S. Mattram, Markesan; 
H. M. Haskell, Oregon; S. B. Morrison, Elk- 
horn; John A. Nelson, Strum; N. J. Dunlap, 
Pepin; Giebel & Doverspike, Nelson; Stadel & 
Berg, Hazel Green; E. Stiehm, Johnson 
Creek; Nic. Lehrbach, Arcadia; L. M. mmer, 
Marathon; W. S. Davis, Granton. 

Shawnee—Bates my Sherman, Reedsburg. 

Sun, Eng.—M. Boe, Cedarburg. 

Roch, ae he C. Twining, Waterloo. 

Royal—C. R. a Richland wee 
S. Saby, Alma; R, . Olmstead, Boscobe 
J. Morse, Lancaster. 

2" ring Garden—Ernest Neitzel, Horicon; H. 

inte, Juneau; Richard Roll, ‘Hustisford; L. 
x Tarrell, Darlington; T. M Mathews, Kenosha. 


; Z. 
1; E. 
H 


Sun, Eng.—John P. Runkel, Arcadia; G 
bce i Cudahy; Katherine M. Brainard, 
ura 


Walla Walla—Zillmer & Zentner, Milwaukee. 


Western, Ont.—R, Gorham, Monroe; 
Frank Miner, Menomonie. 
United American—J. H. Beutler, Oshkosh. 


Westchester—k. Wernick, Hillsbo 


° sboro; 
A. Telfer, Elroy; P. A. Rix, Hartford, 





Committee Visits Alton 

A joint committee of [Illinois field 
men visited Alton last week in view of 
the rate situation and an aggressive 
nonboard element. One of the chief 
bones of contention is the Luer pack- 
ing plant. The assured refuses to take 
any companies reporting through the 
East St. Louis bureau because of 
friction with the inspector. Manager 
Persch of the Illinois Inspection Bu- 
reau has been on the ground trying to 
pour oil on the waters. Some of the 
outsiders desire to consult their com- 
panies and it is the opinion that affairs 
will be amicably settled if the past is 
whitewashed. One agency has been 
outside for twenty years. 





Illinois Agency Appointments 

State of Ill—John J. and Patrick O’Donnell, 
Chicago. 

L & L. & G—J. E. Knapp, Jacksonville. 

Milwaukee—W. G. Wakeland, Keithsburg. 

Milw. Mech.—A, E. Little, Avon; M. H. Kauf- 
man, Pekin. 

New Hampshire—J. P. Sweitzer, Collinsville; 
R. A. Pottinger, Chicago. 

Niagara—B. F. and R. I. Kowalewski, Chi- 
cago; J. H. Lillie, Olney; Prosper and H. T. 
Hempstead, St. Charles; Fink & Co., Belleville; 
G. a a Chicago Heights. 

. & M, Eng.—E. H. 
wa tg “Hummer, La Salle. 

WNorhera'W Lan A. Chamberlin, Elgin; 

M. Sd Galesburg; C. N. Nichelson, 
Savanna; K. J. Lindholm, Chicago; J. E. and 

I eeser, Farmer City; E. H. Dempsey, 
Sekaiee 

N. W. Nat’l—W. B. Martin and C. S. Coe, 
Benton; J. C. Stout, Ivesdale. 

Orient—P, E. Simons and E. P. De Moulin, 


Chicago. 
Wash.—W. H. Higby, Ottawa; Wayne 


Rucker, Lewistown; 


Prov. 
Hummer, La Salle. 
‘ ~’ crn, Nat’l—J. R. and J. C. Brown, -.ock- 
or 

Queen—H. Hornick, Mills Shoals; G. B. Stein, 
Mt, Carmel; L. W. uesburg, Pontiac; uv, Jj. 
Parrish, Chicago; J. L. Berry, Flora; Beyer & 
Boeger, Arlington; Wm. H. Baird, Chicago; 
Fred W. Deppe, Merodosia; Geo. arner, 
Mendon; H. V. Davis, Versailles; J. G. Pearn, 
Ashland; Stege & Hasenjaeger, Frankfort. 

Royal—Coe & Stout, Iversdale. 

Scot. U. & N.—Mrs. Minnie O. Melia and 
Allan Martin, Chicago. 

Southern—R. M. Virtue, Galesburg. 

Spring Garden—W. S. Hooper, Summer; D. 
R. Fisk, Lawrenceville. 


Sun, Eng.—H. E. Jacobs, Henry; F. B. 
Wright, West Dundee. 
Union, N. 


Y.—Eck & Hall, Aurora. 
Western Reserve—H, Q Rimbey, Aurora. 


ILLINOIS NOTES 


The destruction of the plant of the Weekly 
News at Christopher, Ill., June 10, is charged to 
an incendiary. 

A mutual company is being proposed at Joliet, 
it to be one of a chain of ten mutuals to be 
operated in Illinois. 

Rates are considerably awry at Breese, IIl., 
and local agents —_ losing business if they 
insist on the tari 

Jacob Wacheshetabe. insurance manager for 
Callender & Co. of Peoria and former president 
of the Illinois Association of Local Fire Insur- 
ance Agents, has been elected president of the 
Creve Coeur Club of Peoria. 


WISCONSIN NOTES 
Paul Browne gets the Royal Exchange at 
Rhinelander, Wis. 
The St. Louis Fire has transferred its agency 


to Henry A. Adler & Co. from Edw. Schroeder 
at Milwaukee. 











John M. Daggert, secretary of the Common- 
wealth of New York, has resigned as of July 
1 next to go with the Connecticut Fire as spe- 
cial agent for western New York. 





Manufacturers’ Appraisal Company 
WALTER W. POLLOCK, President and General Manager 


APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 
PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1632 Tribune Bldg. NEW YORK—50 Pine Street 
PHILADELPHIA—424 Walnut Street CLEVELAND—201 Caxton Bldg 


A BOON FOR THE MAN WITH A CROWDED DESK 
SWINGING 

COLLAPSABLE -ravanee STAND 

Locks in Any Position—Will not Swing Away. The Stand 
that folds up and out of the way beside your desk when 
you are not using it. Put up in five seconds. 

DOUBLES THE VALUE OF YOUR DESK SPACE. 
It is just as indispensible to the man who uses Card 


Indexes, References, etc., asit is to the sten- 
ographer or private secretary. Should be on every desk. 


Does not have to be held in place with the knee. 
YOU CAN USE IT FOR THIS:—Typewriter, Card Indexes, 
Telephone, Adding Machine, Bookkeepers Desk, Papers, 
Magazines, Books, Dun or Bradstreet, Letter File Rest, 
Letter Basket Rest, in short—when your desk is crowd- 
ed, it will relieve that trouble. 

Can be attached to any Desk, Wall, Post or Upright 
in the Office, Shipping Room, Phone Booth, Order 
Clerk’s Department or Accounting Room. 

Made of solid oak leaf 14x18, oxidized finish metal parts. 


The Broome Manufacturing Co. 


Manufacturers of Filing Devices and Office Supplies 
PERU, INDIANA 


W HP carton PA PHIR 


We will allow you more than any one else can 


O. ADAMS MFG. CO. PAPER MILL 
104 MICHIGAN ST. PHONE 675 MAIN. CHICAGO 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 


A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
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Property Burns While Agents Are 
Trying to Get Company to Stand 
for Reduction 





Efforts of E. L. Watrous of Des 
Moines to get a cut rate cost him $3,- 
000. Watrous asked for a lower rate 
when he consulted with the agents 
about a $3,000 policy and he told the 
court they gave it to him. But the 
agents declared that the Des Moines 
Fire refused to accept the terms they 
made and turned down the risk. While 
this bickering was going on between 
the agents and the company the prop- 
erty of the thought-to-be-insured was 
destroyed by fire and he sought to col- 
lect $3,000. The company refused to 
pay, claiming that it canceled the pol- 
icy before the loss occurred. Watrous 
contended that the company did not act 
upon the policy until after the fire, but 
a jury in the district court couldn’t see 
it his way. 





Ganders at Lake Manawa 
The Iowa and Nebraska ponds of the 
Blue Goose will hold a ioint meeting 
at Lake Manawa, near Council Bluffs, 
on July 7. Interest appears somewhat 
to be lagging in both organizations. 


and it is expected to revive it at this 
meeting. 





Omaha’s Wool Warehouse 


The opening of a big wool warehouse 
at Omaha promises to give a nice ad- 
ditional premium income to some of 
the local agencies there. Heretofore 
western wool has gone almost entirely 
to the Pacific or Atlantic seaboard. 
This spring the Omaha Wool & Stor- 
age Company completed its warehouse 
and last week several cars of wool 
were received from Wyoming and 
others are on the way. The warehouse 
company gets this insured locally as 
fast as it arrives. It is understood the 
Royal has already arranged to corral 
a good lot of this business. The Omaha 
warehouse is of large capacity, being 
about 300 feet long and averaging per- 
haps 100 feet wide. 





President Delmege on Conditions 

Redmond Bros. of Akron, Iowa, lead 
the Century agents for May with $2,347 
in premiums. President Delmege says 
as to business: 

“The gain in business written for 
the year to date over the corresponding 
months of last year has been large. In 
this connection we might also say that 
during the month of May losses, result- 
ing from tornadoes, wind, lightning 
and fire, have also been large; losses 
from lightning and wind having been 
reported in too generous number from 
all parts of lowa. The storms for the 
month, both of lightning and wind, 
have been numerous and of great sever- 
ity, and the property loss throughout 
the state has been large. The condi- 
tions affecting business getting at the 





opening of June, resulting from May 
storms that have practically covered 
the entire state are very favorable, and 
the outlook is most promising for a 
large June business.” 


Minnesota Agency Appointments 


American—Gilbert Johnsend, Cyrus; Bernard 
Morris, Alberta; P. M. Getty, Alpha; Henry 
Olson, Battle Lake; J. A. Nelson, Brooten; C. 
R. Satherk, Donnelly; E. V. Moore, Eagle 
Bend; F. P. Neumann, Foreston; A. C. Finke, 
Hills; J. D. Becker, Hokah; E. E. Dunn, Myrtle; 
A. A. Hubbard, New Auburn; S. T. Fair, Read- 
ing; M. H. Hegerle, St. Bonifacius; C. H. Hal- 
verson, Vernon Center; A. M. Matz, Wilno 
(Ivanhoe P. O.). 

Buffalo German—E, E. Roddis, Pipestone; E. 
F. Wade, Fairmont. 

Camden—G, A. Terry, Ranier. 

Cosmopolitan—G. N. Hanson, 
John Henle, New Ulm. 

Farmers—P. F. Kelly, Rochester, 

Fidelity, N. Y.—D. J. Jones, Breckenridge; W. 
F. Hunt and Chas. Evans, Lake Crystal; P. J. 
Baker, Le Sueur. 

Ger. Amer., N. Y.—E. H. Kollitz, Odessa; C. 
A. Blair, Ogema; L. C. Simons, St. Paul. 

Hawkeye—P. F. Kelly, Rochester; Guy A. 
Terry, Ranier. 

Home, N. Y.—A. D. Mastenbrook, Kasson; 
Head-Schurch Agency, Minneapolis. 

State of I1l.—C. W. Russell, Stewartville; C. 
M. Anderson, Preston. 

Jefferson—F. A. Benjamin, St. Paul. 

L. & L. & G., Eng.—G. E. O’Connor, Cole- 
raine. 

Mich. Com’l—O. O. Christianson, Crookston. 

National, Ct.—C, M. Higley, Villard; Daly & 
Barnard, Renville; Amund Dahl, Bird Island; 
Frank Murphy, Callaway; E. H. McGannon, Dar- 


win. 
Nat’l Union—S. P. Steen, Clinton. 
N. W. Nat’l—O. E. Dieson, Heron Lake. 
Phenix—John Lauermann, St. Joseph. 
Prov. Wash.—A. W. Austin, Sauk Center. 
Queen—H. H. Peyton, Proctor; Baudler Bros., 
Olivia. 
Royal Exch.—M. E. Stone, St. Peter; J. R. 
Wadden, Lanesboro; A. W. Thompson, Preston. 
Scot, & N.—G. M. Young, Perham; S. M. 


Hawver, Barnesville. 

Springfield—F. B. Davis, Walker; Albert 
Smalley, Pipestone; Leonard Larson, Baudette; 
John Lauermann, St. Joseph. 

W’msburg City—M. E. Lawton, Worthington; 
L. Perrizo, Delaware; M. F. Kummer, Cold 
Springs; Ewgene Murray, Mapleton; E. B. Hart- 
well, saarmony; C. M. Langland, Spring Grove; 
W. H. Hodgman, Winnebago: Madison O. Page, 
Beaver Creek, 


GENERAL WESTERN NOTES 

The fire losses in Minnesota during April 
were $345,000. 

The Royal transfers from the Gaylord agency 
to Wilson & Morris at Denver. 


The contract for the new waterworks 
Wapello, Iowa, was let a week ago. 


The survey of a pipe line from the Des 
Moines river has been completed at Pella and 
estimates for the much needed water system will 
immediately be taken. 


O. L. F. Brown, for many years secretary of 
the Mutual Hail, Fire & Windstorm Insurance 
Company of Ves Moines, died suddenly of heart 
disease Monday night. He expired in the chair 
after dinner. He was one of the best known 
- > ed men of Des Moines and was 70 years 
° 


Thirty-eight million barrels of oil are in stor- 
age in the Tulsa (Okla.) oil district and the 
problem of insurance is becoming a grave one. 
So many and so severe have been the storms 
visiting the oil fields in the district of late, that 
companies accept risks on a valuation of ap- 
proximately 50 cents per barrel, including tank- 
age and oil, with the rate in some instances near- 
ing 2 percent. 


Sleepy Eye; 
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Alleging that seven rival companies conspired 
to prevent the plaintiff from doing business at 
Natchez, Miss., the Globe & Rutgers has brought 
suit there for $53,000 against the Firemens Fund, 
Palatine, Austin, Queen City, Georgia Home, 
Providence Washington and German Alliance. 
The petition declares that R. T. Lawler, acting 
as agent for the plaintiff at Natchez, was co- 
erced into surrendering the company, resulting in 
$3,000 cash loss. Punitive damages of $50,000 
are asked. 

The Delaware of Philadelphia is offering stock 
to its agents at 250. It desires to add $400,000 
to capital and $600,000 to surplus. 
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Fire and Marine Insurance Co. 


Gross Assets (January 1, 1908).......... 
Surplus ( Policyholders)............ «.-- 


ALBERT LEA, MINN. 





soscccceccecccee scene 
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By all Leading Insurance Companies In Twenty-three Siates and Territories in the United States. 





FIRE PROOF 


1st.—A seamless copper tank without a screw or soldered joint. 
nerator without a soldered or a screw joint. 


4th—The impossibility of liquid gasoline squirting from any valve under any condition, 
5th—The impossibilities of spilling gasoline while filling the tank. 

6th—The automatic governing of the pressure.  __ ’ 

7th—No liquid gasoline conveyed through the building of hollow wires. 


, OHIO, U.S. A. 
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for gas to escape in room while filling tank. 
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Customers’ Expiration Books, 40 cents 


and 55 cents by mail. 


Loose Leaf Field Books, for special 
agents. Best arrangement of data. 
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MEETING OF IOWA AGENTS 
(CONTINUED FROM PAGE 1) 
their business and of being in a position 
to defend it against attacks by the pub- 

lic. Said he: 


I am fully convinced that much of our trou- 
ble is due to our own ignorance, carelessness or 
cowardice, and that, if agents generally would 
firmly meet every attack on their business, there 
would be a remarkable change of public senti- 
ment. When the public once understands the 
conditions upon which insurance is based, 
lieve that it will cooperate with us towards im- 
provement of those conditions the same as has 
the National Credit Men’s Association. 

Now as to the rate situation. It is very 
clear that the fire insurance business is in a 
demoralized condition throughout practically the 
entire state. This must certainly be true when 
we insure one dwelling house at a rate of 
$1.20 and then insure another dwelling under 
precisely the same conditions at a rate of 40 
cents. 

Pavors Compulsory Rates 


The companies should not be allowed to estab- 
lish a fair price for their policies to, be paid by 
all insured, but should be compelled to do so, in 
order that the insured of our state should know 
that they are paying a rate by which the com- 
panies can exist and thereby feel that they have 
ample protection. 

I think we will all agree that the Blanchard 
law is injurious to the business of fire insurance 
and should be 


repedled. However, we may 
as well look into the matter seriously and 
acknowledge that it is an utter impossibility 
to secure its repeal. Further, should we be suc- 
cessful along these lines under the plan of 
operation, that we must necessarily then fol- 
low, there would immediately spring up new 


laws which might be even more drastic and un- 
favorable than the Blanchard law. 

This is a matter that has been considered by 
a great many heads much wiser than mine, but it 
seems to me that the entire proposition must be 
brought down to the simple fact that individual 
companies must establish a basis for each classi- 
fication of risk and apply the schedule without 
discrimination in any case whatever, and if we 
could have a law in this state which absolutely 
prevents discrimination, I believe that we have 
solved the problem. 


Bough Draft of Proposed Bill 


I think we should draft and present to the 
legislature at the coming session a law in sub- 
stance, as follows: 

Each company acting 
quired to file with the auditor of the state a 
schedule of rates, naming the basis for each 
classification of risk and naming the percentage 
of increase for deficiency, as well as the per- 
centage of reduction for improved conditions, to- 
gether with a certain stated percentage of charge 
and credit for the water protection or lack of it 
in the various localities; that any company may 
be allowed to file whatever schedule it desires, 
but the schedule, when once filed, must be ad- 
hered to strictly by the company under penalty of 
fine and forfeiture of license, and should be 
adhered to strictly by the agent under penalty. 

Then if a company wants to write a Geailing 
house in the city of Des Moines, at a rate of 50 
cents for five years, that must be the absolute 
rate for every other dwelling house in the state 
of Iowa under that classification, taking into 
consideration, of course, the question of the 
difference in the locality as outlined in the sched- 
ule required to be filed. This will tend to put 
the fire insurance business on a proper basis in 
the state. The question as to what the basis rate 
would be, would be governed entirely by competi- 
tion of the various companies, but it will prevent 
the companies meeting each other’s competition 
at any one place in the state, unless they 
simultaneously instruct their agents to make the 
same rate over the entire state. 

Companies, of course, should have the_privi- 
lege of amending their basis or their schedule at 
any time by filing such revision with the auditor 
of state. 


independently be re- 


Graded License ¥ees 


Then in addition to the above 
believe that the agents should be licensed on an 
entirely different basis than at present. There 
are now issued in the state of Iowa about 18,- 
000 licenses to local fire insurance agents and 
solicitors which are secured by any paid for by 
the various companies doing business in the state. 

I believe that each agency should be licensed 
by the state auditor and charged a certain fee 
according to the population in the town in which 
he resides, and that this license should also in- 
clude the solicitors and employes of each agency. 

The following schedule of fees would not only 
yield the state as much revenue as it derives at 
present, but would protect the legitimate fire in- 
surance agencies against the numerous side-line 
agents, many of whom do not write any business 
except their own risks. 


provision, I 


For cities of 50,000 and over...........45. $250 
Between 40,000 and 50,000.............4.. 200 
Between 30,000 and 40,000............0005 150 
Between 20,000 and 30,000.............2.. 100 
Between 10,000 WEE Weed kc cecescevecsse 50 
Between BOD MG BROW sc acésicricassse 25 
Under 2,500 VA eens 4446500 one ee Kn 15 

this I believe will in a great measure eliminate 
not only the side-line agents, but prevent com- 


panies from establishing so many second agen- 
sai Council Bluffs Man Speaks 

Robert B. Wallace of Council Bluffs 
delivered an address, dealing largely with 
the excellent conditions prevailing in the 
city. He advanced the unorthodox view 
that the local agent should look after the 
interests of his assured rather than those 
of his company. He said that rebating 
is as unreasonable as to expect a banker 
te pay back part of the interest a bor- 





rcwer pays him. The local agent should 
know his business as well and conduct it 
as carefully as the banker does, for it is 
more important than the banker’s busi- 
ness. If agents were as well equipped as 
bankers, they would more fully secure 
the respect of the public. 
Manager Kelsey’s Address 

H. N. Kelsey of Chicago, western man- 
ager of the Sun of London delivered the 
convention address. It was a thoughtful, 
carefully prepared paper dealing largely 
with the fire waste of this country, show- 
ing that companies have been doing busi- 
ress at an underwriting loss and that rea- 
sonable rates are absolutely necessary. 
Mr. Kelsey spoke in part as follows: 

I would suggest in addition to your objects of 
association the following: 

“With a view of securing through state and 
municipal legislation better laws regulating con- 
struction of buildings and improving the water 
supply and fire protection devices of cities; secur- 
ing the passage of such laws as will best con- 
serve the reciprocal interests of the companies 
and the people, including a fire marshal law to 
be conducted as other police regulations at the 
expense of the state; and the abolition of all 
present laws contrary to such interests.” 

Iowa is one of the most restrictive states not 
because the companies have been oppressive, but 
largely due to some disgruntled persons. 

The average rate in Iowa from 1880-1889 was 
$1.48; from 1890-1899, $1.56; 1900-1907, $1.57; 
1903-1907, $1.63. As the companies have not 
the right to combine to bring reforms to reduce 
losses, rates will increase. If the intelligent 
business interests thoroughly understood the con- 
ditions, many of the burdens would be lifted. 

The merchant should pay the full rate for in- 
surance. He has contributed more to the fire 
waste than any other interest. 

Taxation is another burden which needs atten- 
tion. The insurance departments are collecting 
thousands of dollars more than is required to 
meet the expenses. 

Large cities, and in fact all points, need better 
building ordinances. State or municipal control 
of electric wiring is also a needed reform. 

Loss Ratio in Iowa 

Twenty-three leading agency companies in 
Iowa for twenty-six years show a loss record 
in excess of 60 percent. Between 1880 and 1906, 
thirty-nine companies left Iowa with an aver- 
age twenty-seven years’ loss record of 61.4 
percent. 

A state or a city may have a splendid record 
for years and then a conflagration may turn the 
tide. California had a 43% percent ratio for 
twenty-six years. Then 1906 gave it a 1070.3 
percent ratio making a 123.06 percent average 
for twenty-seven years. 

President Roosevelt recently called a confer- 
ence to discuss the great waste in natural re- 
sources and yet overlooked the $1,145,672,203 
fire and marine losses in ten years. After pay- 
ing expenses there was $86,183,971 net loss to 
companies or 4.55 percent of the premiums. 

The fire loss last year, $230,000,000 is within 
$39,000,000 of equaling the entire internal reve- 
nue of this country for a year. 

Suppose the entire corn crop would be wiped 
out every ten years. It would be $100,000,000 
less than the actual fire waste for a ten-year 
period. 

In spite of the 4.55 percent loss on under- 
writing operations during ten years, the com- 
panies are continuing and meeting their obliga- 
tions. The great ability displayed in handling 
their funds has served to keep the companies in 
the field. The siege laid to insurance capital for 
ten years must be raised and the companies must 
be permitted to reap a fair return on their un- 
derwriting transactions. 

Secretary’s Report 


H. W. Binder, secretary and treasurer, 
in his report showed that the association 
has had at one time and another 153 
niembers, but on June 10 only thirteen of 
them had paid dues up to May 1, 1909. 
The committee on membership appointed 
last year did nothing. Letters sent out 
to agents, soliciting their membership 
brought no response. 

The secretary reported that complaints 
had been made during the year that 
agents of the Royal were soliciting Ger- 
nian of Freeport expirations. The sub- 
ject had been taken up with the western 
managers of the Royal, who had shown 
an admirable spirit and had done all in 
their power to discourage this practice. 

The members were urged to respond to 
the request of the National association to 
contribute to the expense of carrying on 
the campaign for uniform blanks. 


Committees Named 


President Kauffman announced the fol- 
lowing committees : 

Resolutions—R. B. Wallace, Council Bluffs; 
Coa, Henderson, Waterloo; W. F. Grandy, 
Sioux City; W. C. Ballard, Des Moines. 

Nominations—H. P. Gainey, Sioux City; G. 
W. Powell, Sioux Cit T. Christie, Des 
Moines; E.'S. I dias. F. C. Riker, 
Council Bluffs. 

Convention—Percy Webb, Sioux City; C. E. 
Ford, Des Moines; L. L. Sample, Woodbine; 
Geo. H. Henderson, Waterloo; John I. Lutz, 
Council Bluffs; J. R. Grant, Boone. 


Adjournment was then taken till aft- 
ernoon. 


Phelps, 


LEO A. LOEB, Vice-President 
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Waterloo Gets Next Meeting 

The afternoon’s business was gotten 
through with promptly. Des Moines and 
Waterloo extended invitations for the 
next meeting and on the recommendation 
of the committee that of Waterloo was 
accepted, there being considerable senti- 
ment in favor of going to the east side of 
the state next year. The executive com- 
mittee will select the date. 

The resolutions recommended refer- 
ence to the legislative committee of Presi- 
dent Kauffman’s suggestions concerning a 
law to provide for graded licenses for 
agents according to the size of the town 
and then to compel companies to file 
schedules of rates with the state auditor 
and then adhere to those rates. The Na- 
tional association’s plank on ownership 
oi resolutions was adopted, as was also a 
resolution providing for the appointment 
of a committee to prepare a memorial on 
the late Henry A. Dike. President Kauff- 
man named Messrs. Grandy, Witmer, 
Phelps, Crosby and W. G. Welpton as the 
committee. 

The report of the nominating commit- 
tee was adopted and President Grandy 
took the chair, after which resolutions of 
thanks for the services of retiring officers 
were adopted. 

General Discussion 


One member brought up a question of 
rates and asked if it was proper to pre- 
sent to the grievance committee, but the 
president promptly ruled it out of order 
as beyond the pale of subjects which leg- 
ally may be discussed by the association. 

There was a little discussion of the 
recommendation for a new licensing law 
on a graded scale. Mr. Kauffman said 
most of the field men favored it and he 
Delieved State Auditor Carroll did also. 
On motion the legislative committee was 
instructed to recommend $50 as the mini- 
mum license instead of $15. The sessions 
closed before 4 o’clock. 

The Banquet 

The banquet which the Council 
Bluffs agents tendered in the evening 
was an unqualified success. The guests 
and the hosts to the number of about 
seventy were seated around sixteen 
tables in the ball room of the Grand 
Hotel. The floral decorations were ar- 
tistic, the menu was excellent and the 
service good. H. W. Binder was toast- 
master and served very aceptably. The 
committee on program is entitled to 
credit for making the list of speakers 
short enough so that when the speeches 
were finished at 9 o'clock everybody 
was still ready to hear more instead 
of being tired, as is too often the case 
at Se 

J. F. McSween, state agent of 
= "‘Waattin. gave a serious address 
on “The Local Agent and the Iowa 
Association.” In the absence of A. E. 
Clark, state agent of the Concordia, 





H. N. Kelsey, western manager of the 
Sun, was called upon and made very 
brief remarks. E. S. Phelps, state 
agent of the North America, being ab- 
sent, Thomas J. Green, a Council Bluffs 
local agent, entertained the crowd with 
some roasts for local men. H. N. 
Wood, state agent of the North Brit- 
ish, gave a very pleasing talk on “Graft 
and Grafters.” J. W. Warnshuis, state 
agent of the Home, was on the pro- 
gram to tell “Why the Blue Goose 
Flies So High.” In less than a minute 
he told his hearers it was so the local 
agents could not get within gunshot 
of it. 

After the banquet a couple of wan- 
dering minstrels were corraled in the 
billiard hall of the hotel and furnished 
diversion for a couple of hours. 

The local newspapers gave consid- 
erable space to the convention, the 
Council Bluffs Nonpareil’s report be- 
ing unusually complete and accurate. 


Local Agents Present 


The following Iowa local agents reg- 
istered during the day: 


Adair—J, M. Trumbull. 

Anita—J. D. Young. 

Boone—James R. Grant. 

Council Bluffs—J. N. Casady, Jr., H. W. 
Binder, Wm. Schnorr, Frank C. Riker, Painter 
Knox, Robt. B. Wallace, Wm. J. Leverett, John 
I. Lutz, E. H. Lougee, W. F. Sapp, Wallace 
Benjamin, Chas. F. Paschel, J. F. Spare, Ohio 
Knox, J. W. Bell, A. C. Walker, W. E. Van 
Tuyl, Jas. H. Foley, Thos. G. Green, Jas. P. 
Mulqueen, G. W. Hawkins, Frank Binder. 

Des Moines—B. F. Kauffman, A. J. Verran, 
oe T. Christie, Chester E. Ford, Geo. 

Jeaver, Bruce G, Bullis. 

Ft. os we A. Scherfe. 

Glenwood—J. S. Chamberlin. 

Harlan—I. ‘W. Beems. 

Malvern—O. J. Davis. 

Manilla—John Gleiser. 

Mt. Pleasant—J. H, Lute. 

Neola—Clinton Sells. 

Prairie oe Ey > L. Wooward. 

Remmers. 

Sidney—T. A. — 

Sioux City—Percy Webb, W. T. Grandy, H. 
P. Guiney, G. W. Powell 

Ww aterloo—George H. Bi ae, 

Woodbine—L. L. Sample, A. J. Coe. 

Not all the field men and others reg- 
istered, but among those present were 
the following: 


W. F. Abbey, Northwestern F. & M., Decorah; 
E. W. Allabaugh, Commercial Union and Palatine, 
Des Moines; J. T. Burger, Farmers of Cedar 
Rapids, Glenwood; J. D. Carpenter, Queen, Des 
Moines; J. R. Criley, Security of New Haven, 
Ottumwa; George R. Crosley, Western and Brit- 
ish America, Ft. Madison; L. E. Ellis, secretary 
Anchor, Des Moines; J. E. Glass, Merchants & 
Bankers, Atlantic; W. E. Hill, London Assur- 
ance, Des Moines; J. M. Hilton, Sun of London, 
Aurora, Ill.; C. B. Koett, Hamburg- Bremen, Ot- 
tumwa; Dr. J. F. McSween, Franklin, Omaha; 
W. N. Merritt, Spring Garden, Ft. Dodge; H. 
M. Minnick, Des Moines Fire, Villisca; G. W. 
Scott, Shawnee Fire, Omaha; C. J. Stewart, 
manager Iowa Inspection Bureau, Cedar Rapids; 
E. M. Stockman, Commonwealth of Ottumwa, 
Des Moines; Roger Swire, German American and 
German Alliance, Iowa City; George S. Valentine, 
Prussian National, Des Moines; J. W. Warnshuis, 
Home, Des Moines; D. . Welpton, Royal, 
Omaha; W. A. Wilken, Williamsburg City, At- 
lanta; H. N. Wood, North British & Mercantile, 
Omaha. 











GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL LLOYDS OF CHICAGO 
COLUMBIA INS. CO. OF JERSEY CITY 


=== ACTIVE AGENTS WANTED ——— 
Address, E. S. KELLEY ™*"igs Morr Bost St. Joseph, Michigan 











Keystone Underwriters 


Of Pittsburgh, Pa. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 


Capital.............8675,000.00 


UNION INSURANCE CO. 
ALL OF PITTSBURGH, PA, 


BABB 005.0 8000 50500000 000000000000 Men 


Surplus to Policy Holders...........+++--- 


HENRY WACHTER, 


Manager 


218 FOURTH AVENUE, PITTSBURGH 
Reliable Agents Wanted in Illinois and Ohio 





ORGANIZED 1870 


Tk Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


LQ! NDON & 


LANCASHIRE 


mie 





CashCapital - - - $300,000.00 
Reinsurance Reserve 820,989.64 
Reserve for all other Liabilities 134,211. 72 
NetSurplus - - - $90,619.59 
TotalAssets - - - 4,445,820.95 


Of Liverpool, England GEORGE BRUMDER, President 
GUSTAV WOLLAEGER, Jr,, Vice-President 


—— FRANK DAMKOEHLER, Secretary 
W. C. HUGHES, Supt. of Agencies 
CHARLES E. DOX, Manager 


BIERCE & SAGE, General Aqoats for ~~ 
and Ohio, Whitney Opera House Block, De- 


Western Department troit, Michigan. 








SPECIAL peanrs ae z. ys love, 
171 La Salle St. Chicago, Til. Ba, —” dias 
FIRE INSURANCE 
TORNADO COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 208 La Galle Street, CHICAGO 





J. H. LENEHAN, General Agent CHAS. R. STREET, Ass’ t General Agent 


The Delaware Fire Insurance Co. of Dover, Delaware 


R. A. RICHARDSON, President. Wa. D. Denney, Secretary. 











Capital $200,000.00. Vedder Underwriter Co. 9%." Azt, for the United States 





H. G. Buswell, Cook County Manager, Chicago F. C. Sammis, State Agent, Minneapolis 
Vv. S.¥ Wolverton & Son, State Agents, Oklaboma | City 


Gotham-Braden Company, 
40 South Fourth St., Mianeapolis, 
Camden Fire Ins. Assn. of Camden, N. J. County Fire Ins. Co. of wemese ia, Pa, 


Hawkeye Ins. Co. of Des ew Brunswick Fire Ins. Co. of ow Brenowick, 
New ‘Amsterdam ¢ Casualty Co. of New York, N. ¥. Iilineis Surety Company of Chicago, Ill. ny 


Agents Wanted in Minnesota and Wisconsin 


VIRGINIA STATE Louisville Insurance 
INSURANCE COMPANY Company 


OF RICHMOND 
Geo. L. Christian, President FIRE AND TORNADO INDEMNITY 
Robert Lecky, Jr., V. Pres. and Sec'y 
Assets - $891,463.32 


Surplus to Policyholders 309,880.08 
Agents Wanted in Illinois 


SHIPMAN & WAYNE 











In business continuously under the same 
management since 1872. 


Application from leading agencies solicited. 


General Agents Henry P. Magill & Co. 
GEO. L. PLATT, Special Agent General Agents 
159 LaSalle Street CHICAGO 184 La Salle Street 


SURPLUS LINES 


For Local Agents, only after the regular channels have been exhausted. We can furnish you a policy 
on approved risks covering up to $40,000 in a syndicate of London Lloyds Underwriters that accept 
American fire business only through our office. Temediote binders given. 10% commission paid to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBILE insur- 
ance covering against fire and theft anywhere in the United States, Europe or Canada. Commission, 10% 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


159 1K tSALLE ST STREETS 


Chicago 





New York Office: London Office: ° 
54 WILLIAM STREET 123 BISHOPSGATE STREET 





Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 
Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 
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FIELD SUPERVISION 


More thorough supervision of agents is 


the great need of nearly all branches of 
insurance. The fire companies, which 


have been longest in the business and 
have learned most from experience, su- 
pervise their agents most carefully, but 
even some of these economize in 
the field to their own detriment, either 
by not having enough field men or not 
paying enough to get good ones and keep 
them. 

In life insurance real supervision is 
sadly lacking, except in the case of a 
few companies. And as_ business-pro- 
ducing machines where would one look 
for anything more effective than the 
METROPOLITAN and the PRUDENTIAL, with 
one salaried man to supervise every five 
or ten agents? 

In the casualty and surety field, which 
is still younger and less perfectly devel- 
oped, the want of supervision is even 
more in evidence. To be sure, some of 
the old companies, like the TRAVELERS 
and the Fiperiry & Casua ty, have splen- 
did agency plants and a number of spe- 
cial agents in the field, but the younger 
companies in some cases have only one 
or two men to look after the entire coun- 
try. 

It must be admitted that the average 
among insurance agents is not high. The 
business requires neither the study which 
a professional man must give before he 
is admitted to practice, nor the capital 
a business man must have in order to 
set up a business of his own. In every 
community of importance there are in- 
surance men of high standing, men of 
capacity, who would do honor to any 
other calling; but they are not average 
agents. The average is more nearly rep- 
resented by the man who has drifted into 
insurance because it is easy or the side- 
liner who is not giving the business his 
best thought or effort. The average man 
in any line needs a large amount of coach- 
ing, encouraging, prompting and driving 
to make him accomplish much. This is 
the work of the special agent in insur- 
ance. To judge by the results achieved 
by those companies which have given the 
best supervision, the wisest expenditure 
of money many companies could make 
would be for more high-grade field men, 
who would spend fifty weeks out of every 
year visiting agents, helping them get 
business, teaching and encouraging them. 





NEED OF A LIBRARY 

THE recent contribution to this paper 
by J. H. Nitcute, the Chicago actuary, 
presenting the advantages of the Joun 
CreRAR Liprary in the way of a refer- 
ence library i insurance, calls attention 
tc the fact that Chicago, the fire insur- 
ance center of the west, has no adequate 
reference library for fire insurance in- 


excellent as far as it goes, but its sup- 
ply of the books that are often called for 
is very limited. 

The library of the Fire UNDERWRITERS 
ASSOCIATION OF THE NORTHWEST is a huge 
farce. Here is an educational institution 
with a fat surplus that could, if it saw 
fit, equip and maintain a library of 
every day value. Each year a distin- 
guished committee presents a report on 
the library—that ends it. The books it 
has are good, but most of them are 
musty. There is no catalogue and no 
system. A man goes to the NorTHWEST- 
ERN’S lbrary—we are correct in saying 
that but one man has entered its dusty 
alcoves during the last two years—and 
he is compelled to wade through old 
state department reports and_ historical 
tomes to find the book desired. 

The late beloved W. L. Kine really 
tried to breathe some life into the 
NORTHWESTERN library project, but he 
failed to get support and now $65 a 
month rent is paid to house books that 
no one reads. 

Each week there come to the Chicago 
office of THE WESTERN UNDERWRITER 
from six to a dozen people who seek in- 
formation from reference books. This 


shows there is a demand for a refer- 
ence library composed of up-to-date 
works, technical magazines, and in fact 
all literature from which information can 
be secured that is desired from time to 
time. The NorTHWESTERN association is 
the proper organization to do this. Not 


only should the collection of books be 
gotten together, but they should be so 


arranged and catalogued that a seeker 
for knowledge can readily find what he 
wants. 

The Fire INsurANCE CLusB of Chicago 
is now endeavoring to build up such a 
library. Handicapped as it is for funds, 
it has made a commendable start and 
already has a very workable legal li- 


brary located in the office of the Gi- 
RARD. The club is now working up its 
library along other lines. This enter- 


prise should be encouraged by donations 
of books and money. The club is not 
aiming at a mere collection of works of 
a historical nature, but it desires those 
insurance men wish to consult from time 
to time for practical information. We 
hope to see the Fire INsurANCE CLUB 
give to the fire insurance fraternity a 
library of the nature it now has in mind. 
It is grasping an opportunity that has 
been before the NorTHWESTERN associa- 
tion for many years and never utilized. 





CoMPARISONS are made between the 
low fire losses of European cities and the 
high losses of American cities. It is not 
necessary to go so far from home. Look 
at the records of companies whose busi- 
ness is largely with Germans in this 
country. They show what good early 
training under stringent laws, together 
with natural thrift and carefulness, will 
do to reduce fire waste. 





THE insurance commissioners are going 
to cut out the eminent speakers this year 
and do the talking themselves, on sub- 
jects connected with their own work. 
Some other organizations could follow 
their example part way with profit to 
their members. 








Wuicu would be worse, for a man to 
have his $5,000 shop burn to the ground 
or have judgment for $5,000 entered 
against him for the injury of an employe 
in his shop? Yet the man protects him- 
self against the one calamity by fire in- 
surance and neglects to provide for the 





formation. The JoHn Crerar Liprary is 








other by liability insurance. 


Personal Side of the 
Insurance Business 


Commissioner Hartigan of Minne- 
sota will read a paper before the insur- 
ance commissioners’ convention on 
“Should Taxes on Premium Receipts 
of the Year Be Carried as Liability at 
the End of the Year?” 

Myron C. Long, well known in west- 
ern accident circles, formerly manager 
of the accident department of the 
Aetna Life for southern Ohio and for 
the railroad department for the west, 
with headquarters at Cincinnati, died 
at Schenectady, N. Y. His most re- 
cent insurance connection was general 
agent of the Equitable Life of New 
York at Buffalo. 


John Wood of Georgetown, Ohio, 
one of the most prominent Ohio 
Farmers agents in Ohio. died suddenly 
of apoplexy at Rome, Ohio, while on 
his way to the mineral springs. Mr. 
Wood was well known in both insur- 
ance and political circles. He was 
once president of the Ohio Farmers’ 
Agents’ Association and besides his 
own agency at Georgetown was a part- 
ner in the Cincinnati firm of J. & C. 
Wood. He was also vice-president of 
the First National Bank of George- 
town. He was a warm friend of Gov- 
ernor Pattison and of Judson Harmon, 
the present Democratic nominee, and 
twice served as delegate to the Demo- 
cratic national convention from the 
Sixth district. He was prominently 
mentioned for fire marshal when the 
appointment was made by Governor 
Pattison. 





Thos. E. Gallagher, western general 
agent of the Aetna, on June 1 rounded 
out twenty-five years in his fire insur- 
ance career. In honor of the silver an- 
niversary of Mr. Gallagher, as well as 
in commemoration of the transfer of 
department headquarters to Chicago, 
the Aetna’s field men will in a quiet 
way ask the local agents to celebrate 
the year by some silver anniversary 
policies. 

Mr. Gallagher. began his insurance 
life as a local agent at Elmira, N. Y. 
He served successively in the New York 
field for the Washington F. & M., Con- 
tinental and Aetna. In 1897 the part- 
nership of Keeler & Gallagher, western 
general agents of the Aetna, was 
formed, Mr. Gallagher succeeding to 
the firm Jan. 1, 1908. 

Mr. Gallagher has taken high rank as 
an underwriter, is prominent in West- 
ern Union circles and is the friend of 
every deserving man in the business. 

John Paul, formerly inspector at 
Joliet, Ill., and prior to that at Evans- 
ville, Ind., has joined T. M. Goodloe’s 
Fire Protection & Equipment Com- 
pany of Indianapolis. 


Insurance Report of Denver will not 
be affected by the death of J. S. Boul- 
lemet. Cyrus K. Drew, who has been 
the main factor in the publication, will 
continue as manager and editor. Mr. 
Drew has made a splendid success of 
his paper. 


L. Brackett Bishop of Chicago, the 


Illinois manager of the Massachusetts 
Mutual Life, will sail on a two months’ 
European trip in a few days, accompa- 
nied by Mrs. Bishop and his son. Mr. 

3ishop has entered on his twentieth 
vear with his company. During that 
period he has written in personal busi- 
ness $6,200,000. Mr. Bishop is one of 
the large personal writers of Chicago. 

William Muir, who recently retired as 
president of the Union and State of 
Pennsylvania, remaining as chairman 
of the board, died a few days ago at 
the age of 74. He entered the insur 
ance business in Louisville and was 
afterward in the western’ general 


em 


Casey and Gallagher on 
The Dean Schedule 


*(By P. J. Heffernan, St. Louis, Special 
Agent of the Scottish Union & National.) 


“*Tis very speshulized we are gettin’ 
these days, Mr. Casey,” said Gallagher. 
“Indeed, we are that,” said Casey. 
“Take my business—’tis not so very 
long ago since the bartinder that could 
mix a Manhattan cocktail to a nicety 
was will acquainted with the proper 
preshur to be kept up on the ale barrul 
on the 17th of March, but now-a-days 
the man that thinks he knows how 
many jiggers of gin a Martina nades 
would refuse with profound dishgust to 
fill a can for two bits, and so it goes— 
the watchmaker that sets the swivel 
knows nawthin’ about placin’ the jools, 
and there ye are, and as the ambishus 
adjuster of affairs of the nation wud 
say, the lad that sez his right 
hand knows what his left hand is 
doin’ is a nachur fakir, omittin’ the 
shorter and uglier word by your leave.” 
“°Tis the same in all the walks and 
in every avenoo and even ally of thrade 
and commerce and I might add in 
some others that the infallibal funeral 
garbed gintleman of the soopreme 
coort have rated as nather here nor 
there.” 





* * * 
“Do you mane the roight of our 
compathriots in Porther Rickey to 


vote?” said Gallagher. 

“No,” said Casey, “but the thrain of 
thought stops at the same stashun. A 
boy may be born in Porther Rickey 
and still be a furriner, and at the same 
time be entitled to the protection of 
the army and navy, includin’ the med- 
ical department, and Commodore 
Rixey, and by the same Sherlock 
Holmes dayduction, fire insurance, a 
business mostly run by New England- 
ers, due no doubt to their bein’ good 
guessers—a business employin’ so 
many of the flower of our noble youth 
and so many napolyuns of intellect of 
mature age—colliectin’ millions of the 
coin of the rellum and distributin’ some 
of it in a philanthropic way—this says 
the honorable coort is nather thrade 
nor commerce.” 

“Well,” said Gallagher, “if fire insur- 
ance is nather thrade nor commerce, 
what in the name of Mrs. O’Leary’s 
cow did they call it?” 

“They are as silent as Judge Parker 
was on that point,” said Casey. “I 
guess, however, they were ashamed to 
say what they felt like callin’ it, which 
to my mind at least proves they had 
bether conthrol of their vocal organs 
than General Sherman had whin he de- 
scribed war.” 


* * 
“IT suppose your inshured here,” said 
Gallagher, “notwithstandin’ the fact 


that Mulligan, the justice of the peace, 
sez that lightnin’ is the only hazard?” 
“Of coorse I am,” Casey. -“I am the 
lad that is proud to pathropize an jnsti- 
tushun that rayquires pay in advance 
for a sarvis that may or may not be 
rindered when the crisis comes.” 


“But aren’t the companies in a 
thrust, Mr. Casey?” said Gallagher. 
“Well,” said Casey, “I always thought 


they were honorary mimbers of some 
combination which the ginerals of the 
G. O. P. rayfur to as “binivolent,” for 
the raison I paid but 75 cents the hun- 
dred for aich of 20 years with a clause 
in my policy in pink printh called 80 
per cint, which mytherious rider | 
larned lately from Mulligan has created 
a difference of opinyun ‘twixt insur- 
ance min and the public that would 
make a prize fight look like the closin’ 
chapther of Parson Wagner’s peaceful 
life. Some say ’tis bether for the as- 
sured, some say ‘tis not, and there ye 
are. 

“But one day a lad came in with a 
high forehead, a broad accint, and a 

(CONTINUED ON PAGE 22) 


*This contribution was read by Mr. Heffernan 








(CONTINUED ON PAGE 22) 





during the recent river excursion of the Mis 
souri Fire Prevention ASsociation. 
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AMONG CASUALTY AGENTS 


TO INCREASE THEIR CAPITAL 











Both Omaha Surety Companies Shortly 
Will Have $250,000 Paid-up Cap- 
ital and $50,000 Surplus 





The surety situation at Omaha is 
somewhat complicated by the presence 
of two local companies, both of which 
have their friends and are doing a very 
active business. These companies are 
both young and as yet are small, but 
both expect to be much larger within 
a few months. 

Between now and the end of the year 
the National Fidelity & Casualty will 
increase its capital to $250,000 paid up, 
and $50,000 surplus. 
to begin writing government business 
and to enter other states. While many 
of its bonds now outstanding are much 
in excess of 10 percent of its present 
capital and surplus, most of them are 
largely reinsured, so the net in most 
cases is within the 10 percent limit. 
The company was organized by Edwin 
T. Swobe, formerly agency director of 
the New York Life at Omaha. Harry 
S. Byrne, the assistant secretary, is 
head of the surety department. He 
was trained in the home office of the 
Fidelity & Deposit Company, and was 
formerly that company’s manager at 
Omaha. 

The Lion Bonding & Surety Com- 
pany was organized “by officers of the 
Metropolitan Mutual Bond & Surety 
Company of Omaha. Ed. L. Culver, 
the secretary, is in active charge of 
— business. It expects also to have 

250,000 paid-in capital from Jan. 1 
peg and $50,000 net surplus. It is 
now writing business on the basis of 
such capital and surplus, limiting its 
net line to $30,060. Its statement of 
April 30 shows $123,822 assets, of which 
$50,000 consists of secured capital 
notes. It charges its capital stock as a 
liability of $100,000, and claims $23,822 
net surplus, thus showing no reserve. 
The Nebraska law does not require a 
reserve on surety and fidelity business, 
however. 

Secretary Culver states that he has 
been considerably criticised for going 
after depository business as he has. 
When most of the eastern companies 
cut off depository business last fall, 
he took on a large amount of it. As 
most of the banks he has insured are 
now carrying 40 percent reserves and 
he has collateral on many of the bonds, 
he feels safe, although many surety 
men regard this as plunging. 

While the older companies feel the 
competition of the local companies, 
fortunately the relations between the 
various surety men of the city, includ- 
ing the representatives of the local 
companies, are unusually pleasant and 
friendly. The surety underwriters have 
an association which meets every once 
in a while and promotes good fellow- 
ship. It also takes up matters of busi- 
ness. At the meeting last week, a 
committee was appointed to consider 
he advisability of arranging for an in- 
terchange of information. It is not 
likely anything will come of that, how- 
ever. At that meeting also, there was 
some pretty plain talk about the tak- 
ing of a schedule fidelity bond for a 
coal mining company for $185, when in 
the past it has paid $400 for the same 
indemnity. 





Has Fight Over Claim 


The Iowa State Traveling Men’s As- 
sociation has a hard case on its hands 
in the controversy over the policy 
Thomas Connell carried in the organi- 
zation. He committed suicide in Des 
Moines in the fall of 1906, and, as the 
company’s by-laws read, it is not re- 
sponsible in such instances, the judge 
took the case away from the jury and 
gave the association a direct verdict. 
The supreme court reversed the lower 


Then it expects. 





court this week and the case comes up | 


for trial in the next term. 

In his opinion Judge Ladd said: “It 
is not other than a mutual assessment 
association and its claims to being a 
charitable institution are little less than 
preposterous.” 





Prudential Casualty Incorporated 

The Prudential Casualty Company of 
Indianapolis has filed articles of incor- 
poration with, $1,000,000 capital stock. 
The company will handle steam boiler, 
health and accident, plate glass, bur- 
glary and water damage insurance. 
Among the incorporators are Elias J. 
Jacoby, attorney, Preston C. Rubush, 
Edgar O. Hunter and Claude W. Bee- 
man, architects, and Walton L. Dynes, 
superintendent of mails at the Indian- 
apolis post office. There are three 
good, practical insurance men _ con- 
nected _with the company, whose names 
are not given, as they are holding 
prominent places with other insurance 
companies at present. 





Masters at His Office 

United States Manager Masters, who 
for over a year was unable to be at 
the office of the London Guarantee, is 
now sufficiently recovered to be at his 
desk for a few hours during the week. 
He has kept in touch with the heads of 
departments by having them visit his 
home. Captain Masters has displayed 
courage of a high order during the se- 
vere ordeal he has encountered. 





New Company in Wisconsin 

The Fox River Health & Accident of 
Kaukauna, Wis., has started in busi- 
ness. Charles J. Faust is secretary and 
manager. Nicholas Faust is president. 
Faust & Faust have a local agency at 
Kaukauna and do quite an insurance | 
business. The Fausts have a een | 
of 700 policyholders they have been 
placing in other disability companies. 





Columbian National’s Policies 
The Columbian National Life of 
Boston has now got its new accident 
department in full swing. It got up 500 
policies in a _ special design called 
“charter policies,” which will be sold 
to stockholders and special friends of 
the company. 
accident, $60 disability, its death in- 
demnity only policy, and health policy. 
Sidney N. Moon is in charge of this 
department at the home office. The 
company’s life agents will handle its ac- 
cident and health policies, thus avoid- 

ing the opening of separate offices. 





City Treasurer Defaults 

Harry A. Axtell, city treasurer of 
Bloomington, Ind., the last six years 
and secretary of the Real Estate Build- 
ing Association, is reported short in 
his accounts with both to the extent of 
$60,000. His mother-in-law has settled 
with the building association in the sum 
of $40,000. The city authorities insist 
that they are secured by a bond of the 
U. S. Fidelity & Guaranty, but the 
company says the bond expired two 
years ago. Axtell says the same. 
The city holds, however, that the bond 

was to hold good for a year or until 
his successor was elected. Axtell did 
a large fire insurance business, having 
the agencies of the German-American, 
Hartford and Pennsylvania. He lost 
the money in speculation. 





German Commercial Active 

George Brown, of Detroit, who has 
looked after the Commercial Mutual 
Accident’s interests in Detroit, will act 
as manager of its successor, the Ger- 
man Commercial Accident. 

C. A. Raoul Gotesmani becomes gen- 
eral agent for the German Commercial 
in Ohio with headquarters at Colum- 
bus. He resigns as special agent of the 
Fidelity & Casualty in Ohio. He was 
formerly superintendent of agents of 
the German Fire of Pittsburg and later 
was New York City manager of the 


Its main policies are $25 ! 


THE OTHER ar 





IS PRETTY APT TO BE DUE TO his forethought and 


the fact that he overlooks no possibility. 


We have a proposition which may be worked in connection with 
your regular Life business WITHOUT interfering with it in the least 
and which will give you an opportunity of building up a profitable 
If you want to make your business yield every 
possible dollar in commissions there is more than a possibility—there is 
a very strong PROBABILITY that it will pay you in dollars and 


renewal income. 


cents to look into this proposition. 


The overlooked possibility represents the difference between 


success and failure. 


Give yourself a square deal and write for information. 


THE PENNSYLVANIA CASUALTY COMPANY 


694 LINDEN STREET 





VICE PRES. 


SCRANTON, PA. 
THE 


EMPIRE STATE SURETY COMPANY 


American 


James W. Redmond 
and Walter Faraday 


Central Department 
rust Building 


OF NEW YORK 


SURETY AND CASUALTY INSURANCE 


Capital $500,000 
Chicago 


Managers Northern Illinois and Southern Wisconsin. 


Agents wanted in every city and town in this field. 











ACCIDENT 
HEALTH 





PHILADELPHIA CASUALTY Co. 


ROBERT B. ARMSTRONG, President, 


LIABILITY 
PLATE GLASS 
CREDIT BOND 
INSURANCE 


WE WANT LIVE AGENTS. 











BORLAND BLDG., 


THE FLETCHER Co., 


Bank OF COMMERCE BLDG., 


JOHN MCGILLEN & CO., 
GENERAL AGENTS FOR ILLINOIS, 
161 La SALLE ST., 

TELEPHONE CENTRAL 4287. 


GENERAL AGENTS, 
10 MiTCHELL B oa, 


N. W. Manacerns 
MILWAUKEE, Wis. 


MINNEAPOLIS, Minn. 








SEND FOR OUR PRICES ON 


The Western Underwriter Co., Chicago 


CHicaco, TLL. 


THE ELDRED AGENCY, 


Loose Leaf Field Books, for special 


POLICY LABELS agents. Best arrangement of data. 


UNITED SURETY COMPANY 


BALTIMORE,MD. 








and 55 cents by mail. 


Customers’ Expiration Books, 40 


cents 
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Central Accident. Secretary Meininger 
expects to do a large business among 
the thrifty German communities in 
Ohio. 

The German Commercial will open 
a St. Louis agency as it has entered 
Missouri. As soon as its Illinois license 
is received it will organize that state. 


PLANS OF MICHIGAN BONDING 
Was Organized to Control Saloon 
Business and for Present Will 
Issue Only Excise Bonds 





In a recent talk with 
tive of THE WESTERN 
Arthur Darmstaetter, president of the 
Michigan Bonding & Surety, stated 
that for the present the company will 
engage in no othez line of the surety 
business than the issne of saloon 
bonds. It was promoted and is offi- 
cered by representatives of the brew- 
eries. Mr. Darmstaetter says the ob- 
ject of organizing the company was not 
primarily to make money but to con- 
trol the saloon business to the extent 
of keeping out of it men that the brew- 
ers do not regard as fit to be in it. 
If the law did not permit the giving of 
personal bonds, this surety company 
would control the situation, as corpo- 
rate bonds can be accepted only from 
a Michigan company and it is the only 


a representa- 
UNDERWRITER, 


one. 
The company: was qualified to do 
business April 15. As all retail liquor 


dealers’ bonds in Michigan are dated 
May 1, about two-thirds of the saloon 
men had already given personal bonds. 
Mr. Darmstaetter states that his com- 
pany refused bonds*to 280 saloon men 
and as a result 150 of them are now out 
of business, 

Mr. Darmstaetter 
Michigan brewers are away ahead of 
those of other states in their efforts 
to clean up the retail liquor business, 


claims that the 


and that if the others had started as 
early as those in Michigan did, the 
prohibition wave would have _ been 
headed off. 

The Michigan Bonding & Surety is 


now looking into profits of the general 
surety and fidelity business, and if it 
appears advisable, it may enter other 
lines later. 


St. Louis Surety Rates Off 

Surety rates at St. Louis are about 
as badly demoralized as it is possible 
for them to be, according to reports 
from that city. Most of the managers 
are in a “gentleman's agreement,” but 
they are not living up to it. A few 
days ago a probate bord for $240,000 
covering the coexecutors of a will was 
written. One company made a rate of 
$250 for two years and was not in the 
running. It is said to have been writ- 
ten at about $225. One agent offered to 
let the principals mame their own rate. 


Will Appoint General Agent 

Secretary Henry W. Watkins of the 
Illinois Surety will go east Saturday 
to arrange for the appointment of a 
general agent for New Jersey, which 
the company is just entering, and for 
eastern Pennsylvania. He expects to 
appoint either Mason & Ruoff or R. A. 
Braun of Newark, N. J. Mason & 
Braun formerly were general agents of 
the American Bonding, but resigned the 
company and dissolved partnership re- 
cently. 


Enters Disability Field 

George W. DeWolf, who for the past 
ten years has been with the North 
American Accident, has become man- 
ager of the accident and health and 
disability department of the National 
Fidelity and Casualty of Omaha. The 
company has been writing health and 
accident insurance for some months, but 
is just entering the industrial disability 
field. It has gotten out policies which 
it considers as liberal as can be given 





for the money. Mr. De Wolf has had 
much experience in organizing agency 
plants, his last work with the North 
American being that of a special agent. 
He has learned the industrial disability 
business and it has grown from nothing 
to its present proportions, and will 
handle that of the Omaha company 
along conservative lines. 

The National Fidelity & Casualty is 
now writing surety,, fidelity, burglary, 
plate glass, accident, health and disa- 
bility business. It will enter the lia- 
bility field later, but not at present. 


Central Agency Changes 

The Central Agency, Inc., state 
agents of the Casualty Company of 
America for Indiana, has obtained a 
ground floor location in the heart of the 
Indianapolis insurance district at 128 
East Market street. 

At the recent annual election the 
following officers were elected: Traf- 
ford B. Tallmadge, president; John C. 
Scott, vice-president; George A. Smith, 


secretary, and John Walter Krull, 
treasurer. Mr. Smith, who succeeds 
Mr. Tallmadge as_ secretary, comes 


from the home office of the Preferred 
Accident at New York, with several 
years’ experience in organizing and in- 
structing agents. Mr. Scott continues 
as vice-president and Mr. Krull ad- 
vances from assistant secretary-treas- 
urer, 


Sues Bank’s Officers 

Suit has ben brought at Toledo, Ohio, 
against the officers of the Defiance 
City Bank of Defiance, Ohio, which 
failed some time ago, to recover $14,500 
which the United States Fidelity & 
Guaranty paid to the city because of 
the loss of deposits of municipal funds 
to that amount. The company has also 
paid about the same amount to various 
townships which had deposits in the 
bank. Among the defendants are 
Charles J. Daoust, agent of the Bank- 
ers’ Surety, and George W. Watkins, 
a general insurance agent. 


Get Two More States 
Blackman, Glass & Cook of Detroit, 
general agents of the New Jersey Plate 
Glass for Michigan, have had Ohio and 
Indiana added to their territory for the 
burglary department of the company. 


Get Large Liability Line 

It is reported that the Fred L. Gray 
Company, northwestern managers of 
the London Guaranteee & Accident, in 
connection with their subagents, E. C. 
Leidel & Co., at Duluth, have recently 
corraled a line of employers liability 
insurance on Mesaba Range iron mines, 
amounting to over $100,000 in pre- 
miums. It is understood that the 
London will establish a local claim and 
inspection department at Virginia, 
Minn., for the purpose of handling the 
business. 


Rates Off at Omaha 

Liability rates are reported as gone 
to pieces at Omaha. As an example 
cases are cited where one very con- 
servative company quoted $400 as the 
premium and another took the business 
for $100. In another case $260 was 
quoted and the risk went at $60. Rep- 
resentatives of one conservative com- 
pany are obliged to broker out consid- 
erable of their business, as they simply 
can not get their company’s rates in all 
cases. Not one company, but half a 
dozen, are named as the demoralizers. 


Cut Rates on Contract Bonds 

Many cut rates on contract bonds 
are being reported in Chicago at the 
present time. While cautious under- 
writers are more careful than usual, 
because of their belief that many con- 
tractors are taking contracts at figures 
with no money in them in order to keep 
their men and plants employed, some 
offices seem to be loosening up to a 
marked degree. A few days ago one 


well-known company was reported to 
have written a bond for $100,000 on a 
contract for $350,000 for $180 premium, 
a rate of 18 cents on the bond or a lit- 
tle over 5 cents on the contract. 


CASUALTY APPOINTMENTS 


Tilinois 


Fid. & Cas.—J. B. and 4, L. Oakleaf, Moline; 
H. L. Knight, Effingham; S. Givens, Abingdon; 
H. C. Groves, Williamsville. 

Nat’l Surety—J. R. Robertson, Jacksonville; 


R. M. Kingsland, Canton. 
New Amsterdam Cas.—H. G. Fouts, Canton. 
See & London Acc.—C. A. Caton, Otta- 
M. A. Hassenfiu, —. F. H. Holmes and 

i. ’M. Chase, Galesburg; J. Stough, Mendota. 
Standard Acc.—James a Chicago 
Heights. 
Travelers—Robt. W. Brett, Edward D. Holmes, 
Chas. W. Phillips, Wm. M. Smith, D. A. Stoker, 
Joseph H. Pflibsen, John * Allison and James 
B. Thorsen, Chicago; C. J. Vierck, Harvard and 
Ellsworth Newell, Sr cithsburg. 

U. S. Cas.—Beekwitch Bros, Company, East 
St. Louis. 

U. S. Health & Acc.—Henry Crouch and 
aoe A. De Zonia, Cairo; Chas. Moore, Mound 
ity 

Fid. & Cas.—J. W. Mowry, Middletown; E. 
J. Higley, Grays Lake; A. W. Lindley, Neoga. 
New Amsterdam Cas.—J. C. Worth, Quincy; 
G. G. Richards, Elgin. 

Ocean—B. M. McDonald, Chicago. 

M. H. Kaufman, Pekin. 

Philadelphia Cas.—E. K. Jenkins, Sterling. 
Title Guar. & Surety—H. F. {allowell, 
Charleston; R. S. Soy, Effingham. 

U. S. Health & Acc.—G. J. Gilmore, Cairo. 
U. S. Fid. & Guar.—T. A. Burt, Urbana. 
United Surety—C. L. Tracy, Kankakee. 
Woodmen Acc., Neb.—E. N, Dare, Ina. 


Wisconsin 


Aetna Indemnity—H. R. Allen & Son, Mer- 
rill; Morse & Tradewell, Antigo; Frame & 
Blackstone, Waukesha. 

Cnsolidated Cas.—Jim Lerza, Hurley. 

North Amer. Acc.—G. D. Crow, Milwaukee. 

N. W. Cas.—R. T. Johnstone, Reedsburg; A. 
F. Evert, Prairie du Chien. 

Time Indemnity—Charles Curry, South Kau- 
kauna; M. S. Bartlett, Hawthorne. 

Aetna Life—J. D. Carr Company, Oshkosh; 
F. J. Wolff, Fond du Lac. 

Atlas Cas.—H. W. Blank, Lyncon Station; 
a Gaffney, Green Bay. 

Fid & Cas.—C Sesmmeter, Platteville. 

Mass. Bonding—G. E. Gerken, Waukesha; S. 
D. Boreham, Fond du Lac. 

Metropolitan Cas.—A. R. Calhoun, Milwaukee. 

Nat’l Cas.—Lee Williams, Milwaukee. 

North Amer. Acc.—D. E. Stewart, Milwaukee; 
William Wilson, Racine; Allan Rivers, La 


Crosse. 
West Virginia 


Commonwealth Cas.—A. A. Fuller, Charleston. 
Fid. & Cas.—C. H. Coreetes. Cameron; R. 
W. Craton, Huntington; N. Kendall, Grafton. 
Hartford S. B.—S. M. Smith Bluefield. 
Lloyds Pl. Gl.—A. F. Dennison, Clarksburg. 





Ind. & O. Live Stock—Alexander & Trammell, 
Martinsburg; A. R. Harper, Oak Hill; E. E. 
Cooke, Cnarlestown. 
Maryland Cas. r“™ E. Deegans, Glen Jean. 
N. Y. Pl. GlL—C, Morton, Charleston. 
North Amer. pron A. Williams, Charles- 
ton. 
Ocean—C, E. Miller, Morgantown. 
Standard Acc.—W. H. Friedrich, Parkersburg. 
Travelers—J. S. Lewis, Oak Hill; J. F. Nydeg- 
ger, Elkins; Oscar C. Wilt, Salem. 

Union Health & Acc.—R. "A. Cooner, Wheeling. 
U. S. Cas.—J. V. Dotts, Mannington. 
American Bonding—L. N. Mace, cottsburg. 
Cas. Co. of Amer.—G. A. Smith and J 

Scott, Indianapolis. 

Federal Cas.—Wm. Kehoe, Anderson. 
Fid. & Cas.—J. H. Travis, Clay City; C. W. 

Wininger, North Judson. 


Ohio 


Amer. Cas.—Drexel, Brown & Co., 
nati; Eugene E. Knox, Portsmouth. 
Amer. Fidelity—R. L. Mattingly, Celina. 
Citizens Trust & Guar.—W. N. Fuller, 
cinnati. 
Ger. Com’I—C, A. R. Gotesmani, Columbus. 
Ill. Surety—Boylan & Brouse, Akron. 
Md. Cas.—C. M. Schock, Norwalk. 
a . GL—C. W. Damon, Findlay, Mc- 
& Nichols, Finlay. 
Pl. Gl.—B. J. Long and F. M. Bushong, 


Cincin- 


Cin- 


Toledo. 
Ocean Acc.—H. C. Hayes, Bellefontaine. 
Pa. Cas.—E. E. Dow and H. C. Lamb, Toledo. 
Ridgeley Prot.—E. L. Coxe, Springfield. 
U. S. Health & Acc.—J. R. Jones, Dayton; 
Charles E. Gleeson, Cleveland. 
U. S. Cas.—Charles Dimon, Sandusky. 


Michigan 


Amer. Surety—Teeple & Forshar, Manistique. 
Federal Cas.—Walter Mead, Copemish; O. M. 
Hendershott, Grand Rapids; Peter A. Neilan, 


Reed City. 

3 Scot.—O. T. Morgan; W. F. Lyon, 
N. A. Cole, 'E. G. Taft, Grand Rapids. 

Nat’l Surety—Hal H. Smith, Detroit. 

New Amsterdam Cas.—L. G. Sweningston, 
Muskegon. 

North Amer. Acc.—F. M. 

Preferred Acc.—E. 

Phoenix Pref. <Acc., 
Detroit; I. H. Swaney, Hudson; 
gins, Muir. 

Travelers Indem.—Jas. Fisher, Corunna. 

U. S. Health & Acc.—John Nelson, Calumet; 
F. M. Horton, Flint; E. S. Chatterson, W. J. 
Dillenbeck, W. Glazier, > M. Medbury, J. W. 
Oakes, A. F. Schumann, G. D. Whitmore, D. R. 
Woodward, Grand ay 

Citizens Prot.—L. J. Clarke, Traverse City. 


Indiana 


Empire State Surety—Oscar Lippman, South 
Bend; W. G. Shadday, Jeffersonville; W. H 
Free, Anderson. 

Illinois Surety—A. D. Milton, Gary; 
& Gilbert, Muncie. 

London—Mercantile Trust & Savings 
pany, Evansville; Searles & Kenn, Marion. 

North Amer. Acc.—J. E. Sullivan, Indian- 
apolis. 


Ackerman, Lansing. 
R. Youngs, Jackson. 

Mich—Wm. I. LaDuc, 
Ww. Ss. W ig- 


Hiltner 


Com- 





AGENTS WANTED Identification Insurance Service 














Our Perfect “IDEN FIFYING CREDENTIAL” Comat Ho 467,460), 
which is inserteé in a handsome leather pocketboo! 
indorsed and is accepted by Banks, Hotels, etc,, enabling 
bearer to cash money orders and checks everywhere. 
Our “REGISTRATION-NOTIFICATION” Service 
identifies in case of sickness, accident or sudden 


Each holder is also furnished 8 special combination 


$2,000 Accident and Health 


i $15.00 Weekly Indemnity for Accident (limited to5 weeks, 28 Hazards). 
$15.00 Weekly Indemnity for Sickness (limited to 20 common Diseases) 
$100.00 Special Relief Fund for Hospital, Medical or Emergency expense 
Issued to men and women from 16 to 65 years of age in all occupations, 
All Policies issued and Losses Paid Directly by the 
North American Accident Insurance Company,Chicago, Ill. 
Cash Capital, $200,000.00. Cash Assets, $470,728.37. Surplus, $352,422.55. 


identification Pocketbook, 1! 
Policy, Registered Metal ncpbeck }$5.00 Per Year 
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Insurance Policy 








you are seeking a dignified method of increasing your earn- 
important. | ings, write for ani Walla, etc. More money can be made by 
handling 8 quick-selling $5.00 contract than a slow-selling $25.00 
highest rate of stesmmnieaan, includin, 





a We pay the 
ve territory. 


g renewal contract and excl: 
salad IDENTIFICATION COMPANY OF AMERICA (inc. 1902) 
Department HOME OFFICE Eastern Department 
Sen Fresdieco,Cat. $34 LA GALLE STREET, CHICAGO, ILL. “sets: sus hew'sert 











THE | 


Metropolitan Casualty 
Insurance Co. of New York 
HOME OFFICE - - 47 CEDAR STREET 


AMERICAN 
ASSURANCE 
COMPANY 





WRITES 
CHARTERED 1874 ACCIDENT 
PLATE GLASS ee SICKNESS anpD 
PERSONAL ACCIDENT Policies DEATH 
AND HEALTH COMBINATION POLICIES 
of the Most Approved Forms (Monthly Premiums) 


sold to men and women, all occupations. 


SALESMEN WANTED NOW. 


WALTER W. CONNEL, 2d Vice-Pres. 
806 The Temple, CHICAGO. 


EUGENE H. WINSLOW, President 
DaniEL D. WHITNEY, Vice-President 
S. Wm. Burton, Sec’y 
Atonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 
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CASUALTY NOTES 


The new States Accident of Chicago now has 
over 600 members, 


The Great Western Accident of Des Moines 
has absorbed the Nebraska Casualty. 


The German Commercial Accident of Philadel- 
phia has been licensed to do business in Ohio. 


The new Prudential Casualty which is organiz- 
ing at Indianapolis has opened offices in the Odd 
Fellows building, that city. 


J. Lyman Reade has been appointed general 
agent of the Philadelphia Casualty for Battle 
Creek, Mich. 


The bond of the new intake at Michigan City, 
Ind., for $500,000 by the United States Fidelity 
& Guaranty has been approved. 


The home office of the Illinois Surety will be 
moved next week from 184 La Salle street to 
sixth floor, 206 La Salle street, Chicago. 


The Missouri department has licensed the 
Ridgely Protective Association of Worcester, 
Mass., and the German Commercial Accident of 
Philadelphia. 


The Grand Rapids Fire Insurance agency at 
Grand Rapids, Mich., has entered the casualty 
business by taking the general agency of the 
Philadelphia Casualty for Kent county. 


Chas. P- Ritter, general counsel for the Se- 
curity Casualty of Indianapolis, and Roy D. 
Cass were Spokane, Wash., visitors last week. 
It has been rumored that the Security may en- 
ter some of the western states this year. 


James M. Sprague, of Cincinnati, who has been 
manager of the Metropolitan Surety for southern 
Ohio, has become general agent of the company 
for Cincinnati on a commission basis. He has 
other interests which prevent his giving his full 
time to the surety company. 

The executive committee of the Detroit Con- 
ference finds that the date of its annual meeting 
at Niagara Falls, Aug. 26-28, conflicts with the 
National Cony ention of Insurance Commissioners, 
Aug. 25-27. The committee may decide to change 
the date of the conference meeting. 


William C. Armitage, who for several years 
past has been the manager of the surety depart- 
ment of the Aetna Indemnity, has resigned that 
position to enter the service of the National 
Suret It is understood that for the present 
Mr. , ae 8. will be general assistant to Presi- 
dent Joyce. 

The committee of the St. Louis Fire Insurance 
Agents Association which is revising the consti- 
tution and by-laws is still at work. A meeting 
will be held some time this week when it prob- 
ably will be decided whether the old association 
is to continue or the first agents are to secede 
and form a new organization. 


Col, J. Frank Supplee has resigned as superin- 
tendent of the bank burglary department of the 
United States Fidelity & Guaranty to devote his 
time to the work of supervising the sub-agencies 
of the company, to which more careful attention 
is to be given hereafter. H. P. Ringgold, of the 
reinsurance department, succeeds him. 


Secretary Seward L. Bowser, of the Atlantic 
Casualty of Philadelphia makes the following 
announcement: “We beg to advise that the 
office of general manager has this day been 
abolished and George W. Smith, Jr., who for- 
merly occupied this position, is no longer in 
the employ of the Atlantic Casualty Company.” 

Hudson D. Brusie of San Francisco, attorney, 
playwright and politician, who was released on 
$15,000 bail following his arrest on a charge of 
embezzlement, preferred by officials of the Metro- 
politan Surety, died at Los Angeles last week. 
The immediate cause of death was heart failure, 
following an attack of nervous prostration pre- 
cipitated by his arrest, 


Grant L. Bell, treasurer of the Title Guaranty 
& Surety, is enroute for Scranton after a six 
weeks’ tour of the west and northwest in the 
interest of the company. Mr. Bell’s reports are 
very interesting reading and show an intelligent 
and concise statement of surety matters in gen- 
eral as well as a review of the financial condi- 
tions of the various sections visited. 

The United States Fidelity & Guaranty offered 
a prize to the agent in each of twenty-four dis- 
tricts into which the general field has been 
divided for the !argest net income in proportion 
to population in 1907. Callender & Co. of Peoria 
won for Illinois and Indiana; C. M. Hinman of 
Wilmington oe — and Michigan; G. D. Kelley 
of Lakota, S. D., for Minnesota, Wisconsin and 
the Dakotas; C Er. Underhill of Onawa, Iowa, 
for Iowa and Nebraska; J. E. Black of Richmond 
for Missouri, Arkansas and Oklahoma, and Eu- 
gene Wilson & Co. of Bardstown for Kentucky 
and Tennessee. 





Edmund F. Green, President 
Joha C. Coleman, Vice-Pres. Ant, Borel & Co,, Treas. 
Franklin A. Zane, Sec’y Frank P. Deering, Counsel 


Unlimited Liability of Stockholders 


Assets over One-half-Million Dollars 


Pacific Coast Casualty Co. 


OF SAN FRANCISCO 


Employers’ Liability, Automobile Liability, 
Teams, Vessels, General Liability; Eleva- 
tor, Burglary and Plate Glass Insurance. 


H. S. WARNER, Gen’! Agent 
CHICAGO, ILL, 








ATTACK ON RHODUS CONCERNS 





Receiver Has Been Appointed for Cen- 
tral Life Securities Company— 
Stockholders Became Dissatisfied 





Judge Kohlsaat of the Federal court 
in Chicago has appointed a receiver 
for the Central Life Securities Com- 
pany. John C. Fetzer is named as re- 
ceiver. A temporary restraining order 
was issued prohibiting the officers of 
the company and its allied concerns, 
Edward T. Rhodus, Thomas Rhodus, 
president of the Mercantile Finance 
Company; Birch F. Rhodus, William 
L. Sherrill, and Mrs. M. C. Scully from 
disposing of any of the assets of the 
company pending a hearing of the case. 
Simultaneously a similar order was 
asked of the Supreme court in Port- 
land, Maine, and was granted. 

In the bill for.a receiver filed in the 
circuit court an accounting between 
the Central Life Securities Company 
and the Central Agency Company, or- 
ganized under the laws of Arizona, and 
the Republic Life Insurance Company, 
an Illinois corporation, both subsidiary 
corporations, was asked. 

The petition charges that the 
Rhoduses have been engaged in a stock 
selling campaign, having collected some- 
thing like $1,500,000 all over the coun- 
try. The management declared the 
stock selling was preliminary to push- 
ing out the Republic Life to gain boost- 
ers in every community. The com- 
plainants charge that the Republic Life, 
while licensed in Illinois, has done no 
business, but that the stock selling 
propaganda has been prosecuted with 
vigor. Superintendent Potter of the 
Illinois department is restrained from 
allowing the $100,000 deposit of the Re- 
public Life to be withdrawn. 

The petitioners charge that it was 
represented that ex-Justice S. P. Shope 
of the Illinois supreme court was presi- 
dent of the securities company, which 
they declare is not true. 

The Central Life Securities Company 
is a Maine corporation and the receiver 
was told its records are in that state. 

According to the petition the Central 
Agency Company of Arizona was also 
organized to sell stock of the securi- 
ties company and the Republic Life. 
It is charged that the Rhoduses have 
diverted large sums of money secured 
from sales of stock of their multiform 
concerns to their own use, whereas the 
stockholders were .assured the funds 
were to’ be used to increase the working 
surplus of the Republic Life. 

Agency companies were organized in 
different states, the controlling inter- 
est being held by the other concerns 
and these state agency companies in 
turn owning stock in these concerns. 
Purchasers of stock were appointed on 
a “state advisory board” to participate 
in a fund created by setting aside $1 
from every $1,000 of insurance. But 
no insurance was written. 

In addition to these interlocking and 
allied concerns, the Rhoduses operate 
the Mercantile Finance Company, an 
investment concern, and also control 
mining and other corporations. The 
finance company is selling stock of the 
Mercantile Securities Company, which 
in turn is to own stock in some of the 
subsidiary corporations of the Repub- 
lic Life and also of the Mercantile 
Trust & Savings Bank of Chicago. The 
Clearing House Association of Chi- 
cago has used every endeavor to block 
the starting of the Rhodus bank. Ac- 
cording to counsel for the receiver of 
the securities company, under the bank- 
ing laws of Illinois the par value of 
bank stock must be $100 a share and 
no foreign corporation can hold such 
stock. The Mercantile Securities Com- 
pany was selling its stock at $10 a 
share and seems to be a foreign cor- 
poration. 

For some time there has been dissat- 








Liability, Burglary, Personal Accident and Health; Fidelity and Surety Bonds; 
also the most liberal Automobile Liability Policy issued 
Special Inducements to Agents and Brokers. 


HUTCHINSON ¢ COOLEY, SenerslAgentstor | CHRIS. SCHROEDER & som, Conngst Agnate ter 
159 La Salle Street, CHICAGO 


National Casualty 


Co.. ‘Woodmen’s Casualty Company 
Oapital $100,000.00 


(Stock Company) 
Assets Over 150,000.00 
Has Desirable Territory tor Producors | Writes the best health and 


accident policies on the mar- 
NOTHING LIKE OUR NEW ket. Liberal agents’ con- 
PROGRESSIVE POLICY | 


tracts to producers. 
Excellent Contracts 
and District Managers i 


Address | Address W. A. NORTHCOTT, President 
MAJESTIC: BLDG., = DETROIT, MICH, | SPRINGFIELD, ILLINOIS. 


FEDERAL CASUALTY COMPANY 


DETROIT, MICH. 
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AGENTS WANTED “PERFECTION” POLICIES 


; are issued only by the 
THE FARMERS & CITIZENS . 
LIVE STOCK INSURANCE Continental Casualty 


COMPANY Company 
OF LIMA, OHIO CHICAGO, Illinois 


Capital Stock $100,000 OO | bevwritten, we wil write them.) ese 


tracts in Good Territory to Good Men, 
Producers address 


H. G. B. ALEXANDER 
































Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. President snd General Manager 
Write them. 1208 Michigan Ave., Chicago, Til. 


LONDON GUARANTEE AND ACCIDENT CO.,Ltd., enctaND.. 








Head Office CONKLING, PRICE & WEBB 
CHICAGO Genl, Agts., Ill., Mo. and Ind, 
171 La Salle Street, Chicage 
A. W. MASTERS ae! 
General Manager CHARLES L, RAYMOND 
Liability, Accident, Health Genl, Agt., Michigan 
and Credit 





Majestic Bldg., | Detroit 


Ne ee $547,742 
Surplus and Capital..... .....-++0++- 404,715 
EE DE svawkeeess ac awendaseneae 969,081 
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Disability Insurance, Sickness or Accident, 
$1.00 per month to $100.00 per year. 


INSURANCE €O 
CHICAGO 


gee 


EXCLUSIVE TERRITORY. 


Write A. E. FORREST, Secy., Chicago. 





Gc 


of New York 
SUPERIOR POLICIES 
RIMBALL C. ATWOOD, President, 
200-292 Broadway, Mew York, 


™ FRANKFORT 0 onie'cs Ins. Co. 


Of Frankfort-on-the-Main, Germany = J° — Established 1865 
aia States Department - - - 100 William St, New York, N. Y. 


a and Public Liabilities, Elevator insurance, Workmen’s 
» Teams, —— el individual Accident and Mealth 


fed with Ins $600.000.00 


Debosited with Insurance Deb. & In the 
M. J. GROGAN, Resident Cole Soak County Branch, National Life Bidg. 

















United States for protection of Policyholders 
.» Chicago, Il. 
M. RO S, Resident Sec’y Ohio, New England Bidg 


Agents ‘Wanted For Unoccupied Territory 
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isfaction among the Chicago  stock- 
holders of the Rhodus corporations, due 
to the extensive and prolonged stock 
selling campaign, while the Republic 
Life remained lifeless. 


PRUDENTIAL AGENTS CONFER 








Western Industrial Men Gather at the 
Home Office to Meet the 
Executives 





The Prudential buildings were deco- 
rated this week in honor of the gath- 
ering of agents of that company who 
went to Newark from as far west as 
Colorado to attend the 1908 business 
conference of the Prudential. 

lt was strictly a business conference 
and lasted for three days. There were 
nearly 150 superintendents and agents 
present, coming from Chicago, St. 
Paul, Minneapolis, Milwaukee, Osh- 
kosh, Kansas City, Des Moines, Omaha, 
Topeka, Denver and other far western 
cities. The men practically had the 
matter of invitation in their own hands, 
for only those went east who showed 
extra good business results in a ten 
weeks’ period, recently closed. The 
successful eastern agents of the com- 
pany held their convention in Buffalo 
last week. _ 

lhe principal address of the meeting 
was made by President John F. Dry- 
den. Talks were also made by Second 
Vice-President Forrest F. Dryden, 
General Counsel Richard V. Linda- 
bury, Fourth Vice-President Wilbur S. 
Johnson, Secretary Edward Gray and 
other officers. Many superintendents 
and agents were called upon to talk, 
and the men showed by their remarks 
that they appreciated being brought 
into close personal touch with the of- 
ficers of the company. 

Upon their arrival the men were also 
handed a badge of unique design, 
showing at the top the letters “New,” 
in blue enamel, surmounting a repre- 
sentation in metal of Noah’s Ark, show- 
ing the arrival of Noah’s family at its 
haven of safety, the design being sym- 
bolical, as one of the officers said, of 
Newark and the Prudential, showing 
them as a place of safety for people 
taking life insurance. The lower part 
of the badge was a red satin ribbon 
and contained the name of the company 
and the date of the conference, as well 
as the inscription, “Onward and Up- 
ward,” indicating as Second Vice-Presi- 
dent Forrest F. Dryden said, the pur- 
pose of both the company and confer- 
ence. Mr. Dryden said: 

This coming together of Prudential men is 
for the general welfare of the business and the 
beginning of a vigorous summer campaign. It 
—- the officers in touch with the selling force 
of the company where we often get our greatest 
inspiration. It is good for the men and it is 
ood for us here at the home office in Newark. 
t is truly a business conference of business 
getters. We come together to devise ways and 
means for the general improvement and uplift 
of the business. The men are all on edge to 
begin this big summer campaign. When our 
eastern agents met in Buffalo last week I never 
saw a more enthusiastic lot of men in more 
earnest determination to organize and carry re- 
sults to the highest points of achievement. 

In honor of President Dryden, because of his 
being the pioneer of industrial insurance in this 
country, the men decided to carry on a cam- 
paien in his honor, and the conference gave an 
outburst of enthusiasm that was thrilling. The 
campaign starts in full swing next week and 
from the reports we have received from our men 
of the constantly improving business conditions 


in their respective localities, we look for a mag- 
nificent and successful summer’s work. 


Mapes Elected President 
At the Phoenix Mutual General Man- 
agers’ Association in New York last 
week Ira B. Mapes of Kansas City was 
elected president; H. H. Kohn of AI- 
bany, vice-president, and Will A. 
Waite of Detroit, secretary. 





Dr. Skinner Resigns 

Dr. E. C. Skinner, of Cincinnati, gen- 
eral manager of the Washington Life 
for Ohio, West Virginia and Kentucky, 
has resigned and will shortly announce 
a connection for a considerable ter- 
ritory with one of the larger companies 
not doing business in New York. Dr. 





Skinner has produced a large business 
for the Washington, with a renewal of 
a quarter of a million, in which he still 
retains an interest. He has been with 
the company about ten years and has 
written in that time between eleven 
and twelve millions. 





Are Paying Legislative Expense 

W. C. Johnson of New York city, 
manager of the Phoenix Mutual, ex- 
pended some seven or eight hundred 
dollars in the interests of life agents 
before the New York legislature this 
year. He gave his time freely and did 
most effective work. The New York 
and Chicago associations, the Equitable 
Agents Association and the Phoenix 
Mutual General Managers Association 
have each contributed $100. A Pitts- 
burg general agent has given $100. The 
rest will be raised from other organiza- 
tions. 


Hoyt Leaves Columbian National 

John S. Hoyt, of Cincinnati, Ohio, 
supervisor of agencies for the 
Columbian National Life in Ohio, 
Michigan, western Pennsylvania and 
West Virginia, has resigned and 
will shortly engage in an important 
insurance enterprise. Mr. Hoyt has 
been with the Columbian National since 
1903 and has a fine record as a field 
man. 

Ernest Mayer, formerly with the 
Equitable of New York in West Vir- 
ginia, becomes Cincinnati manager of 
the Columbian National. 





Goodale May Return to Missouri 

C. A. Goodale, who recently retired 
as president of the Michigan State Life, 
was in St. Louis last week, where he 
told friends he might return to the 
Missouri State Life in an executive ca- 
pacity. He stated that his retirement 
from the Michigan State was due to a 
disagreement between him and some of 
the other officers as to certain expendi- 
tures. 





Campbell Made General Agent 

T. A. Campbell, who was formerly of- 
fice manager for Moore & Hansen of 
Chicago, general agents of the Colum- 
bia Life, has been appointed general 
agent in Chicago. Mr. Campbell at one 
time was with the Columbian National. 
A. D. Blanton, who has been in Chi- 
cago since the breaking up of the 
Moore & Hansen agency, has returned 
to the home office in Cincinnati. 





President Edwards’ Itinerary 

Following the visit of President Ed- 
wards of the National Life Underwrit- 
ers to the Chicago association he went 
to St. Paul and Minneapolis, thence to 
Des Moines, Omaha and Lincoln joined 
in a meeting at Omaha. He will ad- 
dress Peoria (Ill.) June 18; Spring- 
field (Ill), June 20; Indianapolis, 
June 19; Dayton, Ohio, June 22 (noon); 
Cincinnati, June 22 (evening); Louis- 
ville, June 23; Ft. Wayne, June 24. He 
expects also to visit Toledo and Erie. 





Hoffman at the Head 

George Hoffman, who recently came 
to Chicago from Philadelphia to be- 
come manager of the Security Mutual 
Life, has made many friends since he 
took his new position. He ranked first 
in May on the honor roll of the com- 
pany in personal production. In the 
honor roll of agencies, his stands sec- 
ond. 





_ Scovel in Home Office Work 

C. W. Scovel of Pittsburg, for some 
time general agent of the Provident 
Savings, has become superintendent of 
agents of the Pittsburg Life & Trust. 
Mr. Scovel is chairman of the executive 
committee of the National Association 
of Life Underwriters and was president 
of the association in 1906. During his 
administration the notable conference 
of state officials was held and Mr. 
Scovel appeared before the committee 





of fifteen appointed to revise the life 
insurance laws. He extended the asso- 
ciation movement into Canada. Mr. 
Scovel was the leading spirit in estab- 
lishing the Life Association News. He 
has been president of the Pittsburg 
association twice. Mr. Scovel prac- 
ticed law for eleven years. His father, 
the Rev. Dr. S. F. Scovel, was for- 
merly president of the University of 
Wooster, 





Policy Gets Into Court 
A complicated suit in interpleader 
was filed Friday in the United States 
court in Columbus, Ohio, by the Mu- 
tual Life of New York against the 





Farmers & Mechanics National Bank 
of Cadiz, Ohio., M. R.. C. E., C. O. F. 
and Marian Brown, and D. A. Hol- 
lingsworth, administrator, with the will 
of Melford J. Brown, late of Cadiz, 
annexed. 

The petition avers that there is a 
squabble between relatives and cred- 
itors of decedent, and that the insur- 
ance company does not know to whom 
to pay the life insurance policy of $5,000 
held by Brown. After Brown’s death 
he was declared insolvent, and suits 
were filed against the sons and the com- 
pany to recover the amount of cliams 
held by the Farmers & Mechanics Na- 
tional Bank, which brought the suits. 








AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





SPRINGFIELD, 


ADDRESS 





THE FRANKLIN LIFE INSURANCE COMPANY 


ILLINOIS 





The Most Popular Up - to - Date Policies 


CONTAINING MANY TALKING POINTS. 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia. 


Splendid opportunity for men of capacity to make a permanent connection with a well-known Company 
organized under the laws of Ohio and subject to rigid annual examinations. 


Do not delay investigation but begin at once to profit by selling the matchless contracts of this 


progressive Company. Add 


ress 


THE COLUMBIA LIFE INSURANCE COMPANY 
FELIX G. CROSS, President 


Home Office: Rawson Building, 


- CINCINNATI, OHIO 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 


FRANK D. JACKSON, President. 


SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all forms of participating and ee guider policies and secures them a deposit of their 
te 


full value in approved 
State Auditor with 
7 Rate of interest earn 
representatives wanted. 


securities with the 


rn of Iowa. This is the law. 
policy. 
1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


A certificate from the 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 





47th Year 


Home Life Insurance Company of New York 





Assets, $19,009,550.62 


Dividend-Endowment Fund (Deferred Dividends! 
Net Surplus, - ° - 
Insurance in Force, - 


GEORGE B. IDE, President 


LIABILITIES, $1 1.925,901.04 
Dividend-Endewment 
$1,621,413.00 
1,083,648.98 
- 86,113,559.00 





“Mr. Hughes failed to bring out a single questionable transaction.” 


New York Sun, 1a-18-0g 





THE YEAR 1906 SHOWS LARCEST GAIN OF 
INSURANCE IN FOROE IN COMPANY’S HISTORY. 





Opportunity is at Your Door 





if you are a “business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


&. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 





Commercial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 





NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 





Common Sense Protection 
Includes Insurance Against 
1. DISEASE 2. ACCIDENT 


3. DEATH 
The Columbian National Life 


Insurance Co. 

OF BOSTON, MASSACHUSETTS 
provides all three, as no other company 
dves incorporated under the stringent 
laws of Massachusetts. Attractive, Non- 
Participating Lije Policies Liberal and 
Definite Accident and Health Policies. 

Surplus to Policyholders, over $1,500,000 
Men with clear records wanted as Dis- 
trict Managers. Save time by sending 
record and references with first letter to 
Home Office 
176-180 Federal St., Boston, Mass. 
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The insurance company asks that no 
action be taken till the parties in inter- 
est are able to reach an agreement, and 
that expenses incurred by the company 
for employment of legal counsel be 
assessed against the plaintiff in the 
original actions. 





CHICAGO MEN GREET EDWARDS 





President of National Association 
Brings Gospel of Good Cheer to 
Agents in the Field 





President C. J. Edwards of the Na- 
tional Association of Life Underwriters, 
spent two days last week in Chicago, 
bringing the gospel of hope and opti- 
mism. He was the guest of honor of 
the Chicago association at a banquet 
Thursday evening. 

President Edwards sees _no merit in 
the cry of hard times. He marshaled 
an array of figures to show that the 
farm and mineral products of the coun- 
try are at high tide and showed no 
diminution. The panic was due, he 
said, to a coterie of bankers in New 
York who wanted to eliminate certain 
financiers of the Heinze and Morse 
type. The results were wider spread 
and more disastrous than they antici- 
pated. 

That there is a field for labor, Mr. 
Edwards proved by showing that the 
entire amount of insurance carried is 
less than the total compensation of 
wage earners in a year. There is more 
money deposited in the savings banks 
than the aggregate assets of life com- 
panies. Owing to banks is $8,000,000,- 
000 and there is $10,000,000,000 mortgage 
indebtedness. If men should carry 
enough insurance to cover their in- 
debtedness, it will be seen that there is 
scarcely more than $2,000,000,000 more 
insurance in force than the face value 
of mortgages. 

Last year during the time when 
money was in great demand the life 
companies paid $9,000,000 in death 
claims to Chicago and $21,000,000 to 
Illinois. 

Mr. Edwards called attention to the 
burdens of life insurance taxation. The 
companies pay the states $10,000,000 a 
year in taxes. The amount has doubled 
in five years. If it were not for the 
burdens of taxation, 10 percent more 
in dividends could be paid. Mr. Ed- 
wards urged political activity to get 
relief as to taxes. 

The association movement, he said, 
had become more than a social affair. 
It has practically killed rebating. Some 
associations, Rochester and Cleveland, 
for instance, do not permit twisting. 
President Edwards counts twisting as a 
twin evil with rebating. The net result 
is vicious. Twisting creates nothing and 
adds nothing. It destroys confidence. 
Business once signed for and examined, 
declared President Edwards, should re- 
main inviolate on the books of any 
standard reserve company that secured 
it. 

The speaker assured his hearers that 
New York would see to it that proper 
compensation would be paid to life 
men regardless of Governor Hughes. 

” * * 

Rev. W. T. McElveen, pastor of the 
First Congregational church of Evans- 
ton, Ill., formerly of Boston, proved to 
be a whirlwind after dinner speaker 
and kept his hearers in laughter or en- 
tranced. He said that until men at the 
head of great institutions and corpora- 
tions prove worthy and honest, public 
confidence will not be restored. Char- 
acter is worth more to a nation than 
wealth. Wealth may mean its undoing 
unless men of honor are at the helm. 

President Fred B. Mason was master 
of ceremonies. R. F. Palmer of the 
Berkshire was elected secretary of the 
association to succeed Robert Skene, who 
recently moved to Richmond, Va. Mr. 
Skene wrote a letter to be read at the 
meeting telling of his new environment, 
the fragrant mint at Richmond and the 
simple life. The members delegated L. 





B. Bishop to convey to Mr. Skene their 
greetings and good wishes. 

L. A. Greenwood of the Travelers was 
elected a member of the executive com- 
mittee. 

The Phoenix Mutual General Man- 
agers’ Association meeting in New York 
wired an expression of good will, which 
was reciprocated in a telegram from the 
Chicago association. 

* * * 


President Mason appointed the follow- 
ing delegates to the National convention: 
F. B. Mason, Aetna; J. W. Janney, 
Provident L. & T.; R. D. Bokum, Mu- 
tual Benefit; H. S. Dale, Union Mutual; 
L. B. Bishop, Massachusetts Mutual; T. 
R. Lynas, Aetna; T. L. Fansler, N. W. 
Mutual; L. A. Greenwood, Travelers; J. 
B. Thorsen, independent broker; E. B. 
Brownholtz, Metropolitan; E. B. Kellogg, 
National, U. S. A.; H. M. Curtis, Con- 
necticut Mutual. 

Geo. L. Wrenn, formerly with the State 
Mutual, and Dr. S. L. Fuller, formerly 
with the Washington, were elected hon- 
orary members of the association. 





New York Life Loses 


The Indiana Appellate Court has de- 
cided in a case in which the New York 
Life was interested that where there 
was no provision in the application for 
a life insurance policy, nor in the pol- 
icy itself, which required the payment 
of a premium before the policy should 
be delivered or before the contract 
should take effect, a person who paid 
the preliminary fee, duly made appli- 
cation and was examined and for whom 
a policy was issued and sent to the local 
agent for delivery was insured from 
that time (other conditions being ful- 
filled) although the policy was not ac- 
tually turned over to him and only a 
part of the first premium was paid. 
Failure of the agent to perform the 
mere ministerial act of handing over 
the policy will not defeat the contract. 
The court also held that a father may 
insure his own life in favor of his son, 
acting by the agency of the son in the 
payment of premiums, etc., and the 
policy is paid on behalf of the son. An 
insurable interest is not necessary for 
the son to enforce payment of insur- 
ance taken out in his favor by his 
father. 

In this case the part of the premium 
paid had been embezzled by an ab- 
sconding agent, who disappeared a 
month before the father died. The son 
alleged the company refused to return 
the premium paid, saying he “was a 
loser with the rest” and must pay a 
full year’s premium before he could get 
his policy. After the father’s death the 
company sent to the son $40, the 
amount paid, but insisted the policy was 
not in effect, as it was still in the 
agent’s office. 





Has Low Lapse Ratio 

Agency Superintendent Ganse of the 
Central Life of Ottawa, Ill. states that 
the company is having an unusually 
low lapse ratio. He attributes it to the 
manner the business was put on the 
books. The Central got a very good 
start in its own community where peo- 
ple had confidence in its directors. It 
is operated economically and has been 
able to earn and pay a dividend on its 
stock even this early in its career. 





Gives Clean Bill of Health 
The report of Actuary S. H. Wolfe 
on the examination of the Volunteer 
State Life of Chattanooga as of April 
30 shows assets $483,209, net reserve 
$306,854, net surplus $46,097, capital 
$100,000. Actuary Wolfe says: 


It affords me great pleasure to bring to your 
attention the fact that this company has consist- 
ently, from its inception, attempted to conduct 
its affairs in such a way as to afford the max- 
imum good to its policyholders. It has never 
employed advisory board or stock agency schemes 
for the sale of its insurance. In consequence its 
business is not mortgaged and furnishes an ex- 
cellent and safe foundation upon which the fu- 
ture structure will be erected. For this decision 
the management of the company is to be com- 
mended, as well as for its recent decision in 
reference to the transfer of $100,000 from its 





capital stock account to the surplus account. 
This, coupled with the fact that the company has 
never paid a dividend to its stockholders, shows 
that the interests of its policyholders are the 
first consideration, 


AGENTS ARE MUCH EXERCISED 





Representatives of Life Companies All 
Over Ohio Interested in the Cleve- 
land Life’s Special Contract 





Continued discussion of the “guaran- 
teed dividend” policies of the Cleveland 
Life Insurance Company has stirred 
the subject up all over Ohio and agents 
of other companies are taking a deep 
interest in the attitude of the attorney- 
general and the insurance department 
toward that kind of business. Superin- 
tendent C. C. Lemert has expressed his 
idea that such a contract is not in ac- 
cord with sound business and intimated 
the stand the department might be ex- 
pected to take when the new standard 
policy law goes into effect, but nothing 
has come from the attorney-general 
different from the opinion he gave the 
insurance department some months 
ago. 

The letter sent to a selected list of 
men in Cleveland states that an ad- 
vantage will be given those taking poli- 
cies up to a certain aggregate limit and 
the money to pay the dividend men- 
tioned must come from those who are in- 
sured later. The company claims that 
these policies will belong to two dif- 
ferent classes and that there is no dis- 
crimination therefore. It is said that 
legal opinions will differ on that mat- 
ter, however, and that classes of as- 
sured can not be established to fit a 
case in this way. The attorney-gen- 
eral will probably be asked to look fur- 
ther into the matter, as so many agents 
in the state have taken hold of it and 
informed themselves upon the terms of 
the contract that it will be impossible 
to ignore them. 





Return Premium Policy 
The agents of the Home Life are 
selling a number of policies with “re- 
turn premiums deferred.” This policy 
is sold to those not over age 45 on the 
whole life, twenty payment life and 
twenty-year endowment plans. Its 





distinguishing features are the return 
of every premium paid after the tenth 
year in case of death and the guaran- 
teed option of the loan of every pre- 
mium as it becomes due from the 
eleventh to the twentieth year on pay- 
ment of interest. 

The rates are somewhat higher than 
those of the regular policies. 





Renewals in Wisconsin 

W. W. Macomber, former general 
agent of the Penn Mutual in Wiscon- 
sin, but who is now located at Rock- 
ford, Ill., and is in charge of Wiscon- 
sin collections, says in a letter to pol- 
icyholders in that state: 

“It gives me great pleasure to be 
able to inform you that the total re- 
newal premium receipts from the Penn 
Mutual’s Wisconsin policyholders for 
the first five months of 1908 not only 
greatly exceed those for the corre- 
sponding portion of 1907 and of all pre- 
vious years, but are nearly 12 percent 
greater than the total average for the 
same months of the past five years. In 
view of all the influences inclined to 
lead to contrary results—your com- 
pany’s forced withdrawal from Wiscon- 
sin, the existing financial depression, 
etc., etc.—I call attention to the above 
very gratifying condition as evidence 
of the position your company continues 
to hold in the esteem of the citizens of 
your state. Letters are coming to us 
constantly from our Wisconsin policy- 
holders, expressing their vigorous con- 
demnation of the ill-advised and un- 
wise legislation that has driven from 
your state the company of which you 
are members. The Penn Mutual confi- 
dently believes that each and all of its 
Wisconsin policyholders will exert 
every proper influence to accomplish 
the speedy return of the company to 
their state.” 





Will Have Old Line Features 

A move of importance in fraternal 
circles was taken Monday when the 
Ancient Order of United Weskeess. in 
national convention at Des Moines, 
Iowa, amended its articles of incorpora- 
tion extending its insurance features 
so that its policy will in the future 
contain many of the offerings of the 
old line companies. In states where 
the insurance exceeds $10,000,000 certifi- 





wGENTRAL LIFE INSURANCE COMPANY 





of Illinois has no connection with any other company and never has had 
associated with it any “SECURITY,” “INVESTMENT” or other subsidiary 
company. The CENTRAL LIFE INSURANCE COMPANY is purely an 
Old Line Legal Reserve Insurance Company and within the first year of its 
existence as such, and without any resource outside of its legitimate 
income, it has paid all expenses, accumulated a surplus and paid a dividend 


to its Stock and Policy holders. 


As a result of this conservative manage- 


ment the CENTRAL LIFE INSURANCE COMPANY points to a record 
without A FLAW. On the basis of progress and present financial standing, 
we believe that this record excels that of any Life Insurance Company in 


the United States. 


No so-called “Security” or “Investment” company ever will have a 
mortgage on the CENTRAL LIFE INSURANCE COMPANY, and having 
already approximately $3,000,000 of Insurance and $100,000 Premium In- 
come as a starter, we have a right to the confidence and support of the people 
of this community. With this and the absence of entanglements that have 
been and will be disastrous to others, the CENTRAL LIFE INSURANCE 
COMPANY of ILLINOIS is destined to be THE Insurance Institution of 
the GREAT CENTRAL WEST. Incidentally we can offer a future worthy 
the consideration of clean, energetic managers and agents. 


CENTRAL LIFE INSURANCE COMPANY OF ILLINOIS 
H. W. JOHNSON, President 


Home Office 
Ottawa Banking & Trust Building 
Ottawa, Ill. 


Chicago Office 
829 First National Bank Buildin g 
Chicago 


T. DE WITT GANSE, Director of Agencies 
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cates will be issued which have cash 
loan values, extended insurance and 
paid-up features. The new system af- 
fects but three states at present, North 
Dakota, Delaware and Virginia. 


NO BUSINESS AMONG FARMERS 





Agents Find Country Applications Are 
Very Slow Owing to the Unfavor- 
able Season 


Life insurance men working in the 
country find that for six weeks past it 


has been a difficult task to close busi- 


ness with farmers. The spring has 
been unseasonable. Rain has delayed 
work and spring planting was two 
weeks behind time. 

If a period came when the ground 
could be worked, the farmer had no 
time to listen to insurance talk. The 
spring conditions caused a pessimistic 
atmosphere in the agricultural districts. 
Prices for farm products, however, are 
above the ordinary, and if the season 
from now on is favorable, there will 
be excellent picking among the farm- 
ers. 

Small town merchants have been 
more or less depressed because of the 
outlook among the farmers. 

One general agent who does a large 
country business has called all his 
available men into his home city until 
more hopeful conditions prevail on the 
farm. 


NORTHWESTERN PROGRAM OUT 





Meeting of the Agents’ Association 
Will Be Held in Milwaukee July 
14-16—Interesting Event 


The following is the program of the 
Northwestern Mutual Agents’ Asso- 
ciation, which will meet in Milwaukee 
July 14-15: 

TUESDAY, A. M., poly 14, 

Address of welcome by President H. L. 
Palmer. 

Response by W. T. Gage, president Agents’ 
Association. 

Reminiscent talks by G. N. Reynolds, L. Kauf- 
man, E. W. Poindexter, Clarence M. Smith and 
J. B. Maguire. 

TUESDAY AFTERNOON. 

Papers or addresses by J. L. Garland, of Min- 
neapolis, Percy H. Evans, of the home office, and 
C. D. Norton, of Chicago. 

Five-minute talks on helps to agents, by Dr. 
C. E. Albright, W. C. Flynn, L. W. Mack, Col. 
C. P. Lincoln, Charles S. White, I. Pinkus, H. 
S. Fuller and W. F. McCaughey. 

WEDNESDAY, JULY 15, 9:30 A. M. 

Election of officers, 

Election of members. 

Presentation of prizes by Superintendent of 
Agencies H. F. Norris. 
Eleven-thirty take 
Beach 


the Waukesha 
THURSDAY, JULY 16, 10 A. M. 
Papers by C. R. Gearhart, of Lock Haven, 
Pa., and H, F, Tyrrell, of the home office. 
A query box will be in the hands of R. R. 


cars for 


Reid, W. J. Fischer, Ralph Hobart, Charles 
Sachs, R. O, Becker, Sam D. Goza and J. C. 
Garlanc 


1. 

THURSDAY AFTERNOON, 2 P. M. 

Addresses by Justice D. J, Brewer and H. F. 
Norris, superintendent of agencies. 

THURSDAY EVENING, 8 P. M. 

Janquet at Plankinton Hotel, President W. T. 
Gage, of the agents’ association, acting as toast- 
master, 

The following are expected to speak: R. S. 
Golusbury, of New York City; Hon. J. M. Har- 
lan, of Chicago; Col. R. J. Woods, of Sioux 
Falls; Hon. Charles Nagel, of St. Louis; M. D. 
Kimball, of the home office, and G. J. P. Raub, 
of Quarryville, Pa. 





Not to Be Confused 

Chicago, June 17.—To the Editor: I 
notice by this morning’s paper that a 
receiver has been appointed for the 
Central Life Securities Company. I 
write this to correct any danger which 
the similarity in names may make of 
confounding this company with the 
Central Life Insurance Company of Illi- 


nois, Although our home office is at 
Ottawa, Ill, we have a suite in the 
First National Bank building, and 1 


find that these offices have at times 
been mistaken for those of the other 
concern. Permit me to say incidentally 
that the Central Life Insurance Com- 
pany is purely an old line, legal re- 
serve, life insurance company, and we 





have no affiliation with any subsidiary 
company, neither are we controlled in 
any way by any other corporation. 
Your courtesy in affording space for 
the above statement will be appreciated 
DeWitt GANSE, 
Director of Agencies, Central 
Insurance Company. 


Life 


Case Goes to Supreme Court 

The Mutual Life of New York on 
Friday carried to the Ohio supreme 
court, on a petition in error, the deci- 
sion against it in the case in which the 
state was given judgment for $9,354.69, 
alleged to be due as 2% percent taxes 
on premiums paid by Ohio policyhold- 
ers direct to the home office in 1901- 
2-3-4-5, and not returned by the com- 
pany for taxation. The judgment was 
given by the common pleas court for 
Franklin county and affirmed by the 
circuit court, on the state’s contention 
that premiums so paid are subject to 
the 2% percent tax. 


LIFE NOTES 


_ The Prudential has started a summer campaign 
in honor of President Dryden. 


The Buffalo Life is to quit business and has 
been taken over by the Metropolitan. 


The Indemnity Life & Accident, with $100,000 
capital, has been incorporated at Minneapolis. 

Hiram W. Chase has been appointed general 
agent of the Phoenix Mutual at St. Paul, with 
offices in the Pioneer Press building. 


M. S. Sanderlin, formerly with the Reliance, 
becomes general agent of the Columbian National 
for North Carolina, with headquarters at Eliza- 
beth City. 


Archibald C. Haynes, former president of the 
Mutual Reserve Life, has been appointed state 
agent for New Jersey of the Economic Life of 
Philadelphia. 


John Hoyt, general agent of the Columbian 
National at Cincinnati, has resigned. He is now 
associated in the movement to organize the Cin- 
cinnati Life. 


E. K. Buttolph, it was erroneously stated, had 
been appointed Missouri manager of the Capital 
Life of Denver. The company is the Colorado 
National Life. 


F. Stanley Watson, who has built up a good 
business for the Hartford Life at Kansas City, 
becomes assistant superintendent of agents at 
the home-office. 


Because Newton W. Pendery made misrepre- 
sentations in his application, a Denver court de- 
cides the Aetna Life is not to pay the $6,000 
policy he held. 


The “Agents Year” of the Northwestern Mu- 
tual ends May 31. The business written during 
the year was $123,619,335, a gain of $7,399,289 
over the preceding year. 

The Equitable Life of New York has again 
opened offices at Spokane, Wash, with Chas. H. 
McCoy as manager. The society closed its Spok- 
ane offices some months ago. 


The total gain in new business of the North- 
western Mutual Life for the five months up to 
June 1 is $3,598,777. The gain in May over 
May of last year was $644,197. 

L. M. Hubbard has been appointed manager 
of the Bankers Life of Iowa for sixty counties 
in northern Indiana with headquarters in the 
Lemcke building, Indianapolis. 


The Fivelity-Mutual has gotten out in pam- 
phlet form the prize essays by school children 
on “Why Should a Father Insure His Lite?” 
The compan conducted the contest which 
brought Sooeut out sOme very excellent thoughts, 


Winton & Pino, managers of the Mutual Bene- 
fit at Owosso, Mich., entertained their policy- 
holders at a banquet a few evenings ago. Don- 
ald Clark, one of the state managers, was pres- 
ent. 


George A. Moore, president of the West Coast 
Life, has resigned. Henry J. Crocker, second 
vice-president and capitalist, has been elected in 
his place. Mr. Moore is in Europe seeking to 
recover lost health, 


At a meeting of the directors of the New 
England Mutual Life, Glover S. Hastings, gen- 
eral agent for the New England for Rhode 
Island and Connecticut, was appointed superin- 
tendent of agencies and Frank T. Partridge as- 
sistant superintendent. 


The Prudential has opened an industrial office 
at Spokane and is making agency appointments, 
preparatory to a hard fight for business. There 
is considerable of industrial business written in 
the northwest. The Metropolitan has developed 
a very nice business in this department. 

The Louisiana legislature is endeavoring to 
pass a bill similar to the Robertson law of 

exas, to require life companies to invest 75 
percent of their reserves on Louisiana business 
in securities of that state. Commissioner Mc- 
Givney thinks most of the companies will with- 
draw if the bill passes. 


The Majestic Life has made another $10,000 
deposit with the Indiana insurance department, 
raising its total to $66,600; and the Inter-State 
Life has increased its deposits $26,000, making 
the total $1,127,919. Both companies have de- 
posits much in excess of the amount required to 
cover the legal reserve. 


In the Hartford Life’s roll of honor for total 
premiums for May, W. H. Patterson of Texas 
is first; H. B. Johnston of Chicago, second; 
Redwine & Brewster of Indiana, third; Pitts- 


hard to place. 


with the Company or not. 


OLD COLONY LIFE 





Old Colony Building, CHICAGO. 


5 tol 


Advantage to High Class Salesmen 
Selling Our 
Guaranteed Income Policy 


Can You Write Life Insurance ? 


and did you know that the OLD COLONY LIFE is paying as 
much commission (and in some cases more), for writing the 
popular NONPARTICIPATING plans, as most of the participat- 
ing companies are paying for the HIGH-PRICED kind now so 


We make PERMANENT (Life) contracts, the NON-BREAK- 
ABLE KIND; RENEWALS PERMANENT whether you stay 


Write for terms and plans, stating how much you can place annually. 


INSURANCE COMPANY 





The Cleveland LifeInsurance Co. 
Home Office: Rockefeller Bidg., CLEVELAND, OHIO 








co 












NECT a COMPayy, : 
_. MANAGEMENT 


ADDRESS HOME OFF! 


HEYWORTH BUILDING 
\ CHICAGO ooh 
THE BANNER COMPANY OF THE WEST. 











WE 


rienced 





CAN OFFER 


Splendid opportunities and top notch cortracts to expe- 
succe’ 
records, Territory open in Indiana, Ohio ang Michigan. 


The Lincoln National Life In- 
surance Company 


oF Fort Wayne, INDIANA 


managers able to show clean 


The company that invites annually a thorough examina- 
tion of all its affairs by the Insurance 


epart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F,. HALL 
Secretary 


THEODORE F. RUHLAND 
Superintendent of Agents 





money. Such is the 


A Good Man Wants a Posie - 
tion With a Good Company 


A Company that can meet the requirements of the various Ineur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 
in the field will be profitable; one whose general agents are all making 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Centracts, address 





ROY M. MARSH, Superintendent of Agencies 
ROOKERY, CHICAGO, IBA. 





 ..... aan 
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burg agency, fourth; Thos. Shields of Chicago, National, Vt.—R. L. Holmes, Cleveland. WV I YOUR EYE PLE ASE! 
fifth; Roth of St. Louis, sixth; H. E. Elden New England Mut.—J. S. hman, Canal A N ED + 
of ‘Dubie, seventh; L. C.’ Rose of Cincinnati, | Winchester. BY 
eight 


E. R. Perkins, vice-president of the New York 
Life, was present and gave an interesting talk 
on life underwriting and soliciting at the con- 
vention of branch office managers of the com- 
pany, held at Salt Lake City, last week. The 
managers from the company’s offices in_ the 
Pacific northwest and the inter-mountain fields 
were present. 


Declaring that its showing of assets and lia- 
bilities was satisfactory in law, Judge R. Carter 
Scott, in the city circuit court at Richmond, 
Va., has dissolved the injunction against the 
Eureka Life and aE the receiver of that 
corporation. Though its principal offices are in 
Philadelphia the Eureka is incorporated under the 
laws of Virginia. 


The hearing on the question of whether or not 
the Columbian National Life was legally sum- 
moned in the suit for violation of the low re 
quiring outside insurance companies that have 
withdrawn from Wisconsin to file annual state- 

ments and pay taxes so long as they have poli- 
cies in force in the state, has been postponed 
until June 29. 

After being seventeen years superintendent of 
agencies for the Mutual Life at New Orleans, 
E. S. Maunsell has been promoted to manager 
for Louisiana, with headquarters in New Or- 
leans, succeeding Frank D. Post, who will go 
abroad. Mr. Maunsell is vice-president of the 
People’s Savings Bank & Trust Company and 
of the People’s National Bank. 


LIFE APPOINTMENTS 
Ohio 


Aetna—The Bingham & Douglass Company, 
Cleveland; Jno. W. ts Prospect; L. E. 
Bullock, Cincinnati; Mrs. M. J. Howell, Toledo; 
Chas. F. Buckohr, New Philadelphia. 

Amer. Cent.—James F. Trader, Cincinnati. 

Bankers, Ia—N. W. Austin, Cincinnati; 
Henry C. Downer, Waynesburg; Geo. E. Mor- 
rell, Cincinnati. 

Connecticut wet —Jackson Fleming, Cleveland. 

Canada—J, W. Stephenson, Neel. 

Equitable, N. Y.—Simon Scheuer, 
land. 

Equitable, Ia.—L. E. Bilyeu, Hendershot. 

Fidelity Mut.—James W. Walker, Dayton. 

Home—F. L. Hafer, Hamilton; John Shumaker, 
West Union. 

Illinois—C. E. Winters, etiogion  @. 

Mutual, N. Y.—L. L. Henry, F. Spencer, 
and M. M. Spencer, Cincinnati; S. 7 rister, 
Canal Dover. 

National—W. B. Randolph, Youngstown. 

New York—Minnie Cleghorn, Norwalk; D. J. 
Davies, Mansfield. 

N. W. Mut.—Miler Brien, Dayton; H. D. 
Wells, Oberlin; E. J. Graves, Cleveland. 

Provident L. & T.—W. H. Orr, Dillanvale. 

Reserve Loan—W. H. Whiteacre, Morrow. 

Travelers—George A. Gescheider, Stubenville; 
D. H. ‘ear Jackson; H. Eckert, Young- 
town; D. Lipman, Dayton; Dunham & Abell, 
Warren; Tie Hall-Harter Insurance Agency, 
Akron; Carroll K. Osborne, Akron. 

Union Mut.—O, C. Woodruff, Brunswick. 

Aetna—Allen Rankin, Lynchburg; M. C. Clark, 
Portsmouth. 

Amer. Cent.—John Pitman, Springfield. 

Bankers, Ia.—J. Lewis, Granville. 

Inter-State—D. A. South, Wapakoneta; J. H. 
Rose, Dayton. 

Mutual, N. Y.—C. F. Penn, Leesburg. 





Cleve- 





—— L & T.—T. A. Johnson, Youngs- 
tow! 

‘Pittsburg L. & T.—C. F. Jacob, Fresno; Wm. 
C. Wallbanks, East Liverpool; Allen B. Cain, 
Democracy. 

Reserve Loan—Fred H. Leavenworth and Leah 
T. Niemo, Cleveland; Willis Stutson, Washing- 
in £€. ws: 3. - Mitchill, Cedarville; gE. F. 
Yowler, Yellow S$ rings; Samuel B. Taylor, Cin- 
cinnati; Clement Stein, Glandorf. 

Aetna—F B Finney, Portsmouth; W. C. Hazel- 
beck, Portsmouth; Brinkerhoff & Wallace, 
Wooster; C. H. a? Van Wert. 

Amer. oS. Kratz, Cincinnati. 

Bankers, Ia.—H. yt. Washington C. H. 
Isaac Bloom and W. i. Howe, Cincinnati; R. T. 
Thorpe, Toledo. 

Conn. General—J. L. Hill, Delaware. 

Conn. Mut.—G. R. Rose, ‘Canton. 

Equit., N. Y.—W. H. Everhart, Coshocton; 
W. E. Fouse and F R Talbot, Akron; Ernest 
Scott, Zanesville; Bessie Wise, Toledo. 

Lincoln Nat’l—G W Fording, Alliance; J. F. 
Scupka and C. M. Crawford, Cleveland. 

Mass. Mut.—C. H. Reid, Columbus; Roy 
Goddard, Orwell; F. H. Flickinger, Cardington; 
F. T. Rench, Columbus; E, L. Holderman, Pax- 
ton. 

Mutual, N. Y.—M. C. Tyndall and R. J. 
Williams, Cincinnati. 

Manhattan—I..N. Poling, New Lexington; G. 
F. Crane, New ra? 

National, Vt.—C. Holton, Toledo. 

New York—C, D. “se East Liver 
W. L. Atwell, Johnstown; O. P. Riegel, on 
land; Earl Knittle, Mansfeld; Cc. L. Stevens, 
Fremont; A. L. Hamilton, Columbus; Cornelius 
Breen, Marion. 

North a N. ¥. i-* R. <— Cleveland. 

ee s —Cyms E. Miller, Barnes- 
ville. 

Reliance—J. C. Maddox, Urbana; W. O. 
Bryan, Coshocton; D. O. Strander, Akron; L. 
D. Crislip, Akron. 

Reserve Loan—Benjamin Denner, Van Wert. 

State Life, Ind.—F. P. McClellan, Hamilton. 

Travelers—C. A. Gescheider, Steubenville; 
Wikoff Brosg Columbus; D. D. Downing, Lon- 
don; M. C. Clark, Portsmouth; Louis Blohm, 
Marietta. 


Tllinois 


Aetna—Miss Lulu C. Bethard, Moweaqua; Miss 
Minnie E. Hoss, Peru; J. H. Mayne, Bone Gap; 
S. R. Raymond, Peoria; J. A. Russell, Carbon- 
dale; R. G. Schunemann, Chicago; S. A. Strick- 
land; Milan; D. M. Rundle, Flat Rock. 

Bankers, Ia. —C. E. Whittle, Chicago. 

Equitable, N. Y.—F. W. Clinch, East St. 
Louis; Chas. Wehrenberg, Mound City; W. S. 
Schoenthaler, Chicago; T. Pemberton, Mc- 
Leansboro; 3 Soffel, Maywood. 

Mutual, N. Y.—E. and Morris Barnett, Chi- 
cago. 

Mutual Benefit—N. + Keplinger, Waverly. 

N. Mutual—J. Mcllwain, Bethany; H. 
P. Gardner, Decatur; Wi. W. Boggs, Lovington; 
E. A. Griswold, Cerro Gordo; C. K. Francis, 
Urbana; F. J. Hendricks, Woodstock; Stanley 
N. Cotterman, Chicago. f 

Security Mut.—W. A. Schwarztrauber, East 
Carondelet. 

State Mut., 
cago. 

Trevdere—). A. Allison and James B. Thor- 
sen, Chicago. 

Aetna—C. A. Bridges, Vienna; J. C. Caba- 
nis, Kennedy; W. J. Stephenson, Mount Ver- 


Mass.—W. Clarence Oxnam, Chi- 














Do You want to Y¥rite not less than 
$100,000 of Business Per Annum? 


S mply loan one of these Savings Bank Clocks to a prospect. 


You must put a coin in each day or the clock stops. 
You can write 75% of the people you interview and this clock will at- 
tract their attention and gain you a hearing in every case, 

Sample Trial Cleck $2.00, F. O. B. Chicago 


(Add 10 cents to cover exchange it personal che speck | is used.) 
SEND REMITTANCE 


After September 1, Price Will Be $2 50 For Single Clock 


Drop us a postal oniing for special six-page, two-color circular 
descriptive of the clock, explaining how to use it and giving prices 
in quantities of ten or more. 


The Western Underwriter Company ‘5 LaSalle St 


ITH OR 
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INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany. Address 


W.B. LANE, Vice-President 
66 Broadway, New York 


“THE NEW POLICY SELLS 
—AND IT SATISFIES.” 


That’s the way PRU- 
DENTIAL FIELD 
MANAGERS are talk- 
ing about 

The NEW Low- 
Cost Life Insur- 
ance Policy. 


oP 
The 
Prudential 


| The Greatest Success in Life Insurance ! | 


We want Agents. 
We want 
We want YOU! 
THE PRUDENTIAL INSURANCE COMPANY 
OF AMERICA 
Incorporated as a Stock Company by the State 
of New Jersey 
JOHN P. DRYDEN, 
President. 

















NEWARK, N. J. 











THE SUCCESSFUL AGENT 


Practical Hints for the Seller of Life Insurance 
THE PRINCIPLES OF INSURANCE EXPLAINED SO SIMPLY THAT ANY 
LAYMAN CAN READILY UNDERSTAND 
By WILLIAM ALEXANDER 


In his introduction to “The Successful Agent” the author says: 

The primary object of this book is to teach the agent how to sell life insurance—how 
to make money in his business. 

Incidentally it will prove interesting and of value to the general reader, for the book 
explains life insurance in a way which any layman, as well as any youthful agent, can 
readily understand. 

The old agent will find much in it that is new, and may be reminded of important 
truths that he has forgotten, but its chief value for him will be that he can utilize it in 
instructing his canvassers. He may also wish a few additional copies for important 
customers. 

The book is handsomely printed on “featherweight” paper, from new, clear type, and 
is handsomely bound in cloth with title in gold. Copies are also bound in flexible leather 
for convenience in carrying about, also making a more showy book. 

PRICES: Bound in Cloth, $2.00; Bound in Flexible Leather, $2.50 
Mailed to any address, postpaid, on receipt of price 
THE SPECTATOR COMPANY, 135 William Street, New York 

















In Use May I, 1908 
New Premium Rates—Low 
New Surrender Values—Large 
New Policies Highly Liberal 
and back of them the 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


ee MASS. Inc. 1851 


cago Agency: L. Brackett Bisnor, Manager, 
Heft Merchants Loan & Trust Building. 


Columbus Agency: 1003 Outlook Building. 


MUTUAL LIFE 


OF PHILADELPHIA 


Has furnished perfect pro- 
tection at proper rates for 
=————F9 yas 


Our agents are representative citizens of 
their respective communities. 


“- 

Announcement’, 
The COLUMBUS MUTUAL LIFE 
INSURANCE COMPANY 
has been licensed by the Ohio insurance 
Department. It has a capital of $100,000 and 
a strong board of directors, The company 
hasinfluential stockholdersi n practically every 
county in Ohio, who will assist agents in 
securing business. Agents will find this a 
good company to work for. It recognizes 
their interests by giving them representation 
on the board of directors. For complete 
particulars, address, 


C. W. BRANDON, President, 
COLUMBUS, ©. 








Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 


On account of low expenses, low mortality and high interest earnings, we are able to mature all our 
polite above our estimates and to give policyholders higher dividends than most of our competitors do, 


is easy to build up a clientele of Satishied policyhol 


GOOD TERRITORY 
STILL OPEN 


ers for a company like ours. 


Address Bankers Life Insurance Co., Lincoln, Neb. 





Provident Life and Trust Company 


OP PHILADELPHIA 


Insurance in Force, $191,986,786.00 
She NEW POLICIES of the Provident are un- 
ourpasoed for conciseness and simplicity of form 
for adaptability and liberality in all essentials 


Assets, $61,033 581.59 


The premium rates of the Provident are onpeot 
ingly low and are still further reduced by large 
annual dividends. 


CORRESPONDENCE WITH AGENTS SOLICITED 


Yaercsr & Extis, General Agents, Western Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio 

J. W. Croox, General Agent 
Janney & PicxerineG, General Agents. ° ° 
Bassirt & Russe, General Agente . . 


- « 82 Unies Trust Building, Ciacinnati, Ohio 
- «+ 671 o Gace d My > Cleveland, ue 
e &: a ew pitze 


itze 
° e 325 Marquette Buildi ° i i 
.° . 4Home Bank Buil sliding, Che eng i 





ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 


Capital Stock, Full Paid, $150,000.00 


A regular legal reserve, old line Life Insurance Compan 
with all Policies secured by a deposit of the full legal 
reserve with *he State of Missouri. ay py new inagency 
contracts. Aa excellent opportunity for a 

ADDRESS THE HOME OFFICE 
Missouri Trust Building 


ew good men. 
ST. LOUIS 





We on Different 


From most insurance organizations—we 
need but few field men. One hustling | ® 
representative secures a dozen members 
and these members dring him a hundred 
more, Unity protection SELLS ITSELF. 
A few men who “know how” are invited 
to address 


ORDER OF UNITY 
Murtland Bldg., Pittsburgh, Pa. 


A POLICY 
YOU CAN SELL 


zea all | people, on on Ld, Reserve F. 


tee of cost. Nees | 
Paton is iss s issued te te > both rca. yone | ied 


= t- in amounts from one to fi @ thousasd. 
vi . 

i Okiah siete Kansas, Nebias jebraska- 

sie —— p. Wancen orth and end Sonth 

‘emete, as 

ia, iah, Seunapivente, lew Jersey 

are interested in sel Mutual Life 

sail, Jo ore, interest ost Liberal M Interest 


Contract ever Hg write the Home Office at 
once for full particulars. 


National Life Association 





DES MOINES, 10WA 
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The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 
Never Issued ial Contracts. 
Never Issued “‘Dated-Back” Policies. 
Never Had an 

















Organized in 1885. 


THE DES MOINES LIFE INSURANCE CO. 
* WRITES NON-PARTICIPATING POLICIES 
gre Reso piey mtd a 


premium rates and high surrender values, 
based on 03% reserve. “’Tistrue. It’s gueran- 


d secured tate d 
fat wt oo ~) 2 mee .. er 
Fi.kin'000 4 
ir 


reliable agents. Not operating in New York. 
dress 


C. H. PHILPOTT, 2d V. P. 


WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bldg. Des Moines, lowa. 


WANTED 


Live, energetic men, to sell the 
Complete Protection Policy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN, 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 











REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Iusurance Co. 


INDIANAPOLIS 
Operates ander the 


Compulsory Deposit Law 


OF INDIANA 





Reliable Agents wanted. Address 


a Ea 


Pittsburgh Life & Trust 


Company 

W. C. Baldwin, Pres. Pittsburgh, Pa. 
Issues the best Life, Accident and Health 

Policies on the market 

Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 

a broad field of action 

Contracts made Direct with the Company 
Endorsed at Home 

Assets - + + « Over $4,600,000.00 





Home Office 
Pittsburgh Life Bidg., Pittsburgh, Pa. 








The Fidelity Mutual Life 


INSURANCE COMPANY 
— OF PHILADELPHIA— 


HAS SOME EXCELLENT 
AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 


——L. G. Fousz, President— 















cons Cc. W. Stilley, Benton; S. A. Strickland, 
ilan. 

Columbian Natl.—E. L. Young, Rock Island. 

Des Moines—P. F, Thede, Chicago. 

Equitable, Ia.—G. W. Cannon and J. W. 
Bailey, Davenport. 

Equitable, N. Y.—Paul Benson, Lake Forest; 
John Donaldson, Armstrong; P. J. Kelley, Olney; 
Elmer G. Leonard, Potomac; G. G. Roe, Chicago: 
W. D. Reed, Rantoul; J. G. Roesing, Emanuel 
Z. Wallerstein and Sara Mallam, icago; G. 
R, Hemingway, Oak Park. 

John Hancock—B, F. Darden, Decatur; W. 
W. Womach, Latham. 

Mich, Mut.—M. Barbee, Shelbyville. 

Mut. Benefit—j. S. Starr, Decatur. 

New yon N. Adams, Mound City; Mrs. 
M. I. Lewis and R. H. Dempsey, Chicago; O. 
H. Kuechler, Jacksonville; F. J. Dunn, Madi- 
son; Wesley Stone, Marine. 

2 Security Mut.—J. L. Tansey, 


ocher. 

State Mutual—J. H. Theobald, Chicago. 
Travelers—Joseph H. Pflibsen and Chas. Ww. 
Phillips, Chicago; C. J. Vierch, Havana. 
Aetna—W. B. Gillam, Lewistown; A. V. Nel- 
son, Centralia; Chas, Whitmer, Sterling; Loring 
W. Craig, Chicago; C. O. Hulce, Spring Val- 
Wh J. f Mulholland, Centralia; John Woods, 
ohiet. 


uitable, Ia.—E. N. Coleman, Davenport H. 
M. Cline, Elburn. 

Equitable, N. Y.—Eugene Murphy, Chicago; 
Henry C. White, Astoria; S. A. Parham, Sidell; 
J. J. Pittser, Hoopeston. : 

Mutual Benefit—Nels T. Arvidson and Carl A. 
Berger, Chicago; G. A. Bruegger, Nauvoo; J. 
E. arner, Rockford. 

New York—W. A. Budd, Bunker Hill; Isaac 
Ochs, Ligonier, Ind.; M. L. yy Chi- 


Prairie du 


cago; . Starkey, Pesotum; Joseph Aronson 
and jae Gross, Chicago. 
N. W. Mutual—Oscar Johnson, Hamilton; A. 


W. Geiss, Meredosia; A. C. 5 an Decatur. 
Phoenix Mut.—Samuel J. Lloyd and Albert 
Goldman, Chicago. 


West Virginia 
Citizens—H. C. Hawkins, New Martinsville; 
. S. Smeltzer, Huntington; L. W. Stanard, 
Elkins; F. H. Medley, Huntington. 
} ee N. Y.—S. H. Woodruff, Mouns- 
ville. 
ohn Hancock—G. P. Hatcher, Camp Creek. 
eridian L. & T.—H. S. Thompson, Martins- 


burg. 

Midland Mut.—G. M. Clary, Huntington; W. 
D. Garwood, Maybeury. 

New York—G. F. Graff, Charleston; T. H. 
Hopkins, New Martinsville; C. T. Jimison, Ham- 
lin; J. E. Settle, Deepwater; M. A. Byrnside, 
Madison; L. H. Perkins, Princeton; F. W. 
Barger, Hiawatha. 

N. W. Mutual—W. S. Conely, 

Pittsburg L. & T.—M. H. 


town. 
State, Ind—T. B. Bowman, Philippi; C. E. 
Miller, Morgantown. 
Union Central—J. W. Cooke, Charlestown; 
J. F. Bycott, Wheeling. 
‘Wisconsin 


Aetna—Eugene Clark, Oshkosh; W. W. Dale, 
Milwaukee; R. W. ore » New Franklin. 

Bankers, Ia.—E, J. Nott, Madison. 

Des Moines—T. W. Smith, Jr., Knapp. 

New England Mut.—G. H. Ruff, Marinette; 


R. W. Fish, Milwaukee. 
. W. Mutual—D. M. Campbell, Oshkosh; 
. M. Wolf, Allentown; F. P. Price, Milwaukee; 
. B. Clark, Menomonie; A. McCormick, Green- 
wood; Henry Hocking, Hinstey. 
Old Colony—Schenian & Healy, Manitowoc; 
R. D. Burke, Plymouth 
North American—B. F. Cooke, 
Merrill; Joseph 


oO 
H. J. Shemick, Marinette. 
Travelers—T. J. Mathews, 
Briges, Jr., and W. R. Wilson, Milwaukee. 
. S. Annuity & Life—C. H. Keuper, 
Burlington. 
New York Life—Julius Rothschild, Milwaukee; 
S. S. Beebe, New Richmond. 
North Amer.—M. H. Pendergast, Milwaukee. 
Old Colony—James HM. Munsell, Milwaukee. 
Travelers—Charles Scholl, Milwaukee. 
Aetna Life—Wesley W, Dale, Milwaukee; 
Raalph W. Gregory, New Franklin. | 
Cont. Cas.—Nels Christensen, Racine. 
Consol. Cas.—A. M. Cassel, Milwaukee, — 
2 - State Surety—Ambrose Cook, Maiden 


ock. 

Federal Cas.—George Despins, Kaukauna; John 
McMarrow, Kaukauna. 

Fid, & Cas.—J. A. Phillips, Neillsville; John 
Tresidder, Platteville. 

ndon Guar, & Acc.—McArthur & Quixley, 

Beloit; Enok C. Nord, Rice Lake. 

Nat. Surety—E. F. Hollister, Kenosha. 

North Amer. Acc.—A. H. Krause, Harry L. 
Cooper, Milwaukee. 


Cedarville. 
aylor, Mason- 


Milwaukee; 





THE 


UNION CENTRAL 


Life Insurance Co. of Cincinnati. 
Etablished 1867. 


Has the followinz unrivaled points of 
superiority which make its policies easier 
to sell than those of any other company: 
Highest rate of interest earned, low death 
rate, low expense rate—resulting in low- 
est cost to policy-holders. Its new 1908 

licies are simple in verbiage and most 
iberal in provisions. THs UNION CEN- 
peas. has no investments in stocks or 

nds. 


JESSE RB. CLARE, 
President. 


E. P. MARSHALL, 
Vice-President. 








AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Life 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best inthe country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 


methods are, and always have been absolutely above criticism. 


To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, reasurer 
ROBERT D. LAY, Secretary 























ECORD Insurance in Force December 3lst, $50,066,932.77 
RECOR Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - . 1,037,668.19 

Excess of Income over Disbursements, 1,093,623.43 





CHICAGO’S OLDEST AND STRONGEST COMPANY 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Surplus Security to Policy Holders - 
Insurance in force - - - - - 





$ 1,856,364 
317,617 
21,167,000 


F Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company. 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bidg., Chicago, Ill. 


THE’ MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear invstigation, do not waste time or postage. 


FRANK E., HITCHOOX, Field Manager 
WM. D. 2nd V. Pres. and Gen’l Counsel 


T. BR. PALMER, President 
peu MITCHELL, 
DR. CHARLES D. PIPER, Med. Director 


GLAS PUTNAM, Secretary 
H. W. COGHNOWER, Actuary and 
Assistant Secretary 


The NEW POLICIES (1908) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; CHANGE OF BENEFICIARY; 
ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 

PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 
Write the Home Office, DES MOINES, IOWA 
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Meee, Bonding-——Eeck C. Heol, Bias ighe. before, and men can not make both . 
William Rubin, Milwaukee; H, L. Yance, acine. ends meet with the same income. 
Phila, Cas—F. F. Wettengel, Appleton; J. Edwards Defends the Agents EVERY POLICY A SQUARE DEAL 
Brrme os tan E. Bailey, Rice Lake; B. L. “Governor Hughes raised the point 
Appleby, Geen: Georgy i. —*.. Hay- te me that _ ape = had left . P P 
ward; - Thomas, Packwaukee; John the companies because of reduced com- Mi hi Stat f In nN 
Murray, Auburndale. a Fs 
erceee—ik, A, Bird, Beaver Dam; W. missions had gone to the newer com- Cc gan € 1 e sura ce 
Riedner, Columbus; Clem Host, Milwaukee; T. | panies that pay higher commissions and 
j. i Merril i a Briggs, Jr., Milwau- | because of the higher expense can not C 
ee; Ties cho llwaukee 4 : 
Union Acc. Bene.—G. F. Huebner, G. E. do 80 well by their policyholders. ompany : 
Hewp, Milweuhee; Berry, B. Ss eat, Wilmot; P I ven wag — that a - Preteens watt 
eorge enton, Bla iver Falls. ected unjust on t rinciples Pa we Ye ae 
U. i & Acc.—Peter Halverson, Ash- agents The » Mes Be of a ar Mle Home office, 633-37 Majestic bldg. 
land; C. Pierce, Milwaukee. : ; y as DETROIT MICH. 
Union ‘Surety tint W. O'Connor, Reeds-| Some conscience. They will not ally , 
bur ure. themselves with companies whose fu- 
is. Cas.—J. A. Tatiana Wausau. ture is doubtful or whose methods are ©. A. GOODALE, President J. B. BRADLEY, Medical Director. ) 
not in accord with the best thought in F. H. WATSON, Vice-President. A. M. HUME, Associate Med. Director, 
Reto Litomt. 5, Uetoneey, Rodioest. the business, notwithstanding — their . 
Fidelity Mut.—J. W. Walker, Indianapolis. ”, = J. W. McCAUSEY, Seeretary. FRED APPS, Director of Agencies. 
Mass. Mut.—Jack Winkler, Gary. higher commissions. I showed him 
New York—P, T. Longacher, Elkhart. that for years agents of low commis- 
N. W. Mut.—Joseph Crooks, Brazil; J. C. sion companies had stuck by them be- 
Henderson, Anderson. : : y : 
Michigan cause they believed in them and were 
Aetna—F, A. Lehman, Manchester. not allured by the higher commissions 
Amer. Cent.—Judd Lowry, Menominee. of the big companies. The Ficst company to organize under the new and stringent laws of ; 
Bankers ox ch F Henderson, 5. lqnece. “The agents of character are either Michigan. 
olumbDian at i—George . ombDs, Ww ‘ 
Terry, Grand Rapids remaining with their companies at a The Company for the agent because its policies are exceedingly liberal, 
Equitable, Y.—O. I. Rogers, Elkton; L. | financial sacrifice or have left the busi- at id : 
Clyde ——~N Miss Louise R. Taylor, Grand | ness entirely. The men who see only eeadily understood easily so e 
Rapids. met ton & i Oe the commissions and care not for the If you have a clean record and are contemplating a change, we can 
Rapids. ; ; : po pond a ae —— — SHOW YOU where it will be to your interest to be connected with this 
Mich. State—T. J. W. McCausey, T. Edw. | se ave departed to the ranks of the Address Home Office. 
Davies, Detroit; E, A. Litchfield, Elsie. hich pnt ee or er companies hustling home company. the ° 
Mich. Mut.—Wm. H. Whitaker, Detroit; C. H. & , 
we og J. s. Bartlett, H. W. Mecker, Personnel Has Been Improved ) 
ackey, aiamazoo. “ 
a YorknW. R. Noble, Detroit. One thing is certain, the personnel : 
Northern Assur., Mich.—Wm, T. Kelly, Mt. of the agency force is higher so far as N FER 
Clemens: J. H. Jesiaon, St. Jone h; Wa. J. A Armstrong commission companies are R Men Who 
ams, Sturgis; H. J. Rushton, Tecumse concerned. The grafter, rounder and EARNEST WORKERS Can : 
T lers—Geo. W. Watson, Detroit; L. S. 4 
Tobin, Lansing; Geo W. Amsden, Pewamo., ge apenoenael are oe and out. Un- TO ACENTS WANTED In ~ the fre re. 
nion Central—L, J. Atkinson, Big Rapids. er our present scale ° commissions a } ; ; OD TERRITORY tebe 
oy a small a ~ ae live. National Life Annuity Company ‘ - oie tw ¢. promptly 
the 
EDWARDS GIVES HIS VIEWS | on, oro on petinnss te make tom °° Mutual Health and Accident Associatio.: PLAIN POLICIES | Unton Mutual. 
get enough business to make it pay. ies eeenaiie 
(CONTINUED FROM PAGE 1) Future of the Life Business OF AMERICA changed to com- 
insurance and others who are not in-| “What is there in the future of the | FRED. H.ROWE, President, Jacksonville, Ill, ply with revised laws. Everything up to the times. 
sured up to their capacity because there | business?” was asked President Ed- Redowment Life, Acsiéent Union Mutual Life Tusurance Zo. | 
are not agents to carry the gospel to wards. And Health Snonenase Portland, Maine H 
them. It does not pay a general agent I see nothing but hope,” he replied. FRED E. RICHARDS, Pacsipent : 
to go to the extra expense of cultivat- | “I believe these never was a bigger or | Ona Plan Everyone can Afford. Contracts Up-To ADDRESS EITHER 
ing the outside territory and he is not | better field. The seemingly unfortu- | Date. One Agent cam represent both Companies beg ee gs ed coke 
allowed to loan to agents against their | nate conditions have convinced people giving him a complete equipment. Edson D. Scofield. Supt. iacntedestabenietdiisinel 
renewals. Living is much higher than | that the system of legal reserve insur- Address the Home Office 





CLARENCE H KELSEY 


Pres Title Guarantes and Trust Co 


WILLIAM H. PORTER, 


Pres Chem Nat Bank 














renewal interest insuring an income, for 
the future. Address the Company at its 
Home Office, No. 277 Broadway, N. Y. 
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SURPLUS ¢ 
OVERS 














The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 





THE WORLD'S RECORD. 


Reserve and al) oy 
Insurance in Foree Admitted Assets, other — 
iL 
Eisai sean Beare, Sent, 
$33,615,656 $1,015,072 $690,418 $315,654 
$30,541,688 $1,527,036 $1,178,249 $350,786 


.. $49, 713, 796 
$60, 148,904 
440,588 


$2,205,636 
erry 083 
126,682 


$1,815,059 
$2,615,498 
$3, 521,731 


$390,577 
$544,585 
$605, 317 








TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Kansas City, Mo. 


ae : 
ooo eo i906 "$81,047,860 $5,353,744 $4,674,118 $679,626 | 
: PRESIDENT insurance or not, may make direct con- Growth of business exceeds that of any other com) e end of ites 
mo : YEAH The Company has in Srdae of FOUR MILLIONS EIGHT P HONDARD and VIETY 
ry tory dled andosrareter theatre, THOUBAND DOLLARS deposited with the State of Indiana and other overamente under the 
Leathe? in addition to first year's ‘commission, a 


—- 


gt ANDAR, 


ACCIDENT INSURANCE 
COMPANY 


ACCIDENT 


Organized April 20, 1907 i 


$27,159,250 Insurance in Force Dec. 31, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


NOUSTRIAL AND . 





OETROIT 


ALL FORMS OF SICKNESS 


ADDRESS ALL COMMUNICATIONS TO 
HOME OFFICE - - - 


LIABILITY INSURANCE 





KANSAS CITY, MO. 
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ance is permanent and safe. The gen- 
eral agent is still handicapped, but the 
personal producer has great opportu- 
nities before him. Life insurance is 
easier to write than before. The men 
who are still grieving over the past and 
who are living in it and brooding over 
it will drop out because they are doing 
little or nothing. The men who see the 
harvest are going out and reaping. A 
new set of men is coming on who will 
make money. It is needless to hang 
on to “dead ones” who will do noth- 
ing and keep others from accomplish- 
ing what they might. Get rid of the 
decayed wood and the tree will grow. 
The business is at hand if the men will 
go after it. 
Life Insurance Legislation 

Speaking of life insurance legisla- 
tion, President Edwards thinks the 
wave of hostile sentiment is over. He 
does not look for other states to pass 
radical measures. Mr. Edwards be- 
lieves that the companies should leave 
the handling of legislative matters to 
the agents on the ground. 

“Legislators will not listen to men 
from a distance and be greatly influ- 
enced by them,” remarked President 
Edwards. “But when a legislator’s 
constituents get at him and tell him 
how he will damage them by a hostile 
bill heed will be given. Let the men 
who are right in the field and who know 
the ins and outs of state politics do the 
legislative work and something will be 
accomplished. Legislators are suspi- 
cious of company officials or legisla- 
tive agents of companies,” 


Casey and Gallagher 


(CONTINUED FROM PAGE 12) 


complexshun suggestin’ the mince pie 
zone, and remarked in a moiner key 
that he intinded to apply the Dean 
scidule. “What is the Dean schidule, 
sez 1?” “‘Well,”’ sez he, ‘What the tin 
commandments are to Christianity, the 
Magna Charta to us loyal Anglo-Saxon 
sons, the Dean schidule is to the holy 
profeshun of fire underwritin. In fact, ’tis 
a panasia for all the evils of the busi- 
ness—fair alike to the coompany, the 





public, the agints, the attorney-giniral,: 


and any one else interesthed in an 
imaginary or rale sinse.” 

“Who invinted it?” said Mr. Galla- 
gher. “Divil a bit of me knows,” said 
Casey. “I some times, much to my re- 
grit, charge the crime of my litherary 
pathron saint, Dean Swift.” “If so,” 
said Gallagher, “why don’t they include 
the last part of his name in his toitle?” 
“I believe that is apparent to the fire 
underwrithers only,” said Casey. 


“When was it discovered?” said Mr. 
Gallagher. 
“IT have no exact data,” said Mr. 


Casey, “but I believe, as Mulligan says, 
“it was an imbryo for many years, and 
did not become dangerously contajus 
until a few years ago, when it was suc- 
cessfully thried on a certain insthitu- 
shun, at Kankakee, Illinoy.” “Don’t you 
think,” said Casey,” “that the Lord 
must have been on the side of the 
coompanies to allow thim to pile up so 
much rasourcis without the aid of the 
schidule in former years?” “Indeed, I 
do,” said Casey, “and be the same 
token, if the Lord will ever investigate 
the Dean schidule I am quite shure he 
will withdraw his support, as Father 
Murphy says, for no other raison than 
a violation of the first commandment, 
‘Thou shalt not have strange gods be- 
fore me.’” 

“Well,” continued Casey, “the lad 
from Boston had under his arm an 
apothecary’s graduate, a thripod, a tee- 
to-tum, a dhream book, a jimmy, Went- 
worth’s Complete Logarithms, and 
Gray’s ‘How Plants Grow,’ the last 
named for buildthers’ risks only, and 
started his application be explainin’ to 
me the elasticity of the Dean schidule.” 
“What has that to do with it?” said 
Gallagher. “IT don’t know,” — said 
Casey, “but from the way he worked it 
must apply to rubberin’ thro’ the dem- 
onstrandum, as Mulligan says.” 

“Well, he counthed the brick, madea 





chimical analysis of the plasther, and 
asked the dago what runs the barber 
shop in the basement across the road, 
which way the wind blew on rainy 
days. To this he added a gintle mean 
’twixt area and height as he drew from 
his pocket what he called the indivisible 
unit of calculus which, for want of a 
betther, is called a _ basis _ rate.” 
“Basis rate,” said Gallagher, “did he 
have to figger to get that, too?” “No,” 
said Casey, “that loaf was already baked 
and its origin is shrouded in darkness 
and ginerations to come will class it 
with the same problems as to who 
sthruck Billy Patterson or how the 
Aigyptians of Pharoah’s toime were 
embalmed.” 

“But was it indivisible?” said Galla- 
gher. “Yes, and it will be, I suppose,” 
said Casey, “until another one av thim ex- 
purts comes along whose bump of day- 
struction is bether diviloped than the 
one under discushun.” 

“Well,” continued Casey, “’tis said 
that figgers never lie, and from the 
number of them this lad made on the 
sheet he had a monopoly of the thruth. 
There was method, however, in his 
madness. Nawthin was or could be 
overlooked. From the standpoint of 
radin’ the future, he had Giniral Gros- 
venor’s peerless political prophecies 
eclipsed and I raly think he could give 
Mahomet, were he livin’ in this year 
of raypublican prosperity, dimocratic 
tribulation and prohibition joy—a few 
tips that would shame him into havin’ 
his whiskers trimmed. It was heads I 
win, tails you lose, first, last and all the 
toime. He entered a charge of 5 cents 
for saloon occupancy and added 3 more 
for me bein’ the bartinder, while a few 
of us know at least that a bartinderless 
buffay is about as common as a fire in- 
surance company that will admit they 
paid but 6 bits at Frisco.” 


* *” * 


oo 


“But,” interruptin’ Gallagher, “could 
you prove his figgers?” “No,” said 
Casey, “the beauty of the Dean schidule 
is no two human beins were ever 
known to get the same result once nor 
one the same answer twice. There are 
as many solutions as there are replies 
to the question, ‘How old is Ann?’ or 
interpretations of the advice to the in- 
surance love-lorn in Frazier’s Phila- 
delphia Surveys. At this point of his 
dayducshun he pondthered and _ laid 
aside the various insthruments of min- 
tel and physical torchure and reading a 
chapter from the Dhream Book en- 
title, ‘What to expect, and whats 
bound to come thrue,’ he slowly turned 
about and informed me that my rate 
would be advanced one per cint of the 
square root of 2 over the old figgers on 
account, said he, “of an exposhur four 
miles away of a Chinese laundthry, 
which the prevus expurt, who had long 
since passed to his rewarth, had over- 
looked and for which ommishun he was 
probably doin’ toime.” 

“Do you understhand the theory?” 
said Gallagher. “I do not,” said Casey. 
“T read a few chapthers of catechism he 
had with him called ‘Rationale of 
Rates,’ and as near as I could learn the 
subject was on the first page, the pred- 
icate on the 133rd, while the object was 
obschure, and I tell you I belave it 
would take less pursuashun to prove 
the Pope a Presbyterian than to con- 
vince me the lad from Boston under- 
stood it ayther.” 


* * * 


“But,” said Gallagher, “a system that 
can figger as close as that is entitled 
to a considherable credit.” “Yes,” said 
Casey, “I ralize it. I think a man that 
can figger as close as that can guess a 
comit’s orbit or the distance we are 
from the sun with a correctness that 
would make Garret Sarvis turn green 
with invy. I verily think he could split 
a hair with a butcher’s cleaver or weigh 
a vacuum on a hay scales without get- 
oad any criticism from the Noo York 

un.” 

“Do you think the rathe will stay 
where it is?” said Gallagher. “No,” 
said Casey, “but I will be prepared for 


tintion to the fact that a Baptist church 
has been erected in the next ward, and 
the increased wather supply entitles me 
to some concesshun.” “Do you think 
he will grant it?” said Gallagher. “I 
do, unless he is a mimber of a com- 
petitive faith or has forgotten to bring 
his Dhream Book along,” said Mr. 
Casey. 


Personal Side of the Business 


(CONTINUED FROM PAGE 12.) 


agency of the Security of New York 
in Chicago. Going east after the Chi- 
cago fire, he served in various under- 
writers’ associations, and in 1883 went 
with the Fire Association, becoming 
vice-president, and resigning that’ to go 
with the companies of which he was 
president. 





Greenville, Mich., has turned out 
many insurance men who have made 
their mark and claims to have some 
good material left yet. About thirty- 
five years ago O. C. Kemp started an 
agency there. It is still there, con- 
ducted by E. A. Kemp, a brother of the 
founder, but O. C. Kemp long ago 
sought a larger world to conquer. After 


the next one. I intind callin’ his at- | 





several years’ road experience he set- 
tled in Chicago, where he is general 
agent of the Delaware, Reliance and 
Rochester German for a large terri- 
tory. J. Sterling Kemp, who handles 
Indiana as special agent of his father’s 
companies, and Clayton Kemp, con- 
nected with a Chicago local agency, are 
Greenville products. Charles L. He- 
cox, executive special agent in the 
Kemp general agency, used to be post- 
master at Greenville. Another trio are 
the Osborn brothers, one of whom, F 
H. Osborn, is manager of the Federal 
Lloyds of Chicago. R. C. Ecker, for 
some years connected with the Cook 
county agency of the Aetna, returned 
to Greenville two years ago and has a 
prosperous insurance and real estate 
agency. 


—s 


Emanuel Weil, one of the banner 
New York Life men in Chicago, has a 
gilt edged record. He went with the 
New York Life in March, 1898. Since 
then there have been but two months 
that he has produced no business. His 
record is as follows: 1898, $42,500; 
1899, $112,000; 1900, $105,500; 1901, 
$138,000; 1902, $110,500; 1903, $106,500; 
1904, $133,000; 1905, $156,000; 1906, 
$147,250; 1907, $110,000; 1908 up to 
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All other Assets...... 
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STATEMENT 


United States Resources, December 31, 1907 


ASSETS 
IL TE ETS 
Loans on Real Estate, First Mortgage...........2.. eeeees 
Government, State, Muncipal and R. R. Bonds and Stocks 3,476,571.25 
ts Bk Be BD Gcccccccecccccccccbesescvcsncess 
Jaterest Gee ARE ACSTUCG cc cc cccccescceccvccescccesesees 
CubstamGint TVGRMMING occ ccccccsccccccccceccscvesosese 


488,362.50 


177,437.54 
88,973.04 
397,231.88 
25,083.71 


voce cress oo $4,063,344.26 


LIABILITIES 
Reinsurance Reserve......cccccscccces ccccsccccccccce co $l, 941,289.16 
Reserve for Unpaid losses.........2.seeecceeceees coenes 
All Gtner EAB ccc c cc ccccccccccccccvcccvccscseesoss 
Ee Shite vacdescracencuccnoccanecestureseqes Gee 


, EEE TEE cecees+ + «$4,663,344.26 


193,510.40 
180,909.53 
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May 1, $52,500. The New York Life 
says of him: “His methods may be 
summed up as follows: Absolute loyalty 
to the company, filled always with en- 
thusiasm for his work, persistent and 
determined to a high degree, smiling 
and optimtistic, and writing 90 per- 
cent of his insurance at night.” 


The company paper of the Mutual 
Life has the following to say of its 
agents at East St. Louis, IIL: 

East St. Louis is one of the most important 
and productive cities in the company’s Illinois 
field, and is located in the Springfield agency of 
which a Davidson is manager. Messrs. 

J. and W. R. Drummond have represented the 
Mutual Life in that field for a number of or 
and on Jan. 1 last took into partnership W. R. 
Drummond’s son Clyde and have headquarters in 
the Cahokia building. During the twelve years 
or more in which the Messrs. Drummond have 
been connected with the Mutual Life—they 
have never served any other company—they 
. placed upon the records a very large amount of 
reliable business, and from all indications their 
record for 1908 will equal if not exceed any past 
showing. Coming of a sturdy, pioneer stock, they 
entered the life insurance work from a personal 
belief in the efficacy of old line insurance. Their 
faith in this belief is evidenced by their works. 
W. R. Drummond has recently taken a policy in 
his company which brings his insurance up to 
$50,000, and the contracts held by himself and 
other members of his family, and the policies 
held by H. J. Drummond and members of his 
family, will aggregate ee. which is very 
likely to be increased during the coming year. 
Such evidence of loyalty and faith in the Mutual 
Life is a shining example not only for other 
agents of the company, but men of affairs every- 
where to invest in Mutual Life contracts. 

One admirable feature of the work of the 
Drummond brothers is their method of insurin: 
almost entire families throughout St. Clair ond 
adjoining counties. There are records where 
they have written both husband and wife, sons 
and daughters, grandfather, uncle and aunts—in 
fact, blessing almost entire generations with Mu- 
tual Life policies. 


The following is an exact copy, with 
names omitted, of an application for 
an agency received by one of the fire 
companies: 

Gentlemens—I have desidet to work 
up a Insurance Busines in this town 
and as I faund that I have abaut 7 
Policis vith Yours Co, so I teke the 
Liberty to esck You wheder You wuld 
geeve mi You Agency, I live in 
sice vas leyd aut in Lots and I 
have 25 Houzes mi own in and 
have more Houzes in have some 
in and I am wel known among 
the Foreing Pople as I had bin doing 
a Large buzines in Grocery and Con- 
tracting Houze Building as I have sold 
mi Grocery Store and dunot build no 
more houzes mi Buzines is in the last 
One Yare Steamship Ticket Agency 
and I hope that I bi Able to Du more 
Insurance Buzines than Enny other 
Agent in it may teke a long 
time to build up a good Buzines, but 
i hope it weel bi sun and I have the 
chence that I can stay here loganof 
until I bi able to make the Insurance 
Busines Pay for its expense 
in fols You vant some more Informa- 
tion abaut mi I wel geewe it to You 
sun als Posible 

Hope to Here from You a Favorable 
ansver and Thanking You in advence 
for same 
and Remine Yours Very Respektfuly 


























May Have Separate Department. 

The opinion prevails strongly in 
Iowa that the legislature at its next 
session will create a department of in- 
surance and banking separate from the 
state auditor’s office. At the last ses- 
sion such a bill passed one house, but 
Auditor Carroll’s opposition prevented 
its getting through the other. It is un- 
derstood that Mr. Carroll, who, with- 
out much doubt, will be governor when 
the next legislature meets, is not now 
opposed to such a measure, his former 
opposition being due to the fact that 
he did not think that was the right time 
to take such action. 

Under Mr. Carroll’s long and active 
administration as state auditor, the 
business of the insurance department 
has grown to such an extent that it 


really needs a separate department to 
handle it. 





“Lots of 1 i 
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Question.—Please let me know the 
various firms under which London 
Lloyds write automobile insurance. 
Kindly recommend some firms that 
handle such business. What stock 
companies write the broader form of 
automobile policy? 

Answer. — London Lloyds writes 
automobile insurance under four differ- 
ent forms. 

Form No. 1.—Covers 
caused by fire, lightning, explosion, 
self-ignition, theft and burglary, the 
perils of transportation and navigation 
and includes all equipment whether or 
not in the machine or located else- 
where. It also automatically will re- 
instate loss on completion of repairs 
without additional premium, and con- 
tains an arbitration clause. The rate 
is 2 percent. 

Form No. 2.—Same as form No. 1, 
and also covers damage to the machine 
caused by collision with any common 
carrier and vehicles used by municipal 
fire departments and insurance patrols. 
The rate is 3 percent. 

Form No. 3.—Same as form No. 1, 
and also covers loss caused by colli- 
sion to machine insured and liability of 
assured for damage to any inanimate 
object by colliding with it, as well as 
any damage to the machine caused by 
running into open draws. The rate is 
4¥4 percent. 

Form No. 4.—Same as form No. 3, 
except that liability for damage from 
collision is confined to the machine 
insured. The rate is 4 percent. 

Policy covers in the United States, 
Canada and Europe. London Lloyds 
nor any other company except a casu- 
alty company will insure against per- 
sonal accident or against damages aris- 
ing from claims due to injuries of per- 
sons caused by an automobile. To se- 
cure such a policy you will have to get 
it of one of the casualtv companies. 

For London Lloyds we refer you to 
such well known firms as Marsh & 
McLennan, 159 LaSalle street, Chi- 
cago; Starkweather & Shepley, 159 La- 
Salle street, Chicago: W. H. Markham 
& Co., Pierce building. St. Louis, Mo.; 
Fred S. James & Co.. 171 LaSalle 
street, Chicago, Ill. Besides London 
Lloyds the following stock companies 
write automobile insurance: Columbia 
of New Jersey, Michigan Commercial, 
Federal, Firemans Fund and North 
America. The stock companies’ auto- 
mobile contracts differ slightly from 
London Lloyds. If you desire to bro- 
ker business with stock companies we 
can recommend Orr & Wall, 2 Sher- 
man street, Chicago; Chubb & Son, 5 
South William street. New York City, 
and J. S. Crosby & Co.. Grand Rapids, 
Mich. All the firms mentioned are in 
every way reliable. 

Question—We are enclosing a mort- 
gage clause which we would like ex- 
plained. Under this form of clause 
would the owner of property receive 
the amount of insurance above that 
going to the mortgagee or trustee if 
the amount of insurance carried ex- 
ceded the amount of mortgage? If a 
property was insured for $2,000 and 
the mortgagee’s interest was $1,500 
would the owner or mortgagor receive 
the $500 over the morgagee’s interest, 
in case of total loss? 

We are also enclosing “mortgagee 
clause with full contribution” and 
would like the difference between these 
forms explained. These forms seem to 
read a great deal alike. 

Answer.—The two mortgage clauses 
which you enclose are practically the 
same, although the wording is some- 
what different. They are both mort- 
gage clauses with full contribution. 
There are two standard mortgage 
clauses, one with full contribution and 
one without. 

In the mortgage clause with full con- 
tribution each company is figured as 


against loss 





contributing to the loss payable to the 
mortgagee whether it has a mortgage 
clause in its policy or not. The com- 
panies not having the mortgage clause 
do not pay the mortgagee. but the com- 
panies that do carry the mortgage 
clause count the other companies as 
contributing. In short, each company 
is made to contribute in the apportion- 
ment of the loss and thus the amount 
that a company having the clause is 
required to pay less than it otherwise 
would be. 

Where there is a mortgage clause 
without contribution the companies 
that do not have the mortgage clause 
are not figured as contribuing to the 
loss. Hence the only insurance in- 
volved so far as the mortgagee is con- 
cerned is covered by the companies 
that have the mortgage clause. The 
mortgage clause with full contribution 
is the one that is used in most every 
case. 

Where there is a mortgage clause 
and a loss occurs the draft for the loss 
is made jointly to assured and mort- 
gagee and a joint receipt is taken. The 
companies then let the assured and the 
mortgagee settle what is coming to 
each. The companies themselves do 
not undertake to settle the transactions 
between the two parties. This is done 
in case there has been no violation of 
the policy conditions. If for any rea- 
son there has been a violation or if 
the assured refuses to file proofs the 
companies go ahead and settle with 
the mortgagee as his interest may ap- 
pear without respect to the assured, as 
under the mortgage clause the mort- 
gagee is absolutely protected regard- 
less of any act of the assured. 

Question—What do you consider the 
best book for a local agent in which 
he can look up insurance cases. I want 
something that is not too big? 

Answer—Get Wolff’s Law of Insur- 
ance Agency, sold by The Western 
Underwriter Company, 145 LaSalle St., 
Chicago, for $2.06, postpaid. It has 322 
pages, contains 1,100 leading cases and 
deals with the relationship between 
company, agent and assured. There 
are nine chapters with the following 
headings: “Agents,” “Brokers,” “Waiv- 
er by Agent,” “Liability of Agent,” 
“Knowledge of Agent,” “Conduct of 
Agent After a Loss,” “Applications,” 
“Parol contracts,” “Premium Notes,” 
“Clauses and Endorsements.” 





The Indianapolis city council on Monday night 
passed an ordinance driving the plant of the 
Presto-Lite Company from the city limits and 
making it a violation of the ordinance to have 
more than fifty gas tanks in storage within the 
city limits. 








Want Column 








Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 


Queene 


WANTED—A young man experienced 
in all lines of casualty insurance and 
surety bonds desires to make connection 
as manager of such departments with a 
good agency or company. Can produce 
results personally. E-18. 


WANTED—Man big enough to manage 
the state of Indiana. Liberal commis- 
sions with permanent renewals to the 
right man. The Ohio State Life Insur- 
ance Company, Columbus, Ohio. 


POR RENT—Will rent whole or part 
of very desirable offices in the National 
Life building, Chicago, suitable for a gen- 
eral or local insurance agency. J-24. 


COMPANY WANTED—I have room for 
union company, one that will write good 


farm property. G. R. Giesman, Manistee, 
Mich. 

















WANTED—A general agent for Cin- 
cinnati, Ohio, and contributing territory. 
First-class contract with continuous re- 
newals to the right man. Address The 
Ohio State Life Insurance Company, Co- 
lumbus, Ohio. 





WANTED—The German Commercial 
Accident Company, Philadelphia, $100,000 
capital, licensed in Michigan, wants pro- 
sar me 3.) a —_— = _ commercial and 

strial departments. ne agency pro 
osition. Address in confidence. sieiiectl 





Prominent Chicago Agents — 


Members of the Chicago Underwriters Association 


RED. S. JAMES & CO. 
171 La Salle Street, Chicago 
oe ea Rt 
and Casualty of 
peeateten Lien antes, ere Ezra 
LiovdenSpecial Exclusive Binding Contract. _ 
RITCHELL, MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 
Sole Agents: Pheonix of Lenses, Fp 


P. &M.; American, N. J.; 


mg Garden; Security, Ct.; 
Camden; Teutonia, La.; Pelican; Ww 
serve; Commercial Union; Commonwealth. 


HAS. A. NEWTON & CO. 
159 La Salle St., Chicago 


Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 


Leading Agents and Brokers. 


——EE 
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ARRY M. COUDREY AGENCY Co 
GENERAL INSURANCE AGENTS AND BROKERS 
1326-1346 Pierce Bidg., St. Louis 


Correspondence solicited. Commissions paid non-resident 
agents and brokers. Long distance telephones. Represent- 
ing Norwich Union, Hamburg-Bremen, ee Under- 
writers, Fidelity, Orient, Delaware, Austin, Fi lort, N. Y. 
Plate Glass, Columbia, and U. 8. Fidelity and Guaranty of Md. 


CHURCHILL WHITTEMORB CO. 


a Successors to Wall & Whittemore 


118-120 North Fourth Street - - 8T. LOUIS 


Commission allowed non-resident agents 
on insurance on B6t. Lou's properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 


Cash capital, $200,000. Cash sur- 
plus, $200,004.35. Eastern depart- 
ment, 19 Liberty St., New York. 
W.L.PETTIBONE & CO., Managers. 


Actuarial. 
J H. NITCHIE, 























ACTUARY, 
153 La Salle S:reet, 
919 Association Building 
Central 739. Automatic 3992 


CHICAGO 


TELEPHONES: 








Unsuranee Attorneys. 
Hartwell Cabell. 
Cc & KOHL, 








J. Louis Kohl. 


Attorneys at Law, 
810 First Nat’! Bank Bidg., Cincinnati, O. 


Special attention given to insurance cases. 








“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO, 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds, 
Chartered Under Ohio Lawes, 
$200,000 Doposited with Insurance Commissioners 


AGENTS 


Why not give better service to your cus- 
tomers besides making for yourself a liberal 
commission for introducing a device that 
will “7 4 you sell fire insurance by re- 
ducing their rate. Write 





J. L. L. McCORMACK 


537 to 539 Perry Street 
CHICAGO, ILL. 


You have no bother. | assist you and th is is 


source of constant revenue to you. 
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ILLINOIS LIFE 


INSURANCE COMPANY :: CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in or who would like 
to enter the business of life i 








FORT DEARBORN BUILDING 





134 MONROE STREET 








The Fidelity and Casualty Company 


97 te 103 Cedar Street, New York City 
This Company grants insurance as follows: Bonds ef Suretyship for ns in i- 
tions of trust, idelity Bonds, pueery Plate Glass, Steam Boiler, Fly Wheel, Reastesere, 
blic, Teams, Workmen’s Collective, Elevator and General Liability; Personal Accident 
Health, Physician’s Liability and Bonded Attorneys’ List. 
Assets Capital and Surplus Losses Paid te Jan. 1, 1908 


$7,537,429.91 $2,013,400.24 — $26,629,131.90 


GEO. F, SEWARD, President; ROBT. J. HILLAS, Vice-President, Sec’y and Treas, 
HENRY CROSSLEY, Assistant 
FRANK E. LAW, 24 Assistant Secretary; GE@. W. ALLEN, 34 Assistant Secretray 
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Notes on Life Insurance 


The Theory of Life Insurance Practically Explained 


AN ELEMENTARY TREATISE ON THE PRINCIPLES GOVERNING LIFE 
INSURANCE, AND THEIR TECHNICAL APPLICATION 


Designed Especially for the use of Colleges, Students and all persons interested in the 
subject. 


By EDWARD B. FACKLER, A.B., LL.B. 
Fellow of the Actuarial Society of America. 


In this work the author has attempted to describe clearly, and at length, the general 
principles underlying life insurance, and then to indicate to some extent their practical 
application in the business. The treatment of the subject is in general the same as in 
Gustavus W. Smith’s “ Notes on Life Insurance,”’? now out of print, the first edition of 
which was printed in 1870, and which became a standard life insurance text-book. 

A knowledge of arithmetic and only the most elementary algebra will be found 
sufficient to the life underwriter or agent student for an understanding of all the 
explanations and formulas in this book. 

otes on Life Insurance is printed from new type, best quality paper, and handsomely 
bound in cloth. 
Price, $3.00 per copy 


THE SPECTATOR COMPANY, 135 William Street, New York 



































Are You Getting The Best Results 


from your territory? Of course you are working hard to make your agency a 
success, but—are your efforts bearing fruit? 

Couldn't you build up a larger premium income if you had beffer policies to 
sell; if your company wrote every class of casualty insurance; if the Home Office 
helped, encouraged, and advised you instead of simply asking for more business? 

We can help you to get results from your field if you are willing to do your share. 
We want every active, intelligent agent or broker who reads this toknow more about 
our methods. We'll gladly send our booklet “Information for Agents” to such men. 


Maryland Casualty Company 


Baltimore, Md. 

















NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts 


takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 
Thirty-one days of grace in payment of all premiums after the first year. 


be SF i insurance, or cash surrender value or extended insurance after two years’ premiums have 
en p 


Loans for the full cash surrender value. 

Policy pera in one sum or in instalments for term of years. 

Policy incontestable and no restrictions upon residence, travel and occupation, after the first policy 
year, except as to military or naval service in time of war. 

Right of the insured to change the beneficiary. 

Liberal re-instatement privileges. 

Every effort has been made to make this new policy the very perfection in a life insurance contract, 

For further information, apply to 


A. K. HANNEN, General Agent Northern Ohio ° 
OHN A. RINGOLD, General Agent Southern Ohio. 
ILLIAM D. WYMAN, General Agent for Illinois ° 106 Washington Street, Chicago 


MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 


Yearly dividends have been increased for the last three years 
1906-7-8 at a rate equalled by no ether company. 

Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 

Attractive features have been added to standard policy forms. 

Liberal terms offered producing agents under the 1908 contracts. 
——_—_—_— 


For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 
M4 Nassau Street, New York, N. Y- 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 
Assets. $198,320,463.23 


° 319-320 Williamson Building, Cleveland 
e ° 21 Carew Building, Cincinnati 














PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jer. 
$1,239,393.45 per day in New Insurance Placed aud Paid for. §162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.84 per day in Increase of Assets. 





‘| WM. D. FAIRBANKS, 
President 


LORISTON M. FAIRBANKS, 
Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








Capital fully paid.............00cseees. seeeceseeeeee.$100,000.00 
Sikes sidindbedsoheun senihiipisalabalation soceleccece SPREAD 
Total Liabilities Except Capital............. seseees 109,499.61 
Se irtisnsabcaidcdpnaensreawndns ee 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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Supplement 


To Aid Agents in Their Work and Help Them Make Money 








RANK TALLMADGE, head of 
the Frank Tallmadge Company 
casualty agency, of Columbus, 


O., is a profound believ er in the adage 
of Pudd’nhead Wilson, “Put all your 
eggs in one basket—and watch that 
basket.” Mr. Tallmadge will soon 
round out his twentieth year as an ex- 
clusively casualty agent, and _ takes 
great pride in the fact that he is the 
pioneer agent of this class in Colum- 
bus, and probably the first exclusively 
casualty agent in Ohio. 

“IT have never handled, or even bro- 
kered, a fire insurance policy,” said he, 
“because | made up my mind at the 
beginning that if success was to be 
achieved it would be by sticking strict- 
ly to one thing. Though most of my 
friends told me an exclusive casualty 
agency in a place the size of Columbus 
meant starvation, the result has justi- 
fied my faith. I don’t handle plate 
glass, because I don’t want to conflict 
with the fire agencies, many of which 
handle this line, but I handle all the 
other casualty lines. 

“T believe a large part of our suc- 
cess has come because we handle all 
our own claims. I was not long in 
the casualty business before I became 
an adjuster, and for a long time I had 
ali the local and interurban electric 
business centering in Columbus; but I 
gave up the last of it last year, to give 
all my time to our own claims, and 
that move also has justified my faith 
in getting results out of a single line. 
I have handled 1,800 losses in ten 
months, and that is almost enough to 
keep one man busy.” 








When an agent or a general agent 
is having friction with his company, the 
safest way is to come to an _ under- 
standing. Some time ago a_ general 
agent of a surety company, who by 
his contract had broad powers, was 
being somewhat annoyed by depart 
ment heads at the home office showing 
an inclination to curtail his authority. 
It was not serious, but it was of such 
a character that if it had continued it 
might have led to dissatisfaction and a 
parting of company. The _ general 
agent went to the home office and 
“had it out.” He came to an amicable 
but thorough understanding, and when 
he went home both he and the depart- 
ment heads knew exactly what author- 
ity each had as regards the other. The 
friendly feelings, which had _ been 
shaken somewhat, were entirely re- 
stored. 

It is generally the “borderland” cases 
that give rise to trouble, and the more 
clearly the relations of agent and gen- 
eral agent or of general agent and com- 
pany are understood the less chance 
there is for dissatisfaction. The rights 
and authority of each in every possible 
case cannot always be defined in ad- 
vance; but, when new cases give rise 
to questions, it is better to have them 
settled one way or the other quickly 
and definitely. 


One of the curses of the field is half- 
way work. Men do not devote the 
time, thought and effort to getting 
business that they would if employed 
in some other line where they would 
be required to observe definite hours 
and dispose of certain tasks. In solicit- 
ing insurance many agents waste time. 
They are content with doing just 
enough to make a fair living. Effort 
ceases then. The possibilities are lost 


| protection they offer. 





sight of and the abundant opportunities 
are thrown aside. Such men are urged , 
only by necessity. No other impulse | 
moves them. They fail to see the prom- 


ised land, or, seeing it, are satisfied 
with remaining on barren fields. 


The frequency with which coal mine 
disasters have occurred of late is more 
significant than might appear at first 
thought. Of course, there has been a 
large increase in the quantity of coal 
mined and the number of men em- 
ployed in the work, but this has not 
been in proportion to the increase in 
casualties. Comparison with the rec- 
ords in other countries, where the 
mines are deeper and the conditions 
more dangerous, shows that the hazard 
is greater here than elsewhere. The in- 
evitable inference is that we are not 
exercising proper care and precaution 
against danger to life. This is just as 
true of many other of our industries 
whose operation involves risk to life 
and limb. The closest approach to an 
ideal condition will come when state 
laws are made and enforced, which will 
assure the utmost possible protection 
against accident, but then 


even acci- 
dents can not be entirely avoided. In- 
surance is the only sure remedy for 
both employer and employe.—Aetna 


Life Bulletin. 


A manager of a fire insurance com- 
pany which has been engaged in cutting 
commissions down to 15, 20 and 25 per- 
cent said recently: “Some of the field 
men thought it could not be done, but 
it has been. It is not necessary to talk 
commissions all the time. There are 
other things about a company that are 
important besides the commissions it 
pays.” 

This applies equally to agents. The 
only argument a weak agent knows is 
low rates. He does not seem to appre- 
ciate that business men have some com- 
mon sense. Because a cheap depart- 
ment store is having a clearance sale, 
one does not find the other stores de- 
serted by persons of good judgment. 
There is quality to be considered as 
well as price. So in insurance two com- 
panies may issue identical policies, but 
that does not signify equality in the 
It is not all size 
that counts either. The experience and 
character of the company are matters 
of very great importance. The agent 
that does not use these arguments to 
the best advantage possible before re- 
sorting to the cut rate argument, as a 
rule, does not know his business. 


One line of bonds that ought to be 
more fully developed is the bonding of 
church treasurers. For the most part 
these men are honest and of high stand- 
ing. While it would be embarrassing 
for others to demand that they be 
bonded, they ought to consent to give 
bonds without their being required. 
Doubtless there are many of them, who 
if properly approached, would consent 
to give bonds for the moral effect as an 
example to the young men who look 
up to them. As men of experience in 
affairs, they must know that many a 
young fellow has gone wrong who 
would have kept in the straight path if 
he had been bonded. These men who 
are in a sense examples to the younger 
ones should lend their aid in populariz- 
ing a course that would in time save 
many a wreck of character and of 
homes and business. 





If you had to be disabled in some 
manner, just what kind of an accident 
or sickness would you pick out? When 
you have decided just make arrange- 
ments with the fates so that your 
wishes may be met, and—be sure the 
premium on your policy is paid. 





Liability Insurance 








The Employers Liability in its com- 
pany paper explains that its policy for 


twenty-two years in this country has 
been “quick settlements.” It believes 
in compromising claims rather than 
litigate. The company says that al- 


though it has been twitted by competi 
tors, it has found its policy successful. 
As the close of 1907 it had outstanding 
less than 1,000 suits. During its career 
in this country it has dealt with 438,- 
779 accidents, 69,244 claims and 11,872 
suits. Commenting on its policy of 
compromise, the company says: 

“Tt must not, however, be 


thought that the 
corporation carries the 


principle of compromise 
to an extreme; every claim is carefully consid- 
ered, and settlements are not made merely to 
dispose of the cases. There is ‘a reason’ for 
every settlement; sometimes it is one thing, 
sometimes another. In most of the cases com- 
promise is made because the facts show a legal 
liability on the part of the employer, and when 
an opportunity is offered for effecting a settle- 
ment at a reasonable sum. and at an amount 
commensurate with the injuries, it has been 
taken advantage of, in preference to forcing the 
injured person to recover damages only after 
waiting several years, and compelling him to 
expend a substantial sum in legal expenses. In 
many other cases compromised. the liability has 
been doubtful, or the case was clearly for the 
jury to pass upon. But where these elements 
did not exist, and to make settlement was likely 
to encourage claims, the corporation has obliged 
the plaintiff to collect what damages he could 
through the medium of a court. In proof of 
this it may be mentioned that during the years 
1906-1907 the corporation’s attorneys tried 308 
cases, the verdicts being 181 for defendant and 
127 for the plaintiff. In addition, the corpora- 
tion forced a large number of dismissals without 
trial. 

‘The corporation thinks it is more comforting, 
both for policyholders and for the insurer to 
discourage litigation, and to have as few law 
suits outstanding as possible. Litigation is 
pensive to both parties. It is becoming more 4 


more costly and uncertain, and the chances in 
favor of the plaintiff are being steadily in- 
creased by the action of courts in submitting 
cases to the jury, and by legislation favoring 
employes at the expense of the employer. Com- 
mon sense, prudence and economy favor the 
maintenance of the principle | of ‘quick settle- 
ments,’ otherwise compromise. 

The Pennsylvania Casualty has got- 
ten out an_ effective enclosure for 
agents’ use. It is a card to fit in an 


envelope. On the top is the picture of 
a prancing horse. The text reads: 

“Every horse owner is liable to be 
held for property damage, bodily dam 
ages, or loss of life caused by his horse 
or horses, whether being driven by 
himself or by an employe. 

“Apparently slight accidents may re 
sult in serious injury to some one and 
heavy financial loss to the owner 
the horse. 

“Let us assume risk. Our 
icy insures against from liability 
imposed by law upon the assured for 
damages on account of bodily injuries 
or death accidentally suffered by any 
person by means of the draught or 
driving animals or vehicles of the as- 
sured while in his charge or in the 
charge of employes, and the cost is 
much less than you would 
Let us quote you rates.” 

This plan of selecting special phases 
of the business and bringing them to 
the attention of the public is a good 
one. Circular letters and enclosures, 
however, need to be followed up per- 


of 


the 
loss 


pe y] 


sonally. They are only intended to 
pave the way. 
A corporation makes a_ contract 


with a builder for the construction of 
a building, which provides that the 
principal shall pay the cost of the work 
and, say, 10 percent additional as com- 
pensation or guaranteed profit to the 
contractor. The contract further pro- 
vides that the contractor shall carry 
liability insurance on the work, but 








imagine. 





such insurance 
part of the 


for 
as a 


that the premium 

shall be considered 
costs, and shall be chargeable to the 
principal. The contractor, according- 
ly, takes out employers’ and public lia 


bility insurance policies on his risk, 
carrying limits of $5,000 and $10,000. 
Suit is brought against him on ac- 


count of an accident and a judgment 
is secured by plaintiff for an amount 
exceeding $5,000. 

Query: 

May the contractor recover from the 
principal such part of the judgment as 
he is required to pay, i. e., the amount 
over and above the sum covered by 
the insurance policy as a part of the 
costs? 

Opinion: 


The contractor could 


not recover. 
The costs of the work could not be 
held to include damages assessed 


against the contractor for negligence in 
the prosecution of the work. 
Conclusion: In any case, therefore, 
where the principal does not by con- 
tract specifically agree to indemnify 
the contractor against loss from the 
liability imposed by law on account of 
personal injuries, it is incumbent upon 
the contractor to take out insurance 
in such limits as will reasonably protect 
him. If the principal agrees to pay 
the premium for liability insurance, 
the contractor should certainly carry 
higher limits than $5,000 and $10,000 
and the agent should impress this 
truth upon his prospect. It is not alone 
to the interest of the principal that the 
contractor’s risk shall be fully covered 
A judgment against the contractor for 
a sum in excess of the amount of his 
indemnity might embarrass the con- 
tractor to the extent at least of tying 
up his equipment; and the contractor 
should therefore stipulate that he be 
allowed to put in his bill of costs, the 
premium on employers’ and public lia 
bliity policies carrying limits in agreed 
amounis, which should be those 


sums 
in excess of which the contractor may 
safely carry his own risk —F. & C. Bul 
letin. 

It is well to investigate the method 
of compensation of some drivers. In 
certain lines they are paid part or all 
commissions, especially laundry, pie 
and biscuit bakery wagon drivefs. 
Sometimes the drivers own the horses 
and wagons, although the name of the 
proprietor of the concern appears on 
the wagon. 

Question—Does a liability policy 


lapse when the limits of the policy are 
expended? You know, of course, that 
such is the case with fire insurance. 

Answer—The liability policy does not 
lapse when its limits are expended nor 
do partial losses reduce the face of the 
policy. The policy continues the under- 
taking to pay within such limits on 
every other accident that may occur 
while the policy is in force. 





DANGER OF DISCONTENT 


In our business it has time and again 
been demonstrated that nothing pays 
or than faith in the organization, 
i, the company with which an agent 
is yo coe my And likewise nothing is 
more fatal to success than constant 
dissatisfaction. Sooner or later it will 
kill your force. As to the cause of 
your state of mind you are probably in 
the minority. If you are not, be sure 
a change will come in good time. 
Meanwhile, avoid the preacher of dis- 
content as you would the plague, for 
their is no strength in him.—Field 
Notes. 








li 


Surety a and | Fidelity 


Surety men can use to good advan- 
tage the. opinion of Judge MacPherson 
of the United States court at Philadel- 
phia, who points out in strong terms 
the many advantages of corporate sure- 
ty over personal surety: 











The individual surety as formerly known was 
usually a relative or friend who had confidence 
in the principal, and voluntarily assumed the 
obligation of answering for the latter’s faithful 
performance of duty. I need not speak of the 


fndividual who became surety for pay, for the 
very name of “professional bailgoer” is a re- 
proach to every branch of the administration of 
justice which he was allowed to contaminate with 
his presence, 

But the voluntary surety, however honest and 
well qualified at the time of his approval by the 
court is liable to the contingencies of business, 
the changes of value in property, and the in- 
exorable chance of death, which brings his estate 
into the administration of the law under wholly 
changed circumstances. 

Of the happening of any of these contingencies 
the only person in position to keep close watch 
is the principal, and his interest is averse to 
making known any doubt as to the sufficiency 
of his friend, or to assuming the burden of 
finding a new surety. These are some of the 
disadvantages even of an honest surety, and if 
we add to them the risk of a dishonest one, who 
may dispose of his property on his own scent of 
danger or on a friendly hint from his principal, 
we may have a fair idea of the dangers of 
which our reports present many illustrations. 

Ot: the other hand, the surety company in- 
cluded in the provisions of the act of 1895 
must have a capital, the amount, nature of in- 
vestment and management of which are known 
and within constant sight of the court and the 
parties interested. It is obliged to make re- 
ports of its condition to the courts and to the 
commonwealth, and is at all times subject to the 
visitorial power of the latter, and finally it has 
the sharp incentive of prevention of loss by 
looking closely after the administration of his 
trust by its principal for whom it has become 
responsible, not from friendly personal confi- 
dence, but as a strict business venture. 

It was said in this case by the learned presi- 
dent of the orphans’ court, whose experience 
entitles his opinion to great weight, that “Cor- 
poration suretyship is another product of modern 
thought and ingenuity, and may be said to pos- 
sess many advantages over individual bail or 
security. Our daily experience has 
proved that corporate security and the oversight 
and management by expert officers of the trust 
and security companies are highly advantageous 
not only to the yoo but to all the parties 
interested, whether creditors, dis- 
tributees.” 

But even if this be not so, it is plain that 
while the duties and liabilities of the surety, 
whether corporation or individual, are the same, 
and in those respects they stand upon the same 
plane, yet the qualities and advantages of the 
security afforded are materially different. It is 
on this difference that the discrimination in the 
act of 1895 is founded, and it is a fair and con- 
stitutional basis for the legislative discretion. 


This opinion was given in a case in 
which the successful litigant sought to 
include a surety premium as part of 
the costs which the other side was 
called upon to bear. Judge MacPher- 
son agreed that the premium was a 
proper legal cost and should be paid 
by the unsuccessful parties. 


legatees or 


The general agent of a surety com- 
pany whose contract bond business is 
among the largest in an important 
western city, and who in six years has 
had only about $1,000 in losses on con- 
tract business, says that he judges busi- 
ness by what kind of men the con- 
tractors are. He has a wide and inti- 
mate acquaintance among them, knows 
how they bid as compared to others, 
whether they have trouble with their 
material men and employes, whether 
they see what they undertake through 
to a finish; in short, he knows what 
sort of men they are. He cares more 
for his judgment of the man than for 
the statement he makes or what the 
mercantile agencies say about him. He 
accepts risks that other companies turn 
down, because he is confident the men 
are good; and he makes money on 
them. He also turns down many risks 
that a person at a distance, judging by 


statements and mercantile reports, 
would accept. One of the biggest 
contracts he has had thrown on his 
company’s hands—on which, however, 


it will come out about even—was where 
he deviated from his rule and accepted 
the business on the man’s statement 
and the quality of the contract, while 
—e not think much of the man him- 
se 

The issuing of bonds is practically 
insurance against moral hazard, some- 
thing inherent in the principal himself. 





THE WESTERN 
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Financial condition pp credit ie as 
guides in judging the man, but he 
holds that a personal knowledge of 
the man himself is worth far more in 
deciding whether business is accepta- 
ble or not. 





The Fidelity & Casualty calls atten- 
tion to the danger of fidelity bonds on 
small town bank presidents. In fact, 
it looks with suspicion on any bank 
president bond. With the authority 
vested in a president he is liable to 
become involved for large amounts. 





DEFICIT IN PUBLIC OFFICE 


(From the Fidelity & Casualty Bulle- 
tin.) 

Some recent compilations of em- 
bezzlements by public officials in the 
United States will startle the general 
public, but will not surprise surety un- 
derwriters. In Ohio alone, according 
to a semi-official report of a state offi- 
cer, the shortages in public accounts 
in that state in the last three years 
have aggregated more than one million 
dollars. In the country at large, ac- 
cording to a statement issued by a De- 
troit firm of expert accountants, similar 
shortages, in the last seven months 
only, have amounted to about $1,300,- 
000. It is of interest to note that the 
largest individual shortages of this 
class have occurred in widely separated 


parts of the country—in Syracuse, 
N. Y. (a city treasurer, $100,000), New 
Orleans, La. (three tax collectors, 
$200,000), Seattle, Wash. (comptroller, 
$68,000). 


For numerous reasons, some fairly 
obvious and others the dearly bought 
fruit of experience, the older surety 
companies fight shy of bonds covering 
public officials. They are especially re- 
luctant to write the very large bonds 
that tax collectors and many state offi- 
cials have to give. In our opinion 
these latter bonds should be written 
only by a number of companies jointly 
(or by one company with reinsurance), 
and only when all of the following 
conditions are fulfilled: 

1. In the first place, the official 
should agree to conduct his office on a 
strictly business basis, adopting all the 
checks and safeguards that a private 
business concern of the first rank 
would adopt in handling similar af- 
fairs. (This requirement would revo- 
lutionize many public offices.) 

2. Each employe in the official’s of- 
fice who discharges important duties 
and whose default thereunder might 
mean a claim under the official’s own 
bond should be investigated and bond- 
er 

At frequent, but irregular and un- 
Pi intervals, the official’s books 
and accounts of every kind should be 
completely audited by outside expert 
accountants employed by and reporting 
to the surety companies. 

4. The premium obtained should be 
sufficient—(a) to defray the cost of 
putting the business on the books and 
of investigation and audits; (b) to cov- 
er the hazard, and (c) to provide a 
fair underwriter’s profit. 





AGENTS WANTED TODAY 


Agents who cannot be bought. 

Agents whose word is their bond. 

Agents who are not afraid of one 
failure. 

Agents 
wealth. 

Agents who do not lose their indi- 
viduality in a crowd. 

Agents who will be as honest in small 
things as in great ones. 

Agents who will not think anything 
profitable that is dishonest. 

Agents who will make no compro- 
mise in questionable matters. 

Agents whose ambitions are not con- 
fined to their own selfish desires. 

Agents who are willing to sacrifice 
personal interests for the good of all. 


who put character above 





“The great thing in this world is not 
so much where we stand, as in which 
direction we are moving.” 








i rilianenes Lines 


The Maryland Casualty says: “Know- 
ing that certain types of feed water are 
responsible for a number of evils from 
which boilers suffer, such as the atten- 
uation of the plates through corrosion, 
the still more dangerous pitting, and, 
worst of all, the scale formations, 
which, liberating acids from the water 
at the same time as the scale is formed, 
cause pits of indeterminate depths, the 
inspection division of the Maryland has 
for some time treated the question of 
water supply in a strictly scientific man- 
ner. The remedies we have been able 
to suggest, after analyzing the feed wa- 
ters of many assured, have resulted in 
a great saving of money and a lessened 
hazard of explosion.” 








In soliciting sprinkler leakage insur- 
ance call attention to the danger of 
tanks falling. Recent instances are the 
factory of A. H. Colmary in Baltimore, 
the dry goods store of Schafer Bros., 
in St. Louis, and the B. Farquar 
plant at York, Pa. Damage in each 
case ran from $1,000 to $10,000. The 
tank in its collapse is likely to damage 
adjacent property. 





The bursting of the fly wheel in the 
plant of the North Shore Electric 
Company at Waukegan, IIl., on April 
27 killed two men and severely injured 
two more, besides causing $50,000 prop- 
erty loss. No fly wheel insurance was 
carried. 





During the last eight years the Fi- 
elity & Casualty has paid out $82,579 
under its boiler policies on account of 
personal injuries. While the property 
damage is the main feature of the 
boiler indemnity, personal injuries are 
many, especially from scalding. 


VALUE TO THE CASUALTY ACENT 
OF NEWSPAPER ADVERTISING 


(By G. Murray Seal, Supt. Publicity Dept., 
Maryland Caswalty.) 








The question naturally arises, “What 
will be gained by advertising casualty 
insurance?” We grant readily that in 
a majority of cases there will be com- 
paratively few prospects who will come 
into your office and say that they saw 
your advertisement and want a policy. 
What is chiefly gained by newspaper 
advertisements is a favorable sentiment 
toward your agency, your company, 
and the policies you sell. Every intel- 
ligent man today reads the newspapers. 
Besides this, he regards advertisements 
as an essential part of the paper. Ad- 
vertising is news; people read the pa- 
pers for news. Hence, they read the 
advertisements, which often contain 
the most important news items of the 
day. This being so, your advertise- 
ment is practically sure of a reading, 
provided it is a good advertisement. 

To the average prospect one com- 
pany or policy is as good as another, 
for the reason that he does not know 
much about any of them. Usually you 
have to struggle to change this atti- 
tude when you secure a personal inter- 
view with him. This preliminary work 
can be done, and your valuable time 
saved, by the right sort of advertising. 
There is no more reason why it could 
not be done with insurance than with, 
say, an article of diet. Take the various 
breakfast foods, for instance. A while 
back, and not so far back, either, we 
went to the grocer and asked for oat- 
meal, and the grocer scooped it up out of 
a barrel. Then some keen-eyed chap had 
wit enough to see the possibilities in 
putting the oatmeal up in packages and 
differentiating between it and the other 
kind, letting its superiority be known 


by widespread advertising. Today we 


ask for it by name. The agent who 
goes into the subject of insurance ad- 
vertising thoughtfully and advertises 
systematically and persistently can cre- 
ate in his own town or city a demand 








for the kind of insurance he is adver- 
tising just as surely as the breakfast- 
food man did for his packaged oatmeal. 
The thing which will differentiate be- 
tween his goods and the other kinds is 
the advertising, but, note this carefully, 
it must be persistent. No one should 
expect that a few desultory and spas- 
modic insertions of an advertisement 
will bring about such conditions. Tell 
a hundred people a certain thing once 
and they will forget it. Tell one man 
that same thing a hundred times and 
he cannot forget it. So remember that 
advertising is not magic. There is 
nothing about it that savors of the 
Black Art. It is simply salesmanship 
on paper. 

Your ads. should contain good logi- 
cal reasons why a certain class of in- 
surance is necessary. They should be 
attractively gotten up and they should 
be changed frequently, so that the pub- 
lic will not get used to seeing the same 
advertisement all the time. 

The foregoing applies to what may 
be called educational advertising. There 
are times, however, when the alert 
agent can use many happenings of the 
day as texts for effective advertising— 
new law, epidemics, great disasters, 
railroad wrecks, burglaries, damage 
suits of various kinds—all of these, and 
more, are pegs upon which can be 
hung telling bits of advertising. 





THE REAL THING 


Be a real insurance agent. No imi- 
tation will serve. A counterfeiter may 
be ever so clever, but is always found 
out. Don’t be a four-flusher or a false 
alarm, but deliver the goods. Get into 
the thick of the fray and stay to the 
finish. Vow to win. Stick until you 
do win. 

Don’t think that you are a very hard- 
working agent because you “fly around” 
and see half the town in a day. It is 
nothing to have a score of pleasant 
invitations to call again. It only means 
that you are easy and can have nothing 
to expect in the way of business. 

Applications are what you are after. 
Merely hoping or expecting to get 
them amounts to nothing... Measure 
your chances with a prospect as soon 
as possible and don’t let him keep you 
running on fool’s errands. Don’t waste 
your time when convinced that there 
is no show. It is as useless as trying 
to squeeze blood from a cobblestone. 

Never forget that your success is 
measured by results. Follow the meth- 
ods and tactics that leave the least 
chance for failure. Never let discour- 
agement seize you. There is nothing 
like an uphill game to try out a man’s 
nerve and mettle. The tougher the 
proposition the greater the credit in 
overcoming it. Never run from a good 
prospect or chase a bad one. 

Always be scouting for good mate- 
rial. There is no bigger preserve or 
better stocked than that belonging in 
the insurance field. There is abund- 
ance of game. Be the wary hunter and 
get it. You do a kindness to the game, 
the company and yourself—The En- 
thusiast. 





BE A “CORKER” 


The man who cannot carry into his 
business some element of hopefulness 
had better take a day’s vacation by vis- 
iting some unfortunates worse off than 
himself and then go back to his work 
feeling that he has reason to be ashamed 
of himself. Do not be a sinker, but it’s 
worth the powder if only you be a 
corker. 

In nine cases out of ten, when “the 
times are out of joint,” it’s you, mainly, 
that is “out of joint.” You need a 
straightout talking to, by somebody 
who is large-hearted enough to love 
you with all your faults, and courageous 
enough to fire the truth at you.—Stand- 
ard Bulletin. 





The take-it-for-granted individual is 
about as tough a proposition for the in- 
surance agent as the fellow who doubts 
every word that’s said. 
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Accident and Health 








One of the special agents of the 


liciting says the securing of the appli- 
cation should not be the sole aim of 
the agent. What is desired is the for- 


|mation of a lasting business relation- 


ane Sees cee Se Tees pany. Policies should be sold to stick. 
| fo do this the holder must understand 


concerning a cure for what he terms 
“cancellitis” 

“The Chester L. Jordan agency of 
Portland, Me., put a new man on the 
road last fall, and in ten weeks he 
had written about six hundred dollars’ 


| he thought it was. 


worth of premiums, securing the cash | 


with the application in each case. I 
asked him how he did it, and he told 
me that in talking with prospects he 
makes each one understand that the 
payment of the premium places the 
insurance in force immediately. If 
the prospect argues that other agents 
will extend the time of payment, he 
explains that all claims made under 
policies on which the premiums have 
not been paid are open to dispute, as 
the policy reads, “in consideration of 
the premium.” If they object fur- 
ther, he does not insist, but tells them 
he will call again, when they are ready 
to pay the premium, and insure them 
at that time. In nearly every case this | 
offer has been met by an instant pay- 
ment of the premium, and that particu- 
lar transaction is closed. 

When I think of the time, shoe leath- 
er, letter postage, clerk hire and worry 
this method saves, not only for the lo- 
cal agent, but for his general agent and 
the home office, I wonder that all Ma- 
ryland men do not collect on delivery. 
And, best of all, this makes the assured 
immune from that dread disease, can- 
cellitis.” 


An accident underwriter in speaking 
of an experience covering more than 
ten years says: “The excuses given 
in the main are bare subterfuge, with 
a very few valid reasons based on true 
conditions, which only go to show that 
insurance is a moral obligation every 
man owes to himself and his family 
and of which in most cases he is well 
aware. As yet only a small proportion 
have been canvassed, but the next few 
years will tell a different tale, as the 
business is increasing rapidly as well 
as the number of agents. The acci- 
dent companies are fast becoming fac- 
tors in the insurance world, and at a 


ship between the assured and the com- 


his contract. He must never feel he 
has bought something that is not what 
A satisfied policy- 
holder is a living asset. A dissatisfied 
one is a constant trouble maker. To 
keep the lapse ratio down requires pol- 
icies to be sold honestly. Every pol- 
icyholder should be a booster, not a 


| knocker. 


The agent whose eye is set solely on 


| getting the commission will not take 


| lectors, agents, etc., 


the trouble to do much explaining. 
The future value of the policyholder 
to the company is overlooked. The 
careful agent selects his business with 
the idea of developing a permanent fu- 
ture business both for himself and the 
company. 


Look your man squarely in the eye 
during the canvass. You convey the 
idea of frankness and sincerity. The 
man with the furtive eye is avoided. 
By keeping your eye on your prospect 
you can estimate the effect of your ar- 
zuments. You can measure the im- 
pressions. One’s talk is the strongest 
when his eye is focused on the eye of 
his prospect. There is something in 
hypnotic influence. It is hard to resist 
the agent who keeps his eye fixed on 
he eye of the prospect. 


Among males in occupations there 
were in 1907, 308,000 deaths. Of these 
29,000 were due to accidents. In addi- 
tion over 10,000 lost limb, sight, or suf- 
fered permanent and total disability. 
1,900,000 suffered temporary disability. 

1. Among professional classes, in- 
cluding architects, clergymen, lawyers, 
doctors, journalists, travelers, etc., there 


| were 11,200 deaths with over 650 due 


to accident. 

2. Clerical and official occupation, 
clerks, bankers, brokers, officials, col- 
15,200 deaths. 850 


| due to accidents. 


3. Mercantile and trade, commercial 
travelers, druggists, merchants, etc., 17,- 


| 900 deaths, 1,100 due to accidents. 


time in the future not far distant, near- | 


ly every able bodied man will have a 
policy in some accident company. The 
benefits to a large extent go directly 
to the living, and thus every accident, 
where insurance is carried, acts as its 
own advertisement, circulating far and 
wide among the assured’s friends the 
fact that it is ‘A friend in need as well 
as deed.” And the cost is so small that 
it can be fitted to every pocketbook. 
“A man’s desire to carry insurance 
in his own favor may be a selfish one, 
but it is also common sense, and both 
health and accident insurance meet 
both these views. Protection in favor 
of one’s family has been preached so 
thoroughly by life insurance men that 


| other 


| herders, 


4. Manufacturing and mechanical 
industry, 63,300 deaths, 4,900 due to ac- 
cident. 

5. Laborers and_ servants, 
deaths, 6,150 due to accidents. 

6. Agricultural, transportation 
out-door occupations, farmers, 
teamsters, sailors, miners, fishermen, 
railway employees, 135,000 


53,000 


and 


| deaths, 14,500 due to accidents. 


it is becoming a reflection upon one who | 


so ignores this plain duty. Accident 
insurance being much cheaper, besides 
covering one in life as well as death, 
should be more easily written, and I 
cannot see that trivial excuses should 


| vance his cause. 


hold against the facts any good agent | 


can advance.” 


An agent never gains much, and, in 


fact, discredits his case when he gains | 


an audience by some sharp trick. There 
is always some method of getting at a 
man in a perfectly legitimate way. It 
irritates and angers a man to find an 
agent has secured an interview by 
some false means. 

If some men are indifferent when you 
get at them, impress on them the fact 
that you are on a business errand and 
are rendering a distinct service. Never 
take undue advantage of a courtesy. 
Let your interview be on the 
basis as if any ordinary proposition 
were being considered. 


One of the agency men who has 
given much thought to accident so- 


same | 


These figures are based on the com- 
parative study of the United States Cen- 
sus Report for the population of the 
United States, 1907, estimated at 90.- 
000,000 with corrections. 





While there is considerable talk about 
dull times yet people have money to 
spend for pleasure. The active agent 
is not talking dull times. He is taking 
advantage of every opportunity to ad- 
He ‘s edging in on 
new business and holding his old. He 
uses every claim to pull more business. 
He gets people that stick. He tries to 
get his collections on an annual basis 
to save time. 





You can cut down opposition quicker 
with a sharp edge of a sword or argu- 
ment than with the broadside of the 
weapon, whether mechanical or mental. 
A man might brine down a stately oak 
tree in time with the flat or back of an 
ax, but the exertion would be likely to 
tire him all out. Whv waste valuable 
time with broadsides when you can use 
a sharp edge better and cut down more 
trees in the same space of time and 
with the same expenditure of energy? 





“The tendency to persevere, to per 
sist in spite of hindrances, discourage- 
ments and impossibilities—it is this 
that in all things distinguishes the 
strong soul from the weak.” 





Industrial Dicsliilicy 


The Standard’s new $1.50 policy can 
be described as follows: 

Specific Losses—Full principal sum 
payable for accidental death, or loss of 
sight of both eyes, or loss of any two 
limbs; one-half of principal sum. for 
loss of one limb; one-fourth of prin- 
cipal sum for loss of sight of one eye. 

Loss of Time from Accident—Full 
monthly indemnity for total disability 
(preventing attendance to all business) 
for twelve months. One-half monthly 
indemnity for partial disability (pre 
venting attendance to part of business) 
for six months, 

Double Indemnities—All indemnities 
are doubled for injuries received while 
riding as a passenger on railroad trains, 
street cars, steam vessels, elevators and 
other public passenger conveyances, 
and resulting from the wrecking or dis- 
ablement of such conveyance. 

Beneficiary Insurance—The 








benefi- 


ciary is insured while a passenger on | 


railroad trains, street cars, 
sels, elevators, or other public 
veyance, against loss of life, 
sight, without extra cost. 

Special Death 
principal sum payable for death result 
ing from sunstroke, freezing, septi- 
caemia, or hydrophobia. 

Special Monthly 
half monthly indemnity payable for 
five years in addition to specific indem- 
nity when injuries result in loss of 
limbs or sight. 

Optional Accident Indemnities 
Choice of immediate payment of 
stated amounts in liea of monthly in- 
demnity for specified injuries. 

Loss of Time from  Illness—Full 
monthly indemnity for illness causing 
total disability and confinement in the 
house payable for six months. One- 
half monthly indemnity for non-con- 
fining illness, or convalescence follow- 
ing confinement. Payable for two 
months. First week of illness not 
covered, but special provision made 
when desired to pay for first seven 
days of illness at small additional cost 

Carbuncles, Boils and Felons—Full 
monthly indemnity payable for disabil 
ity caused by carbuncles, boils, felons, 
abscesses and ulcers, without confine- 
ment within the house. 

Blindness or Paralysis from Disease 
—One-half principal sum payable where 
total loss of sight or permanent 
paralysis results from disease not ter- 
minating in death. 

Increase in Indemnities—Ten percent 
added to all indemnities when premi- 
ums are paid one year in advance. 
Five percent added to all indemnities 
when premiums are paid six months in 
advance. 

Accumulations — Each consecutive 
full year’s renewal adds ten percent to 


con- 
limbs, or 


Indemnity—One-half | 


steam ves- | 


il 


a small farm and made it an object to 


find out how every foot of ground 
could give the largest returns. 
In the district manager’s work, he 


should apply the same principle of in- 
tensive cultivation. If he can get an- 
other man at work and he yields a 
profit, the man should be secured. If 
times are dull, the territory needs more 
energetic treatment. The managet 
who can turn bad times into good times 


is a money maker. 





The General Accident in discussing 
compensation for disability agents 
says that it has been a serious problem 
At one time the company had different 
kinds of contracts with agents, but it 
now pays uniform commissions. The 
General says that. when its agents 
gather at the annual convention there 
is always more or less conference be 
tween them to their contracts. If 
one man found he was receiving less 
than another he would be dissatisfied. 
Some companies pay the larger pro- 
ducing agents more commissions than 
those who produce less. 

“The Special Accident Policy” of the 
General, costing $1 a month, gives $75 
a month and $600 death benefits to the 
best class. This is graded down to $25 


as 


|}a month and $100 death benefit to the 


| most 
Indemnity—One- | 


| mental sunshine. 


hazardous class. Triple death 
benefits and monthly indemnities are 
paid if the injury is received while on 
a common carrier. The policy carries 
the Sabunietion feature and bene- 
ficiary insurance. 

If a man is in a normal state of mind 
he hungers for optimism. He enjoys 
good cheer. The optimist always has 
the advantage as a salesman. There is 
much to be gained in an atmosphere of 
An agent should cre- 
atmosphere by hopeful con- 
versation. A man is in a better frame 
of mind when he is buoyant. Not a 
depressing word should be talked 
Eliminate comment on bad _ times. 
Make a man look upward, not down 
ward 


ate this 


The is one of the 
hardest propositions an agent has to 
meet. He is overbearing and assumes 
rights which he does not possess. He 


arrogant man 


| exalts himself and has a contempt for 


principal sum payable for specific losses | 


up to five years. 
Identification and Registration—Ade- 


quate provision for placing assured in | 


communication with or care of friends 


when rendered physically unable to 
reach them by injury or illness. 
Non-Forfeiture—Insurance not for 


feited by change of employment. 


If you have a prospect on the string 
that you can not close, it is well to 
bring up the subject once a month or 
so by telling him about some claims 
you have paid, mention people you 
have written, and, in fact, any 
mation that will keep you and 
mission before him. Send him some 
literature now and then. All these are 
stepping stones. 


The very slow times ought to be 
utilized by the district manager to | 
build up his force. If there are men 


out of employment, he can select a few 
promising ones and cultivate his terri- 
tory more assiduously. Have you ever 


read Dr. Streeter’s book, “The Fat of 
the Land”? It conveys a striking les- 
son. It is the story of a man who had 


infor- | 
your | 


| 


Many agents shun these 
When the proud man sees 


salesmen. 
prospects. 


a weak-kneed agent is dealing with 
him, he tries to make the latter feel 
cheap. 


The agent in meeting such men must 


assume an air of polite dignity. His 
calling is just as honorable and im 
portant as that of the arrogant pros 
pect and perhaps more so. The agent 
has a perfect right to interview the 
man. He meets him on _ business 
grounds. He is not asking any favors 


He must stand on his own rights and 
not show any signs of awe or weak- 
ness. The man respects an agent who 
treats him with simple business cour- 
tesy. Never feel your are an intrude 
Do not show any humility or attempt 
undue flattery. The agent should walk 
in just as any other business man 
would with some valuable proposition 
No false attitude should be assumed 


He is a human being dealing with his 
kind. 





The enterprising salesman will 
allow himself to fall into a rut, 
become a bore or a has been, 
try to get business by new 
and schemes. 


not 
nor to 
but will 
methods 
He will not believe that 
there is nothing new under the sun. 
He will not boast of what the future 
has in store for him, nor lose heart on 
account of dull times. but Will go out 
with a firm belief in his policies and 
his ability to sell them. Such a man 
will succeed. 





“There is always room for a man of 
force, and he makes room for many 





A laugh is worth a hundred groans 
in any market. 
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A “‘Myercord Wood Panel” Sign 
reproduced in miniature. 








THE _WESTERN _UNDERWRITER. 


WOOD PANELS PAY 


No form of insurance adver- 
tising can take the place of 


Meyercord Decalcomania 
Wood Panels 


Our improved. ‘‘Decalcomania’”’ process produces brilliant and 
permanent color effects. Combined beauty and lasting quali- 
ties insure these panels prominence and long life. “Pleasant 
reminders” for all your customers, ‘‘sure signs’’ of results. 











Meyercord Decalcomania 





Wood Panels 


are supreme as the most artistic as well as the most practical way. 


“CANNOT BE DETECTED 
FROM REAL OIL PAINTINGS’’ 


Meyercord Decalcomania pane, Calendars 


have pleased a long line of gratified customers. Write for 
full detailed information. Send in attached coupon to-day 
PB for complete details and FREE sample sketch. Prompt 





attention to all inquiries. 











The Meyercord Company, Inc. 


1107-1112 Chamber of Commerce 
a, CHICAGO 


American Manufacturers of Guaranteed Decalcomania Transfers. 














